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Sparks 


State u{ the nation’s economy: 
Up 
Inc ©:RtuaL Propuction — May’s 


mark was estimated at 191 percent 
of the 1935-39 index, highest point 
since January, 1949. Postwar peak 
of 195 was reached in October and 
November, 1948. Then it tumbled 
to low of 161 last July. 

Sree.—Output in May estab- 
lished a new monthly record in 
excess of 8,500,000 net tons, com- 
paréd with previous mark of 8,- 
401,796 tons produced in March, 
1949. For seven consecutive weeks 
mills have operated at over 100 
percent of capacity. 

EmMpPLOYMENT—More than 500,000 
workers were added to industrial 
and commercial pay rolls between 
mid-March and mid-April. Persons 
in nonagricultural and nonmilitary 
jobs in April totaled 42,800,000, 
about the same as in April, 1949. 

Business Votume—Index in week 
ended May 26 reached 112.1, com- 
pared with 110.6 in preceding week 
and 109.2 a year ago. 

Waces — Production workers’ 
earnings hit a new high of $56.89 
weekly in mid-April. This was 
$3 higher than year-ago level. 
REFRIGERATORS Production in 
March set an alltime high, surpass- 
ing previous peak set in April, 1941. 
Furnirure—Sales are running at 

$3,000,000,000 annual rate this year. 
Previous high was 1948 when rate 
was $2,900,000,000. 

Paper—Output in week ended 
May 20 rose to 102.8 percent of 
capacity from 80.2 percent in like 
week last year. Week-earlier 
production was 102.4 percent. 

Raw Freiut—Loadings in week 
ended May 20 totaled 743,307 cars, 


a gain of 4.4 percent over previous) 


week. 
Rerinep Ouw—Demand was esti- 
mated at 5,101,000 barrels daily in 


five-week period ended May 20, a| | 


9.6 percent increase from similar 
1949 period. 
. 


. * 


Down 


FeperaL Taxes—Total collections 
in first 10 months of current fiscal 
year were $31,819,964,137, compared 
with $33,554,724,526 of year earlier. 

U. S. Savincs Bonps—Purchases 
of series E bonds in April totaled 
$304,000,000, a dip of $60,000,000 
from March and $27,000,000 from 
year earlier. 

Auto Output — Week’s total of 
134,641 vehicles in U. S. plants be- 
cause of the holiday is well under 
previous week’s record 177,492, but 
well ahead of the 91,605 in the same 
week a year ago. 

DepaRTMENT Stores — Sales in 
week ended May 26 were 2 percent 
below a year ago. 

Srores’ Prorrrs—Department and 
specialty stores realized 2.7 cents 
on every dollar taken in last year 


In Two Sections; 


Section One ) 


Dealers Cheerful 
On Used Cars 
Until Autumn 


Midwest Is Cautious; 
South and Coast 
Are Most Hopeful 


A GENERALLY optimistic out- 
look for used-car sales and 
prices this summer is apparent in 
an AUTOMOTIVE News survey of 
used-car prospects in seven cities 
across the country. 

By areas, the survey showed 
that the South and the West 
Coast are hopeful of good used- 
car business until the fall. The 
East looks for a continuation of 
the present trend, while the Mid- 
west is cautious, 

No one expects used-car prices 
to rise in the months ahead, The 
most optimistic outlook regarding 
prices is that they will remain at 
present levels. This is a widespread 
view, although, naturally, there are 
those who expect prices to fall. 

o 7 * 


OLUME in most cities this 
spring hasn’t been up to ex- 
pectations. Still, optimism prevails 








after provision for federal income 


taxes, as compared with 3.8 cents|depend on the corporation’s deal- 


in 1948. 1948. 


regarding the future. Most dealers 
(Continued on Page 43, Col. 1) 


DETROIT, JUNE 5, 1950 


By Bob Gordon 
Associate Editor 
EW-CAR sales volume in June 
is expected by many observers 
to top the alltime record of 515,000 
of May, 1941, 


Consumer demand is at a high, 
and production schedules have 
been set at record levels, 

If June new-car sales reach the 
level expected, it will also mean 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


177,492 
134,641 
91,605 
el lke: lca 
Week Week Week 


For complete production totals 
by makes, see table, page 45. 











14 Million Vehicles Built 





515,000 Car Mark May Fall... 


- June Sales Peak Seen 


that sales in the second quarter 
of this year will be the highest of 
any quarter in the industry’s his- 
tory. 

a” + * 

INCE sales in the first three 

months of this year established 
a new record for first-quarter de- 
liveries, it would also mean the 
best half-year in history. 

All of the threatened records 
were set in 1941, except the best 
half-year sales total, which was 
established in the final six months 
of 1949, when 2,676,726 new cars 
were sold. 

The best first-half sales total was 
set in 1941, when 2,463,063 new cars 
were delivered. The same year saw 
the best second-quarter sales mark 
of 1,446,408 new cars established. 
June of 1941 is also the best June 
on the books with 443,470 new-car 
sales. 

. * * 

EPORTS from various cities and 

statistics released by five manu- 

facturers indicate that sales in May 
rolled along at the high level of 
the past three months. 


In Akron, for instance, new-car 








Since 1925 


Chrysler Marks 25th Birthday 


Te 25th anniversary of Chrysler 
Corp. will be marked tomorrow 
(June 6). 

Originally organized and directed 
by the late Walter P. Chrysler, the 
firm has grown 
steadily. For the 
past 15 years, K. 
T. Keller has 
been president. 

In its span of 
life to date, 
Chrysler has 
_ $3,598,000,- 

in wages 
oan salaries to 
its employes 
and more than 
$447,000,000 in 
dividends to its stockholders. 

In achieving its growth, Chrys- 
ler has enlisted the productive 
resources of thousands of suppliers 
all over the country, purchasing 
from them over 10 billion dollars 
worth of goods and services in the 
25 years. These companies, too, 
have been able to grow as Chrysler 
has grown, and they now supply 
jobs for many tens of thousands. 
Today Chrysler buys materials and 
services from 7,701 independent 
U. S. companies, 

a 





K. T. Keller 


+ * 
ND then there are the men who 
operate the dealerships. Sales 
and service to all Plymouth, Dodge, 
DeSoto and Chrysler customers 





| ers—10, 964 of them today located 


Output Heads Still Higher 


After May Breaks Mark | 


| total of 134,641 vehicles, accord- 


By Bernie Thomas 
Associate Editor 

Avec written May down as 
the best production month in 
history, U. S. auto plants this week 
are expected to roll out some 180,- 
000 cars and trucks as part of an 
even more ambitious June program. 
Last week’s performance in 
this country, curtailed by Memo- 
rial Day shutdowns, yielded 114,- 
229 cars and 20,412 trucks for a 


ing to Automotive News’ esti- 
mates. 
That effort followed the alltime 
high total of 177,492 units the week 
(Continued on Page 45, Col. 3) 
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CHRYSLER FOUNDER WITH FIRST PLYMOUTH—Piymouth was set up as a Chrysler Corp. 


division in 1928 and production was started. 


the corporation in 1925, is shown with the division's first car. 


in every state in the country with 
an estimated employment in their 
businesses of 200,000 more people. 
In 1925 there were 2,616 dealers. 
In addition, there are 678 Airtemp 
dealers and 189 marine and indus- 
| trial engine dealers. 

The almost 14,000,000 cars and 
trucks that Chrysler Corp. has 
made in 25 years in the U. S. have 
given many other thousands em- 
ployment in the trades supplying 
oil, gas and other services that 
attend automotive transportation. 
More than 8,800,000 Chrysler-built 
cars and trucks are in service 
today, it is said. 

During the last 25 years Chrysler 
Corp. has spent some $485,000,000 
on new tools and machinery to 
make work in its plants easier and 
increasingly productive. 

* * cS 





Tes story of Chrysler Corp. 
started June 6, 1925 when Max- 
(Continued on Page 44, Col. 3) 





The late Walter P. Chrysler, who organized 


THE '50 PLYMOUTH—As the years went by, 
improvements and refinements were incorpor- 
ated into the division's cars. Shown Is Plym- 
outh's latest model, the Special Deluxe con- 
vertible. 
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Sales in the week ended May 20 
amounted to 484 units. In the pre- 
ceding week, 424 new cars were 
sold, while in the first week in 
May, the count was 456. 

Cleveland also reported high 
sales volume. In the week ended 
May 26, new-car sales totaled 
1,625 units. This was almost 100 
units over the previous week, 
which was, in itself, the fourth 
highest week of the year. 

Columbus, O., reported 991 new 
cars sold in the first half of May. 
This was the second highest first- 
half of the month total this year, 
being topped only by the 1,022 new 
cars sold in the first half of Feb- 
ruary. 

> * . 
LEVELAND and Columbus also 
reported a pickup in new-truck 

sales. In Cleveland, 149 new trucks 
were sold in the week ended May 


26, while in Columbus, 121 new 
trucks were sold in the first 15 
days of May. 


Balancing these optimistic re- 
ports was one from Pittsburgh, 
which noted that sales in the week 
ended May 20 were the lowest 
since the second week in January. 


Factory sales figures from car 
makers pointed to high volume in 
May. Chevrolet said its new- 
car and truck sales in the first 
10 days of the month numbered 
54,520 units, and noted that this 
figure exceeded the first 10 days 
of April—a month in which Chev- 
rolet sales hit an alltime record 
for the company. 


Buick reported its sales in the 
first 20 days of May numbered 
33,842 units, and said this was 40 
percent above the comparable 1949 
period. 

> > * 
(CLDSMOBILE had similar news, 
reporting 11,640 new cars sold 
in the first 10 days of May and 
adding that this was 30 percent 
over the year-ago pace of the same 
period. 

Nash said its sales in the first 
10 days of May soared to 5,160 
units, or 54.3 percent above sales 
in the same period of 1949, 


Mercury sales in the second 10 
days of May totaled 11,317 units. 
The company said this was the 
“best mid-month period” in its his- 

(Continued on Page 44, Col. 1) 


Top Cars 


New-car registrations for two 
months, plus 47 states in March 
and 26 states in April: 

1950 Pos. Make 

1—362,4388 Chev. 
2—309,087 Ford 208,385— 1 
38—131,455 Buick 94,128— 4 
4—113,939 Pontiac 64,211— 5 
a 95,809 Olds. 60,176— 6 

6— 87,111 Plym. 110,985— 3 
80,366 Mercury 40,123—10 
78,575 Stude. 41,128— 8 
2 Dodge 55,157— 7 
Nash 33,182—11 
Hudson 40,180— 9 
Chrysler 30,415—12 
DeSoto 25,059—13 
Packard 24,680—14 
Cadillac 21,486—15 
Kaiser 12,642—16 
Lincoln 11,367—17 
Willys 6,518—19 
Frazer 6,806—18 
Crosley 3,719-——20 
Austin 163—22 
Ang.-Pref. 1,845—21 
Total All Makes 
1,505,504 1,072,191 

For further details see page 

28, today’s issue. 


1949 Pos. 
177,480— 2 
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AUTOMOTIVE NEWS, JUNE 


May Hit Ford This Winter 


UAW Mapping Drive 


For Annua 


By Mac Gordon 
Associate Editor 

F THE auto business remains 

healthy the rest of the year, the 
UAW-CIO will confront Ford next 
winter with the union’s first de- 
mand for a guaranteed annual 
wage. 

That was the expectation around 
union headquarters last week after 
President Walter P. Reuther fol- 
lowed up the Big Three pension 
settlements with the go-ahead for 
the union’s next major economic 
objective. 

The Ford contract can ~ be 
opened on wage matters Jan, 1, 
1951. Six months later, wage is- 


Belfie Succeeds 
Waller as Head 
Of Buick Sales 


FLINT.—A. H. Belfie has been 
named general sales manager of 





l Wage 


sues at Chrysler can be renego- 
tiated, 

Only a hefty slump in second- 
half car sales, it is thought, would 
stop Reuther from pressing as soon 
as possible for the coveted yearly 
|wage guarantee. 

* * * 

LSEWHERE in the auto world, 

the General Motors agreement 
was serving to intensify pension 
discussions at Hudson, Packard, 
Studebaker and Willys-Overland. 

Parts suppliers were also feeling 
union pension pressure. A new re- 
tirement accord at Briggs, modeled 
after the Chrysler contract, was 
imminent Thursday. 

Budd and the union reached a 
pension agreement committing 
the company to fixed pension pay- 
ments irrespective of any _ in- 
crease in federal social-security 
benefits. This obligation parallels 
provisions in the five-year Gen- 
eral Motors contract. 

So-called “group pension funds” 
were held out as a possible escape 





Buick, succeeding O. L. Waller, it 





A. H, Belfie 


0. L. Waller 


was announced last week by Ivan 
L. Wiles, general manager. 

Waller, 58, resigned because of 
poor health and will retire to Chi- 
cago, Wiles said. 

Belfie, who is 50, was assistant 
general sales manager in charge of 
the eastern region. From 1938 to 
1948 he was Buick director of mer- 
chandising. 

He entered the auto business in 
1919 as a clerk with Oldsmobile. 
He began his sales career in 1926 
as a retail salesman in Detroit and 
has held sales positions in Chicago, 
Kansas City and New York, 

Waller has been sales manager 
of Buick since 1948, moving up 
from assistant general sales man- 
ager, a post which he attained in 
1934, He entered the auto business 
in 1914 with a Buick dealer in St. 
Louis. | 

Wiles praised the sales record of 
Waller, pointing out that under his 
regime Buick dealers had sold a 
record number of 377,115 cars in 
1949, were today in third place in 
sales and that already 1950 gives 
promise of topping the ’49 mark. | 


Davis Bound Over | 
For Theft Trial | 


LOS ANGELES.—Promoter Gary 
Davis, 45, was bound over for trial | 
last week on 25 counts of grand | 
theft after a two-week hearing in| 
the court of Municipal Judge Eu- 
gene P. Fay. 

The 25 counts involve $60,000 | 
Davis accepted in payment for 
dealer franchises. Mark Brandler, 
deputy district attorney, told the 
court that actual losses in the 
three-wheel car promotion topped | 
the million-dollar mark. | 





- @® 





hatch for small parts companies 
facing a cost squeeze should they 
be forced to grant GM-type bene- 
fits. Seventy tool-and-die makers 
in the Detroit area have already 
set up a mutual pension trust fund 
providing groupwide seniority for 
UAW members. 

Willys pension negotiations will 
draw special attention in view of 
the shaky status of the union’s 
area-pension demand in the Toledo 
area. The Willys unit is the larg- 
est in Toledo Local 12 of the UAW, 
and establishment of an individual 
pension plan at Willys could per- 
manently derail an area-pension 
drive. | 

* + * 
At A press conference shortly 
after the GM _ contract an- 
nouncement, Reuther demonstrated 
he was not a union leader given to 
resting on the oars. 

Right off the bat, Reuther told 
reporters his next target was the 
guaranteed annual wage. He de- 
clared that auto workers would 
lack protection otherwise when the 
seasonal peaks and valleys return 
in the production cycle. 

Under a guaranteed annual- 
wage plan, layoffs resulting from 


parts shortages or sales declines 
(Continued on Page 45, Col. 1) 


5, 


wore 
Womber of Oesters Shows i» Grockers -( ) 


Airtemp dealers, 189 marine and industrial 
four plants, 2,616 dealers and about 800 


Tucker’s Suit 
Against Officials 
Thrown Out 


CHICAGO. — Federal 





District 


Judge Michael Igoe last week dis-| 
missed Preston Tucker’s million- | 


dollar damage suit against U. S. 
Attorney Otto Kerner jr., two of 
his assistants, four Securities & 
Exchange Commission officials, and 
Luis Kutner, attorney for Tucker 
Corp. stockholders. 

In tossing the case out of court, 
Judge Igoe said that “whether or 
not the jury disagreed with the 
theory of the prosecution and found 


the defendants (in the Tucker trial) | 


not guilty is not here material.” 

Tucker had charged that he was 
the victim of malicious prosecution 
before and during the trial on mail 
fraud and conspiracy charges, ter- 
minating with acquital of himself 
and seven co-defendants by a fed- 
eral grand jury in District Judge 
Walter J. LaBuy’s court. 





Millionth Hydra-Matic Car 


LANSING. — The millionth Olds- 
mobile equipped with Hydra-Matic 
drive—a Series 98 Holiday coupe— 


|rolled off the assembly line here 


last week. 


The first production Oldsmobile 
equipped with Hydra-Matic was as- 
sembled here Aug. 23, 1939. Approx- 
imately 18 percent of the Oldsmo- 
biles equipped with Hydra-Matic 
were produced pre-war. 

Until 1948, Oldsmobile and 
Cadillac were the only cars pro- 
duced with fully-automatic trans- 
missions. Cadillac adopted Hy- 
dra-Matic in 1940. No other 
automobile is close to Oldsmo- 
bile’s record of 1,000,000 fully- 


1.000,000t 


OLDSMOBILE 
Hydra-Matic Drive 


OLDSMOBILE REACHES MILESTONE—Oijdsmobile's millionth Hydra-Matic equipped car 


came off the assembly line at Lansing last week. Witnessin 
eneral sales manager; T. C. 
Sidsmobile assembled its first car with Hydra-Matic Aug. 23, 1939. 


(left), Oldsmobile 
general manager. 


the event were G. R. Jones 
Downey, works manager, and S. E. Skinner, 


Produced by Oldsmobile 


automatic transmission installa- 
tions. 

“Although we believe we have the 
best and most proven automatic 
transmission on the road today,” 
said S. E. Skinner, Oldsmobile gen- 
eral manager, “we are constantly 
}endeavoring to improve it. 
“Oldsmobile engineers directed 
|by our chief engineer, Jack Wolf- 


|performance and smoother opera- 
tion of Hydra-Matic drive. In co- 
joperation with the petroleum in- 
| dustry, 
better oil for use in the fluid 
coupling, with resultant improved 
| performance.” 
| “We also are indebted to the 
|Detroit Transmission division of 


plying us with enough Hydra-Matic 
drive units to take care of. our 
increased production. 
“Although Oldsmobile 
manufacturing 45 percent 


now is 
more 





have not 


public demand. Over 90 percent of 


our current production is equipped | 


with Hydra-Matic.” 
General Motors research engi- 
(Continued on Page 46, Col. 1) 


1950 Almanac 


The second section of today’s 
issue is the 1950 Automotive News 
Almanac, which features a sum- 
marized history of the past 25 
years in the auto industry—com- 
memorating Automotive News’ 
25th year of publication. 








Namber of Supptiors Shows im Parentheses ~ ( } 


ram, have made important contri- | 
| butions to the endurance, economy, | 


we also have achieved a| 


GM,” Skinner continued, “for sup- | 


cars than we did a year ago, we| 
lacked for Hydra-Matic | 
drive units to meet the tremendous | 


1950 


Chrysler Corp. Milestones 





CHRYSLER CORP. IN THE U. S.—This map shows distribution of the corporation's 28 plants, its 10,964 car and truck dealers, 678 
When the company was formed in 1925, 


engine dealers, and its 7,701 suppliers. it had 


suppliers. 


° 





THE 1925 CHRYSLER—In the ‘‘roaring twenties,’ when men more wide-striped silk shirts 
and women were ‘'‘flappers,"’ the first Chrysler was introduced. The six-cylinder car» had 
| side curtains that could be put up by hand if the weather was bad. The above model 
| was priced at $2,065 f.o.b. 








THE 


1950 CHRYSLER—Men no longer wear blazing-colored shirts and lines of auto- 
mobiles are now greatly different from what they were when the late Walter P. Chrysler 
in 1925 founded the company bearing his name. The Chrysler New Yorker shows that the 
<< —— boards have disappeared and the then-prominent fenders have been blended 
into the body 





Revival of Playboy? 


New Firm Turns to Dealers Again 
For Shoestring Comeback 


NEW YORK.—Playboy Motor is | court sale after the original firm 
attempting a shoestring comeback | failed in several financing efforts. 
|as a subsidiary of Lytemobile Dr. Hu told Automotive News 
Corp., a Chinese engineering and/| that the sole financing of the 
import-export firm here headed by| effort to build “the initial batch 
Dr, Seng-Chiu Hu. of $10,000 cars” would come from 
Lytemobile is seeking to subcon-| dealers. ” 

|tract assembly and stamping work| Dr. Hu said that among the 
to other firms, concentrating its in- | @8Sets obtained in the purchase of 
'quiries on truck and coach firms| Playboy were all the body dies 
|which have idel stamping and as-| needed to begin production except 
sembly capacity. | fender and trim dies. 

Dealers, who put considerable The body dies are of the perman- 
money into the original Playboy jent type. Lytemobile plans to use 
firm in return for the right to | Kirksite dies for the fenders, and 
sell the small hardtop convertible, | 54nd trim the first 10,000. 
are being asked to put up addi- |. Here’s how Dr. Hu figures to get 
tional funds. into production: 

Dr. Hu says that, of the 792 deal- All parts will be standard, with 
|ers of the predecessor company, 200|the exception of the body stamp- 
| have already paid or pledged to pay | ings. Parts that were not standard 
| into an escrow fund a total of $100,- have been redesigned. For instance, 
000 to guarantee their performance | instead of using 12-inch wheels, the 
to sell and to finance Lytemobile’s | firm will use a standard 15. And 
central sales campaign. instead of using a special front-end 

The firm claims that more dealers | Suspension, a Chevrolet suspension 
are being signed up to bring the | Will be used. 
total up “immediately to $200,000.” Jobs remaining are body stamp- 

Lytemobile bought the assets of; ing and assembly. Lytemobile is 
the Playboy firm in Buffalo at a| (Continued on Page 34, Col, 4) 
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I DON’T want to be like a stock 
or bond economist advising you 


Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


|their dealers to 








|Chrysler Corp. They allow none of 


use a Chrysler 


after you have already made in-| tradename. 


vestments. I am more than con- 
vinced, however, of the importance 
of an automobile dealer’s name as 
we come into a highly competitive 
market. 

I realize that most dealers’ 
names are thoroughly established 
and they are reluctant to change 
them. But many dealers of long 
standing are changing them to 
better meet the changing condi- 
tions. 

For instance, Edgar McKean 
(Oldsmobile) of Pittsburgh has op- 
erated under the name of Allegheny 
County Motor Co. for 27 years. He 
has recently changed it to Edgar 
McKean Oldsmobile Co. Near by, 
John Zook has conducted a Ford 
dealership in Kane, Pa., under the 
name of Midway Garage since 1925 
and has just changed it to Zook 
Motors, Inc. I felt complimented, 
indeed, when many dealers came to 
me in Atlantic City and told me 
they followed my past advice and 
changed their business names. 

+ oe on 


Sets Firm Apart 


THE early days, when the 
principal occupation and income 
of a dealership was selling new 
cars, it was natural for a dealer 
to select a name that identified his 
car. Most frequently this took the 
form of the name of the city, com- 
bined with the name of the car 
handled. 

Now, however, with a_ back- 
ground of owners, dealers need 
names that reflect their business 
in a way to develop confidence of 
the public. 

The ideal name for any busi- 
ness, of course, is one that iden- 
tifies it and indicates the business 
in which the enterprise engages. 
Such a name is of great value 
when you sign or print it. You 
automatically personalize it and 
tell people what kind of enter- 
prise you conduct. An automo- 
bile represents a large purchase. 
When people buy, they expect to 
own it a long time. They want 
to feel some local personality is 
behind it. 

A person’s name is his symbol— 
the trademark, the badge—that dis- 
tinguishes and identifies him from 
the other 150,000,000 persons that 
live in the United States. A name 
individualizes and sets the dealer- 
ship apart. And the name of the 
person is best. The name of the 
street, town, city, county or state 
loses individual identity. 

* * * 


None for Chrysler 


OME names are actually harm- 
ful to dealers. For instance, the 
West Side (name of car) Co. When- 
ever the dealer signs his name or 
where it appears on printed litera- 
ture, he is only reminding his pos- 
sible customers that there are other 
places in the community where the 
car he sells can be purchased. This 
is bad because a dealer can make 
profit only on the cars that he sells 
and services. He can’t afford to 
promote his competitors or even 
recognize that there are competi- 
tors in his company name. 
That dealers’ names hold an im- 
portant place is recognized by the 


Index 


Advertising News 


Auto Market Page 

Car, Truck Registrations 
Coming Events 

Court Decisions 

Dealer Doings 

Dealer Forum 

Editorial 

Financial .... 

Highways & Safety 
Letterbox ......... 
Merchandising Memos 
Ned Jordan . 

Obituaries ‘ 
Personnel (Jectery) 
Production by Makes 
Salesense in Advertising 
Used-Car Prices, Averages 
Washington Column 


This Chrysler decision is prob- 
ably an opinion of their lawyers 
that, to promote the use of such 
names, would tend to give the 
public the impression that the 
dealer was an agent of the cor- 
poration. But the fact that the 
use of the tradename is withheld 
is proof of the importance of 
dealers’ names, 

There are not only dealers named 
after streets, towns, cities or coun- 
ties which are objectionable, but 
such names as Imperial, Star, Cen- 
tral, Universal, etc., do not leave 
the proper impression on the public. 

* + + 


Does It Gradually 


DEALER does not need to face 

the change of his firm name 
all at once. He can do it like Byron 
King of Orlando, Fla. He has oper- 
ated a great many years under the 
name of Orange Buick Co. I don’t 
know of a finer name than Orange 
if we are not using a person’s name, 
but even Orange isn’t inspiring or 
confidence building to buyers and 
users of automobiles. King is 
changing his name by degrees to 
King’s Orange Buick Co. Huge road 
signs are going up at the city’s 
entrance with the new identifica- 
tion. 

The proper name for an auto- 
mobile dealer, in my opinion, is 
his personal name. It can be, for 
instance, the Jones Automobile 
Co., Ralph Jones Automobile Co., 
R. S. Jones & Sons Automobile 
Co. Of course any surname can 
be substituted for Jones. 

I have no objection to substitut- 
ing the words “motor” or “motor 
car” for the word “automobile,” or 
the word “incorporated” for the 
word “company.” Neither do I have 
strong objection to substituting the 
name of the car the dealer handles 
rather than the use of the words 
“automobile” or “motor car.” 

Substituting the car name has 
just one disadvantage. If a dealer 
ever changes his line, he runs into 
the problem of changing his name. 
* * * 


Individualizes It 


GucH a name answers a complete 
definition of what is a good firm 
name, It not only identifies it, it 
individualizes it, and at the same 
time indicates what kind of busi- 
ness the firm is in. 

I think the word “sales” in con- 
nection with the name of an auto- 
mobile dealership is not only super- 
fluous, but harmful. Of course, you 
are a sales organization. So is the 
department store, but they don’t 
include the word “sales” in the 
name which might infer to the pub- 
lic that they are more interested 
in sales than in satisfying the 
public. 

Personal business names seem 
to have a better record of sur- 
vival. Maybe it is because, when 
it is run under an _ individual’s 
name, he is more proud of the 
institution. He accepts more re- 
sponsibility. 

The permanency of a personal 
name has been proved in connec- 
tion with automobile factories, All 
of the remaining cars are named 
after men, with the exception of 
Plymouth and Mercury, and they 
are both built by factories who are 
named after honored men. 

Of course, if you are a good oper- 
ator you'll succeed with any name. 
But give the idea thought. Don’t 
handicap your dealership from the 
standpoint of the name. 


N. J. Convention 
Slated Sept. 28-29 


NEWARK, N. J.—The New Jer- | 
sey Automotive Trade Assn. dis- 
closes that its 32nd annual conven- 
tion will be held Sept. 28-29 in At- 
lantic City’s Hotel Traymore. 
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| Dealers Ponder Problems 





ATTENDING AN NADA REGIONAL ee ee 
Council meeting held in Harrisburg, Pa., were, standing, le 


eee oe 





~*% 


to right: C. 1. Wollerton, first 


vice-president of the West Virginia Automobile Dealers Assn.; Cab Darrell, manager of the 
Maryland Automobile Dealers Assn.; E. A. Sahli, Beaver Falls, Pa., vice-president of Penn- 
sylvania Automotive Assn.; Claude S. Klugh, general manager of PAA; Paul Ruck, Clearfield, 
Pa., vice-president, PAA: W. C. Holden, vice-president of the Delaware Automobile Dealers 
Assn. Seated, left to right, are: Carlton E. Welsh, general manager of the WVADA; Thomas 
J. Arnold, president of the WVADA; Anne Roberts, of PAA; Trammel Hollis, West Virginia, 
regional vice-president of NADA and chairman for the meeting; Robert Deo, Washington, 


managin 
delphia 


and Robert Quillen, NADA director from Delaware. 


also attended the one-day session. 


REGION 8 OFFICIALS ATTEND NADA PARLEY—Reports on dealer relations with cus- 


director of NADA; Paul Roney, manager of DADA; J. Eustace Wolfington, Phila- 
ADA director from Pennsylvania; Foster Talbert 


ADA director from Maryland, 
L. J. Smith, NADA field representative, 


tomers, employes and the industry were delivered at the recent regional advisory council 


meeting held in Minneapolis. Shown, left to right, are: George Ziesmer, NADA director 
regional vice-president from South Dakota, and Floyd 


from Minnesota; Jack Verschoor, 
Randolph, NADA director for Nebraska. 


Utah. Standing, left to right: E. Jack 


Chaffin, Montana. 


COLORADO SPRINGS, Colo.— 
A wide variety of subjects will be 
covered during the summer meet- 
ing of the Automotive Trade Assn. 
Managers June 29-July 1 at the 
Broadmoor hotel here, it was an- 
nounced last week. 


The tentative program was de- 
cided upon the previous week at a 
meeting of officers in Nashville. 


Activities will get under way | 
on the evening of June 28 when 
members and association presi- 
dents in attendance will be guests 
at a reception tendered by the 
Denver Automobile Dealers Assn. 
Consideration of a membership 
emblem and merit awards will be 
given at the closed business meet- 
ing on the morning of June 29. 
The afternoon will be devoted to 
|}panel discussions on automobile 
|Shows, led by Edward L. Cleary; | 
planning and holding of state con- 
ventions, led by Frank Broadway; | 
local ordinances and employer-em- 
ploye relations, led by John Leh- 
;}man and Earl Burrows; legislative 
trends, and dealer association dis- 
trict meetings, the discussion lead- 
jers of which will be named later. 

In the category of legislative 
trends will be compulsory inspec- 
tion, roadside improvement, re- 
tail installment contracts, labor 
welfare, and certificates of origin. 
The June 30 morning program 
will open with any “NADA Re- 





eatty, Colorado; E. 


Program Set by ATAM : 
For June 29 Meeting 





ports” period, in which Fred L. 














AT SALT LAKE CITY PARLEY—State NADA directors at the recent Regional Advisory 
Council meeting were, seated, left to right: Ed Hammer, Wyoming, and Charles C.° Freed, 
A. Bogert, Idaho, and Dean 


Haller, NADA president; M. Robert 
Deo, managing director; D. C. 
Barnhart, assistant managing di- 
rector, and Ray Chamberlain, con- 
vention manager, will participate. 
Then will come a discussion of in- 
come tax liability on dealer line 
groups and a report by Cleary on 
the anti-trust investigation in 
Chicago. 

At the afternoon session, the 
subject of public relations through 
civic clubs will be handled by D. C. 
Whelchel, and office administration 
of trade associations, including per- 
sonnel and types of equipment, by 
William Hood. 

The meetings will wind up on the 
morning of July 1 with an open 
conference on subjects desired by 
members, including group insur- 
ance and motor vehicle identifica- 
tion laws. 


CHICAGO.—Harry G. Moock, for- 
mer vice-president of Plymouth, 
will be the guest speaker at the 
46th annual dinner meeting of the 
Chicago Automobile Trade Assn., 
June 15, at the Palmer House. 
Moock has chosen “Where Do We 
Go from Here?” as his subject. 

Frank H. Yarnall, president of 
CATA, said that the business ses- 


the NADA Regional Advisory 





CATA | to Meet ee | 15 
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Rocky Mt. Group 
Asks Factory 
Action by NADA 


Wants a Full-Time 
Expert; Problems Also 
Studied in East 


NADA was urged last week by 
the NADA regional advisory 
council in Salt Lake City to hire 
“a man of outstanding ability, 
thoroughly conversant with the 
automobile business, to spend his 
full time on factory-dealer rela- 
OMS...” 

It was recommended that par- 
ticular attention be given to the 
needs of small dealers, and that 
he also work toward the end of 
having dealer councils in effect 
at all factories. 

Industry relations also came up 
for discussion at the regional coun- 
cil in Harrisburg, Pa. 


* * + 


1 group at Harrisburg en- 
dorsed a plan under which fac- 
tories will be invited to participate 
in the National Automobile and 
Truck Dealer’s week to be held 
Oct. 22-28. 

The committee also voted to 
meet late this fall in West Vir- 
ginia in line with the NADA pol- 
icy of holding two meetings a 
year in each region, where “grass 
roots” opinion of dealers may be 
sounded. 

At Salt Lake City, council mem- 
bers also went on record as de- 
manding more economy in govern- 
ment and opposing a small loan 
business act now being considered 
by Congress. 

* * a 
wane was further urged to give 
consideration to furnishing flat- 
rate information on labor charges. 

Present at Salt Lake City were 
25 officials of state dealer groups 
representing 1,900 dealers in Colo- 
rado, Utah, Idaho, Montana and 
Wyoming. 

Charles C. Freed, national sec- 
retary of NADA and regional 

vice-president, told the group 
that dealers are still short of cars 
and that “there is no sign of a 
letup.” 

Russell W. Ewbank, Los Angeles, 
editor of the western division of 
the NADA used-car guide, said that 
used-car prices are stronger now 
than six months ago and that 
prices may be expected to remain 
strong for another six months. 


WATA Reports 
92% of Dealers 
Are Members 


WASHINGTON.—Of the 155 deal- 
erships in the trade area of the 
Washington Automotive Trade 
Assn., 142, or 92 percent, were 
members of the association on May 
9, it was announced last week. 

This includes firms in the District 
of Columbia and in parts of Mary- 
land and Virginia. 

To show its progress between 
Dec. 31, 1941, and May 9, 1950, 
WATA compiled a list of dealer- 
ships, franchises and members, com- 
paring the 1941 date with the 1950 
mark. 

In D.C. on May 9, there were 
eight fewer firms, 10 fewer fran- 
chises and 14 more WATA mem- 
bers than there were on Dec, 31, 
1941. In Maryland there were two 
more firms, five more franchises 
and 35 more members, and in Vir- 
ginia there were seven more firms, 
nine more franchises and 36 more 
members. 

Total differences in the 8% years 
for the trade area were one more 
firm, four more franchises and 85 
more WATA members. 





sion preceding the speaking and 
entertainment program calls for 
the election of five directors to fill 
expired terms. The resignation of 
Ralph J. Scheu as vice-president 
and director was accepted by the 
CATA board. Scheu’s move was 
made necessary by his retirement 
from auto retailing. He liquidated 
his dealership, Chicago Nash, in 
April. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on vy used vehicle accepted in partial payment for a new 
car or truck. | 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the ‘rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 














GM Pact a Healthy One 
If UAW Is Reasonable 


aa MOST respects, the five-year General Motors agreement 
with the UAW is a wonderful thing. It offers hope of 
stability in union relations over a long span. 


Some observers say this means a lot more than meets the | 


eye at first glance. They point out that dealers around the 
country who have been holding up on needed used-car lots, 
equipment purchases, hiring of salesmen or other business 
improvements can now plan ahead with more certainty. 


Thus, the good effects may spread through the whole 
economy. 


However, there is another point to be considered. That 
is an underlying fear in the industry that the UAW may 
close its eyes to realities and demand from smaller makers 
and suppliers benefits which only GM might be able to 
afford. 


In this respect, Walter Reuther, UAW president, stated 
at a press conference following the GM agreement that he 
would not settle for less than he received at GM. 


This is an unrealistic approach. What GM can afford 
might force another company out of business. As a result, 
the union in seeking a few more cents per hour for its 
members, might leave its members with no jobs at all. 


We tip our hat to GM for working out an agreement 
with the UAW which appears to be a good thing for GM, 


its dealers and its workers. 


At the same time, we’d like to caution the UAW not to 
let the contract go to its head to the point where it can’t 
live with anybody else. 


Eprror’s Norse: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
vations on the situation in his 
area. 


FOOR OLD JOE MOTORIST ! 

IN THE MORNING HE ARISETH, 

FULL OF JOY AND GASOLINE, 
IN THE EVENING HE 


By Glayde W. Yoder 
President, Montana Dealers | 
HE future success of all fran- 
chised auto dealers depends 
|upon the successful and rapid dis- 
|posal of used cars coming into his 
inventory. Any 
franchised dealer 
can “sell” new 
cars, There are a 
number of rea- 
sons for this: 
First, he can of-| 
fer long tradein 
values, and, sec- 
ond, he can offer 
unsound terms of 
payment. | 

Under such con- 

ditions, the dealer | 
is not selling; he is simply trading 
new cars for used cars. The hand-| 
ling of business in this manner 
only brings a chaotic condition to 
the dealer’s community, since the 
practice of unsound business prin- 
ciples compels his competitor to 
use the same practice. 

The successful franchised | 
dealer of today and the immedi- 
ate future must at all times pay | 
the closest attention to his inven- 
tory of used cars. He must re- — 
condition such cars immediately | 
and SELL such cars at a profit, 
or at least a break-even-point 
average. 
Up to the present time the fran- | 
chised dealer has had no great 
assistance from the factories or 
the distributors in handling this 

side of his business, upon which 


depends his entire financial success. 
* + 


* 

VERY franchised dealer should 

daily check the operations of 
his used-car department. This 
should be done by using the very 
best “washout” record that it is 
possible for him to obtain. At the 
same time, he should check every 
expense that is involved in main- 
jtaining his used-car department. 
| Unsound tradein values will im-| 
|mediately be shown in his washout 
record and his daily report, and he 
will thus be able to correct the 
error of his ways before it is too 
late. 

The “selling” of unsound terms | 

will not be so readily discovered 
for the reason that long terms 
| take the purchaser of new cars 
out of the market for an un- 
usual length of time. The pur- 
chaser of a new car on terms of 
36 to 42 months is removed from 
the dealer’s potential new-car 
market for that period. 

Also, a dealer is gambling on 
reduction in price of new cars, | 
|which would immediately result in 
repossessions, where small amounts 
had been paid. Very few purchas- | 
iers of new cars trade in the car 
|while making payments on it, and | 
the dealer cannot afford to take | 
them on a substantial tradein until | 
the lien is satisfied. No dealer 
should sell his future potential new- 
car market with unsound terms. 

* 





Glayde W. Yoder 
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WHAT |S SO RAW 
AS A DAY IN JUNE! 


—— Letterbox 


used, if you so request. 





‘What We Make It’ 


One definite advantage the auto- 
|mobile dealer has is due to the 
efficiency of our reporting services. 
Automobile dealers can know the 
current market of new and used 
cars and trucks in any part of 
Canada and the United States at 
all times. With our up-to-date ac- 
counting systems, the automobile 
dealer knows which department of 
the business is unprofitable. In 
other words, he knows the cow 
that is not milking to pay for its 
feed. 

With this information, the plan- 
ning for future activities should 
be on a sound financial basis. 
Assist your competitors to keep 
them on a strong financial basis. 
All your competitors should be 
an asset to you, when they op- 
| erate their business on sound 


TX THE past, and even now, the merchandising policies. 2 
used-car clinics or schools of the| I @m confident that my business 


various factories take up too small|future definitely depends on the 
(See FORUM, Page 33, Col, 2) ‘success of my competitor. There is 


* * 














extent to which production costs | 
are lowered beyond this figure rep- 
~ a resents the public’s chances of | 
Chance for Cheaper Cars lower priced automobiles. | 
The five-year contract signed by| ‘he promise of five years without | 
|General Motors and the United |a strike justifies hope. 
|Auto Workers marked a long step | 
| forward in a partnership of labor | Minneapolis Tribune: 
land management. ... The cost-of- | _____.____..........._. 
\living clause is continued. Under it | 
| wages may fluctuate with the price | 
indexes. 

So that the 4-cent “annual im- 
provement factor” represents an 
estimate of what the future holds 
in the way of increases in real 
wages, that is, higher purchasing 
power. 

On the basis of past history, this 

goal should be easily attained. The 


Chicago Daily News: 


Pace-Setting Contract 


A paragraph in the new five-year 
|contract just signed by General 
Motors and the UAW union should 
serve as a model for all industry. 

It amounts to a peace pact in the 
long struggle between laboring men 
and machines. This is the way it 
reads: 

“The annual improvement fac- 
tor provided herein recognizes 
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‘Facts and Figures... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich 


How the Press Views GM Contract 











Joe! WADDAYOUKNOW! 
MOTHER 1S COMING FOR. 


A A TWO-MONTHS VIAT! 
\\ + \ ! 
\ 








plenty of business for all when you 
are satisfied to take your share on 
a profitable basis. It generally 
happens that the business man who 
endeavors to kill off his competi- 
tors, dies first. Remember that 
dealers die, but franchises do not. 

The greatest help I have found 
in the 34 years I have been in the 
automobile business has been from 
the assistance of knowledge I have 
acquired through our automobile 
dealers’ associations. It has been 
my privilege to attend all general 
meetings in the southern part of 
our province, and I have attended 
three Dominion annual meetings. 

I am glad to state that the 
information I have received 
through these opportunities has 
paid big dividends on the money 
expended for membership fees 
and traveling expenses. 

We are entering into a buyer's 
market in the transportation busi- 
ness. You need your competitors’ 

(Continued on Page 37, Col. 4) 


that a continuing improvement 
in the standard of living of em- 
ployes depends upon technolog- 
ical progress, better tools, meth- 
ods, processes and equipment, 
and a cooperative attitude on the 
part of all parties in such pro- 
grams. 

“It further recognizes the prin- 
ciple that to produce more with 
the same amount of human effort 
is @ sound economic and social 
objective.” 

Here is the justification for the 
annual 4-cents-an-hour increase in 
GM’s basic wage rate that is pro- 
vided in the new contract. 

Here is recognition on the part 

(Continued on Page 33, Col. 1) 
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Speaking 
of *1,000 cars! 
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e on IMPORTANT! 
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who The Hillman MINX is a car with out-size comfort and in-size 


peti- A : 
that economy. People who want a run for their money are buying 


t. ; : = , o ash i ; , a ° . = 
ae the Hillman MINX and you ought to cash in on it. There may be The 1950 Hillman MINX three-way convertible $1,745 
1 the / a franchise in your city and if there is, you ought to go after it. 

— Wire, phone or write for complete information to Rootes Motors F.O.B. your nearest port of entry. 
obile Incorporated, 27-11 Bridge Plaza North, Long Island City 1, N. Y. 

Leo or 403 North Foothill Road, Beverly Hills, California. 
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— What the public wants is low cost operation. What the dealer wants is a And it SELLS. Not only that but Hillman MINX owners come back for 


— car that will SELL... that means a large enough car to give a full-size more, when new models come out. They like the flash of its new, more 
busi- . ‘ ‘ ‘ 
aes’ man a comfortable ride. powerful engine. Its four-wheel hydraulic brakes give them soft, fast stops. 


It’s quite a trick to build a man-size car for $1,000. So rather than Its wide comfortable seats and ample headroom make a man feel at home 
shrink the Hillman MINX down to the stubby, toy-like lines of so many when he’s driving it. And the front coil-spring suspension makes cobble 


oe imported cars, we decided to build a man-size sedan with big car speed- stones or boulevards all the same to the Hillman MINX. The only way 
1 ” 
= lines, even if we had to price it at $1,495. Convertible $1,745. to find out what we mean is to drive one yourself. 
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Not too large...not too small...just right 
part 








Advertising Aids Prosperity 


GM’s Hufstader Points to Achievements 
At Ad Convention in Detroit 


DETROIT.—America would never 
have reached its present high level 
of prosperity without the benefits 
of the “power team” of advertising 
and merchandising, said William 
F. Hufstader, General Motors dis- 
tribution vice-president, in a speech 
to the 46th annual convention of 
the Advertising Federation of 
America here last week. 

Hufstader reviewed the gains 
made in the past 50 years in popu- 
lation, income and invested capital, 
and said that these increases were 
made possible by the team of ad- 
vertising and merchandising, plus 
volume production. 

Hufstader’s address was a high- 
light of the three-day conclave, 
before which several nationally 
prominent businessmen appeared. 

Among the speakers were: 
Charles Luckman, former presi- 
dent of Lever Bros. Co.; James 
M. Mead of the Federal Trade 
Commission; H. B. McCoy, direc- 
tor of the Office of Domestic 
Commerce; Walter Weir, presi- 
dent of Walter Weir, Inc., and 
Fairfax M. Cone, chairman, exec- 
utive committee, Foote, Cone & 
Belding. 

A feature of the convention was 
the election of five men to the 
advertising “Hall of Fame.” Named 
for the honor were: F. W. Ayer, 
Stanley Clague, Benjamin Franklin, 
James H. McGraw and Merle 
Sidener. 

The more than 900 delegates to 
the meeting gave a standing ova- 
tion to Mary Nolan, student at 
Evanston township (Ill.) high 
school, who won the $500 prize in 
the AFA’s national high school 
essay contest. 

Introduced by Henry T. Ewald, 
president of Campbell-Ewald Co., 
Detroit, she delivered her essay, 
“An America Without Advertising.” 

In his keynote speech, Huf- 
stader said that America began 
to forge ahead of the rest of 
the world at the beginning of 
this century through the new 
application of an old concept— 
that people are customers. 

“That is something,” Hufstader 
said, “that Karl Marx never re- 
alized, when he grimly divided peo- 
ple into two groups—capital and 
labor, the exploiters and the ex- 
ploited—groups which must live, 
according to Marx, in eternal con- 
flict.” 

In selling to millions of people, 
Hufstader stressed that “you can’t 
wait for people to discover what 
you are doing. ... You have to 
take your story and your mer- 
chandise to the people, whet their 
desires and get their names on the 
dotted line—and that is where ad- 
vertising and merchandising team 


up to keep volume production 
humming.” 
The GM 


vice-president pointed | 
out that in his own field; continu- | 
ous and intelligent merchandising | 
“covers a lot of bases. It starts 
with the planning of sales and mer- 
chandising operations in the head- | 
quarters organization. It expands 
next to a factory field organization, | 
which needs to be geared into fac- 
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tory plans, and trained to carry 
the program to dealers. 

“It reaches into every dealer- 
ship, and involves the training 
and guidance of the dealers and 
dealer-personnel, and ultimately 
has its effect on prospects and 
customers. 

“And only when you cover every 
base effectively and continuously, 
do you get maximum sales results.” 


Hufstader concluded by telling 
his listeners that they have a grave 
responsibility to use the “power 
team” wisely, well and soundly, for 
only in this way can the freedom 
to enterprise, which the team rep- 
resents, be preserved. 

Speaking on “The Promise of 
Tomorrow,” Luckman told the con- 
vention that advertising’s greatest 
responsibility in the next half- 
century would be “selling the free 
enterprise system to the American 
people.” 

He said the present trend to- 
ward pension plans provides a 
dramatically new and unique 
method for doing this, since the 
worker with a pension has a big- 
ger investment in the company 
than the average stockholder. 

Mead, a former senator from 

New York, told of the government’s 
attitude on advertising in a talk 
entitled “The FTC Looks at Ad- 
vertising.” 

McCoy’s talk, “What Government 
Material and Services Are Avail- 
able for Advertising People and 
How to Get Them,” touched on 
federal information of value to ad- 
vertising planners. 

The delegates were invited by F. 
P. Bishop, M. P., leader of a four- 
man British delegation, to attend 
the International Advertising Con- 
vention in London in July, 1951. 

Ben R. Donaldson, Ford Motor 
Co. director of advertising, pre- 
sided over a_ session with the 


theme: “The Place of Advertising 
in Distribution.” 
Speakers at this session in- 


cluded: W. Paul Jones, president, 
Servel, Inc.; L. B. Sappington, 
general merchandise manager, J. 
L. Hudson Co., Detroit, and Stew- 
art Meacham, assistant to the 
president of the Amalgamated 
Clothing Workers of America. 

Other sessions included: “How to 
Get the Most for Your Advertising 
Dollar in (various media),” pre- 
sided over by Chester W. Ruth, 
advertising director of Republic 
Steel Corp.; “Getting Business in 
1950,” presided over by Mary Mc- 
Clung, department store manager, 
New York Mirror, and “Bridging 
the Gap Between Advertising Edu- 
cation and Advertising Practice,” 
presided over by Donald W. Davis, 
professor of advertising sequences, 
Pennsylvania State College. 

The host clubs for the convention 
were the Detroit Adcraft club and 
the Detroit Women’s Advertising 
club. Elliott Shumaker, general ad- 
vertising manager of the Detroit | 
Free Press, was chairman of the 
convention committee, assisted by | 
Charles B. Lord, president of the} 
Adcraft club, and Edythe Melrose, | 
president of the Women’s Advertis- 
ing group 


Form Fairview Motor 


Harold Ebert, Edwin and Emil, 
Weiss are incorporators of Fair-| 
view Motor Co., Inc., Milwaukee. 





: VISITING DE SOTO'S ASSEMBLY LINE—Five DeSoto-Piymouth dealers’ relatives, attend- 
ing a six-weeks course at the Chrysler Conference of Business Management, recently toured 
the DeSoto plant and met with factory executives. Left to right: James R. Ball, son of ports Fred Albert, 


Vernon M. Bali, Elkhart, Ind.; W. J. Dinneen 


ir., of W. E. Dinneen, Inc., Cheyenne, Wyo.; 


Lyndali Hughes o* McDonough Motors, Inc., Cleveland: James K. Thrasher jr., Thrasher 


Motors Co., Bakersfield, Calif.; Robert C. Bretsnyder, of M. R. 


stead, Pa. 


| 
| 
| 


TRI-STATE CONVENTION COMMITTEE MEETS—Shown at the group's recent parley in 
Harrisburg, Pa., are, front row, left to right: J. 
Trade Assn. of Maryland; C. A. Snyder, Butler; C. S. Klugh, manager of Pennsylvania Auto- 
W. Golden, general chairman, Reading; John 
R. Fader, Newark; Rau! Roney, manager of Delaware Motor Trades Assn.; L. A. Bloom, 
Scranton, and Frank J. Marsden, Towsen. Back row 


motive Assn.; L. W. Kiefer, Baltimore; A. 


Baltimore; R. C. Keller, York; Ferdinand H. 
Automobile Dealers Assn.; 





Harry L. Thompson 
delphia Automotive Trade Assn.; M. B. Janes, Philadelphia: James W. Ladd, Lebanon; John 
P. Mooney, McKeesport, and R. C. Jones, Douglassville. Committee members not shown are 


| Obituaries 
Auto Leaders 


Pay Tribute to 


Frank Pierce 


BIRMINGHAM, Mich.—Automo- 
tive leaders attended funeral serv- 
ices for Frank R. Pierce, 49, presi- 
dent of Dearborn 
Motors Corp, 
here last week. 
Mr. Pierce died of 
air-crash injuries 
in Charlotte, N.C. 

Henry Ford II 
said he had lost 
“a fine personal 
friend and busi- 
ness associate 
whose loss will be 
felt by everyone 
in Detroit where 





C. Darrell, manager of the Automotive 


left to right, are Joseph Rochlitz, 
Towsen; Hartley Graham, of Pittsburgh 


Onnen, 
Richard MacMeekin, of Phila- 


Baltimore; 


Frank R. Pierce 








E. P. Blough, Johnstown; Isadore Keil, Wilmington, and J. E. Wolfington, Philadelphia. 





Doss Picks Two to Head 


DETROIT.—Establishment of 
eastern and western sales manager- 
ships and realignment of sales ter- 
ritories for Nash was announced 
today (June 5) by H. C. Doss, sales 
vice-president. 

Some of Nash’s 21 U. S. zone 
operations will be regrouped in 


9 





L. T. Kouns 


eastern, midwest, central and west- 
ern regions. Zones included in the 


NADA Leaders 
To Hear Reports 


From Regions 


WASHINGTON. — The present 
week is expected to be a busy one 
at NADA headquarters here. 

On Tuesday and Wednesday the 
association’s industry relations com- 
mittee is scheduled Thursday and 
Friday. The committee, it was said, 
will hear detailed reports from 
each of the regional vice-presidents 
on the recent meetings in all of 
NADA’s regions of the newly- 
formed regional advisory councils, 
and will discuss general plans and 
programs of the association for the 
coming months. 

J. Saxton Lloyd, chairman of the 
1951 convention committee, _ is 
scheduled to report on plans for 
the Jan. 7-10 national gathering at 
Miami and Miami Beach. 

J. Eustace Wolfington, chairman 
of the dealer-customer relations 
committee, is expected to present a 
report on the nationwide program 
being planned by his group for 
National Automobile Dealer Week, 





| Oct. 22-28. 


Several other committees also are 
listed to report on their respective 
group programs, according to a 
headquarters spokesman. These 
were not specifically named. All 
meetings are to be held at the 
Hotel Statler. 


In Oklahoma City 


OKLAHOMA CITY.—Dick Price, 
Dallas DeSoto dealer, will discuss 
his plan for a national association 
of Chrysler Corp. 
dealers at 2:30 
p. m. Wednesday 
(June 7) at the 
Skirvin hotel here. 

Although Price’s 
program is pri- 
marily for Chrys- 
ler-line dealers, it 
is his desire to 
explain his plan 
to all dealers, re- 





Dick Price 

; : Besides being active in civic enterprises. 

Bretsnyder, West Home- Oklahoma Automobile Dealers |locals and the Railway Express Mr. Paul was past director of the Auto. 
Assn. Agency, Inc. mobile Dealers Assn, of Indiana. 


manager of the 


New Nash Divisions 


present eastern and western sales 


regions will remain the same. 


The new midwest region will in- 
clude zones at Chicago, Minne- 
apolis, Milwaukee, St. Louis, Kan- 


sas City and Dallas. 


The regrouped central region will 
at Detroit, 
Cleveland, Cincinnati, Memphis and 


include zone offices 


Atlanta. 


Regional managers, under the re- 
grouping, are J. F. Cox, eastern; 
midwest; J. E. 


R. R. Compton, 


he devoted himself unselfishly to 
many community endeavors.” 
“America has lost one of its truly 
outstanding business and civic lead- 
|ers,” said Ernest R. Breech, Ford 


executive vice-president. “Of such 
men is the strength of America 
|made. He was a genius of indus- 
trial management, an outstanding 
and willing civic leader and an in- 
spiration to his business associ- 
ates.” 


George W. Mason, Nash - Kelvi- 
nator president, said: 

“His passing is a severe loss his 
many friends will feel keenly. It 
is also a great public loss because 
of his important contributions to 
industry and the able and generous 
part he played in civic progress.” 

* * * 





Lamy, central, and L. T. Kouns, 3-Story Plunge Fatal 


western, 


F. G. Sease continues as assis- 


tant general sales manager. 


J. W. Watson, formerly assis- 
tant general sales manager, be- 
comes the eastern sales manager 
| in charge of both the eastern and 
central regions, Doss said. 


L. T. Kouns, formerly western 


of the midwest and western re- 
gions, he said, 


Watson entered the automobile 


of Marietta, O., he was graduated 
from Wharton school of the Uni- 
versity of Pennsylvania. He joined 
Nash in 1946 as eastern regional 
manager. 


Kouns joined Nash as a field 
representative in 1943 and later was 
appointed St. Louis zone manager. 
In 1946 he became Los Angeles 
zone manager and in 1949 was 
named western regional manager. 
He entered the automobile business 
with Ford. 


Doss also announced the ap- 
pointment of Loren R. Hunt as 
national business management 
manager. Hunt, formerly assis- 
tant zone manager at Washing- 
ton, replaces G, G. Smith, re- 
cently appointed assistant zone 
manager at Detroit. 

| Hunt, who joined Nash in 1947, 
| was successively a cost accountant 
|with Container Corp, of America, 
| Public Service Co. of Indiana and 
the Federal Trade Commissicn. 





Conn. Parley Set 
For October 10 


HARTFORD, Conn.—The annual 
meeting of the Connecticut Auto- 
motive Trades Assn. will be held 
| Oct. 10 at the Hotel Bond here. 

The convention committee has 
|decided on a one-day parley this 
|year, starting at 10:30 a.m. and 
ending with a banquet in the eve- 
ning, according to Carl R. Lane, 
|executive vice-president of the as- 
sociation. 


N. Y. Truckers Seek Stay 
‘On Oversize Van Ban 
NEW YORK.—Reversing its pre- 


regional manager, becomes western 
sales manager and will be in charge 


vious position, the local trucking | 
industry has asked Mayor O’Dwyer 
to drop the ban on oversize trucks 


To Ed O’Dea at 76 


DES MOINES.—Ed O'Dea, 76, 
Des Moines auto dealer and civic 
leader, pluged 100 feet to his death 
May 28 from the third-floor rotunda 
inside the Iowa state house. Deputy 
Coroner Leo Luka pronounced the 
death a suicide. 

O’Dea’s brother, George, now 
president of O’Dea Chevrolet Co. 
and O’Dea Finance Co., said: “Ed 
has been a bundle of nerves for 
some months.” 


A lifelong Des Moines resident, 


business as a salesman. A native|Mr 0’Dea founded the two O’Dea 


companies. He retired from the fi- 
nance company in 1931 and the 
Chevrolet dealership in 1934. 


* * * 


A. M. Babitch 
FLINT.—Abraham M. Babitch, develop- 
ment engineer in charge of fuel pump 


engineering at AC Spark Plug division of 
General Motors, died May 25 in St. Joseph 
hospital, Flint, after a short illness, Mr. 
Babitch came to AC in 1924 as expert- 
mental engineer on fuel pumps, which AC 
was then developing. 


* * * 


George King 


LOGAN, Kans.—George King, 52, Ford 
dealer here, died unexpectedly at his home 
May 22 in Logan. Death was attributed to 
a heart attack. 

* * * 


Wallace W. Manning 


ROCHESTER, N. Y.—Wallace W. Man- 
ning, 67, a blind mechanic who had oper- 
ated his own garage since 1914, died here 
May 25. Mr. Manning, who was blinded in 
1897, could detect the make of an automo- 
bile and diagnose its troubles by listening 
| to the engine. 
| 





. * ” 
H, Nelson Dunbar 
PHILADELPHIA H. Nelson Dunbar 
| 73, retired automobile man, died May 24 
at Bryn Mawr hospital here. A former 


reporter on the Boston Herald, Mr. Dunbar 
was a member of the sales staff of Ford 
Motor Co. in the early days of the industry, 
and served as Ford branch manager in 
Cleveland, Pittsburgh and Indianapolis 

* * * 


Charles H. Cooley 


WESTFIELD, Mass.—Charles H. Cooley, 
70, former auto firm owner, died May 21 
in his home here following a long period 
of ill health 


* * * 
William Jennings 
MONTREAL William Jennings, 76 


president and proprietor of Jennings Auto 
Body Co., which he founded over 40 years 
jago, died here May 17 He started his 
career in the wagon building business, then 
|}changed to auto body work. At one time 
|}he was Montreal distributor for Reo cars 
j}and trucks. 





* * * 
Ray R. Owen 
NIAGARA FALLS, N. Y.—Ray R. Owen, 


in the garment area. The ban, to/63, former auto dealer, died May 21 after 


start June 17, bars vehicles 33 feet 
or longer from the district between 
8 a.m. and 6 p.m. 

The plea to the mayor was signed 
|by 14 local, state and interstate 
truck associations, six teamster 


a long illness. 


Mr. Owen was an automo- 
bile dealer in Lockport, N. Y., for 12 years. 
- . 


Jay H. Paul 


HUNTINGTON, Ind.—Jay H. Paul, 56 


president and founder of Jay Paul Motor 
Co., 


Inc., died at his home here May 28 


3s 
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Makers’ Advice on Oil 
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Buick, Dodge Change Their Recommendations; 
Other Manufacturers May Follow 


DETROIT.—Oil recommendations 
for Buicks and Dodges have been 
changed by the factories. 

Buick now asks that only prem- 
ium oil be used in those engines 
equipped with hydraulic valve lift- 
ers, and Dodge urges that all own- 
ers switch to SAE 30 for summer 
use, although its recommendation 
for years past has been to use SAE 
20 or 20W for all temperatures 
above freezing. 

These moves may be the fore- 





runner of many oil change recom- 
mendations coming from factory 
engineering or service depart- 
ments as the problem of gum- 
ming on valve lifters and cak- 
ing of upper rings becomes more 
serious, 

Lubrication engineers claim that 
the industry has reached its limit 
in endeavoring to lubricate the up- 
per cylinder regions with the fuel 
and that the use of oils containing 
additives may become more and 
more necessary to overcome cur- 
rent conditions. 

Buick advises all dealers as fol-| 
lows: | 

“We are changing our oil type) 
recommendations for all engines | 
equipped with hydraulic valve lift- | 
ers. We now recommend that only 
premium type oils be used in en- 
gines equipped with hydraulic lift- 
ers. So-called regular type oils con- | 
tinue to be satisfactory for use in 
engines with the .015-inch adjust- | 
able lash valve system.” 

Buick has also changed its rec- 
ommendations concerning breakin | 
oils or compounds. Some of the| 
breakin oils contain additives which | 
are not compatible with motor oils | 
that would later be used in the) 
engine. For this reason, breakin | 

—s 7 | 





3 Vendors Agree | 
To Pare Claims 


On Fuel Devices 


WASHINGTON. —The Federal 
Trade Commission last week ac- 
cepted three stipulations in which | 
dealers agreed to stop represent- | 
ing that carburetor devices they | 
sell will increase motor efficiency | 
and save gasoline. 

Signers of the stipulation-agree- | 
ments were: 

A. Fred Blakeslee, trading as| 
Gross Carburetor Co., Wilkes- 
Barre, Pa.; product: Gross Air Feed | 
Valve. Stanley J. Petroski and John | 
Moran, co-partners trading as King | 
Pin Air Feed Valve Co., Hudson, | 
Pa.; product: King Pin Air Feed! 
Valve, and Bernard W. Coates, | 
trading as General Merchandising | 
Co., Dorchester, Mass.; product: | 
Magic Motor Tune-up. 

The stipulations provide for dis- | 
continuance of representations that 
use of the devices on carburetors | 
causes motors to start more quick- 
ly, reduces formation of carbon, 
increases gasoline mileage and en- | 
gine power, and results in smoother |} 
engine performance. 

Blakeslee and Petroski also 
agreed to stop representing that| 
they manufacture the devices, the 
FTC stated. 


U.S.to Assist 


we " . 

Fiat Expansion 

WASHINGTON.—Plans of Italy’s 
leading auto manufacturer to in- 
crease production by more than 25 
percent during 1950 will be aided by 
a Marshall Plan industrial project, 
the Economic Cooperation Admin- 
istration announces. 

Fiat production of automobiles, 
vans, trucks and buses in 1950 is 
expected to reach a total of about 
107,000 units. This compares with 
71,144 units produced in 1949. 

The expected increase in produc- 
tion results from a multi-million 
dollar modernization program now 
under way at Fiat. The original | 
project was approved by ECA last | 
July when $14,620,000 of Marshall 
Pian funds were earmarked for the 
purchase of equipment in the U. S. 


Hudson Names Domingue’s 
Domingue’s Auto Sales, 401 W. 
Simcoe St., Lafayette, La., has been 
appointed an authorized Hudson 
dealer. 


oils or compounds should not be 
used, reports the division. 

“The third change,” continued 
Buick, “concerns the oil filter ele- 
ment initial change period. We now 
recommend that the element be 
changed at the first 1,000 miles, 
again at 5,000 miles and every 
5,000 miles thereafter.” 

B. B. Settle, Dodge service di- 
rector, pointing out some reasons 
for the recommended changes, said 
the chief factor that determines the 
suitability of oils at different tem- 
peratures is viscosity or body. 

SAE 30 oil is not a heavy oil, 
he said. It possesses a viscosity 
at engine oil temperature, under 
average summer conditions that 
corresponds closely to the viscos- 
ities of the lighter oils at engine 
oil temperatures normally reached 
under the winter conditions for 
which they are recommended. 

Oil consumption is less with 
SAE 30 oil than with the lower 





Are you missing the doorway to 
extra sales volume? By passing up 
high-profit replacement shock ab- 
sorbers, you miss a potential market 
of four out of every five cars. 

In this big market, Monroe Shock 
Absorbers rate Number One—top 
choice of auto engineers. And 
Monroe gives dealers the greatest 
sales help — hard-hitting national 
advertising and convincing display 
and merchandising material. 

Open the right door to new sales, 
bigger profits. Contact your jobber 
today. Start cashing in now with 
Monroe Shock Absorbers. 






SEE YOUR JOBBER or write 
direct to get the new 
Monroe Shock Absorber 
Hand Rack and other 
powerful Monroe sales aids. 





K. C. STUDEBAKER 
which general sales manager, 





DEALERS HEAR SALES CHIEF—They are shown at a luncheon at 
Paul R. Davis, 


was principal speaker. A highlight of the 


session was the presentation of a 40-year plaque to James W. Sterns, of the Sterns Auto 
Co., Hiawatha, Kans. Sterns is seated fifth from the left against the wall. Davis is to his 


right. 


viscosity oils, the service execu- 
tive asserted. 

“In all fairness to the lighter vis- 
cosity grades, there may be a slight 
gain in gasoline economy with the 


lighter oils, but our engineers be- 


NOW! — omy £33"5 purs vou in 


BUSINESS SELLING MONROE SHOCK ABSORBERS 


HANDY NEW HAND RACK holds 10 Monroe Shock 
Absorbers and 3 Monroe grommet sets. Weighing 
only 30 pounds when full, the rack is easy to move, 
forms a neat compact storage unit. 

This new Monroe Shock Absorber Hand Rack 
provides a colorful display for your counter, 
show window, driveway or island. 

For only $33.15, you get this handy Hand 
Rack, plus a stock of Monroe Shock Ab- 
sorbers to fit 85% of all cars on the road. 


lieve this is overshadowed by the 
advantages of the somewhat heav- 
ier-bodied SAE 30 oil,” he said. 
“In general, the higher viscosity 
oils favor reduction of engine 
wear”. 


7 
Chevrolet Trains 


7,000 Mechanics 


7 
On Powerglide 

FLINT. — Coast-to-coast service 
on Powerglide transmission units 
is now available in Chevrolet deal- 
erships, it was announced last week 
by E. L. Harrig, manager, Chevro- 
let service and mechanical depart- 
ment. , 

Harrig revealed that nearly 7,500 
mechanics, or at least one man 
from virtually every dealership in 
the country, already have attended 
two-day sessions at the Chevrolet 
new products school. 

The course included instruction 
on the new Power-Jet corburetor 
and other new features of 1950 
Chevrolet cars and trucks, as well 
as the Powerglide unit, Harrig 
said. Classes were limited to six 
or seven so that every man would 
receive personal training. 

Courses at the new products 
school will be continued through 
July, or as long as there is a need 
for them, Harrig said. The school’s 
first sessions started shortly after 
the new models were introduced 
in January. 








/ 


Monroe Shock 
Absorbers are 
standard on more 
makes of new cars 
than any other 
brand of shock 
absorber. 


Se 


Monroe, Mich. — World's Largest Maker of Ride Control Products 














) 21 Percent Over Year Ago... 


PAA IS PROUD OF ITS HOME—Here's the latest photo of the’ spacious headquarters of 
the Pennsylvania Automotive Assn., located at 1925 N. Front St., Harrisburg, Pa. Claude 

Klugh, general manager, points out that ample space in the building accommodates 
business sessions of officers and committees of the organization. Located along the River 
Rd., overlooking the Susquehanna river, away from the congested downtown business area, 
the location does not present any parking difficulties, he points out. 





Turin Show a Success 


Business Is Reported to Have Passed $8 Million; 
Fiat May Gain Monopoly 


TURIN, Italy. — (UTPS) — Busi-;to supply foreign manufacturers 


ness contracted at the Interna- 
tional Motor Show here last month 


with bodies and accessories. 


Aerocoach Co., Chicago, con- 


has passed the $8,000,000 mark, ac-|tracted with Carrozzeria Casaro to 


cording to reports from the Italian 
automobile industry. 

In addition several Italian build- 
ers are said to have won contracts 


Octane Ratings 
Tested by 3 
DuPont Cars 


PITTSBURGH. — Three duPont 
gasoline test cars left here last 
week for a 15,000-mile tour of the 
nation. The specially equipped cars 
will determine octane ratings of 
motor. fuels under road conditions 
and demonstrate methods of rating 
gasoline to refining, marketing and 
research groups. 

Outwardly the cars look like 
standard 1950 automobiles. But 
there is little resemblance to the 
family car on the inside. The dash- 
board has been replaced by an 
elaborate instrument panel, and in 
addition to the conventional gaso- 
line tank, 10 smaller tanks have 
been installed in the luggage com- 





partment for holding various types 


of fuel. 


A battery of pushbuttons on the} 
instrument panel permits the driver | 
to draw gasoline from any of the| 


tanks. Also on the panel, an air- 
craft-type gauge makes it possible 
for the operator to determine tem- 
peratures of engine, radiator water, 
oil and outside air. 

Other instruments show manifold 
vacuum, engine speed, back pres- 
sure of the exhaust and spark 
advance. 

The autos are equipped with a 
hydraulic device which allows the 
driver to advanee or retard the 
spark. 


Syracuse Dealers 


Elect Welton 


SYRACUSE, N. Y.—William W. 
Welton has been elected president 
of the Syracuse Auto Dealers Assn. 


Other officers chosen were: Paul 
T. Henson, vice-president; Leon 
Carpenter, secretary; LeRoy Cas- 


per, treasurer, and Stuart C. Bal- 
lard, executive vice-president. 


Lee Tire Prices Rise 


2% to 5 Percent 


CONSHOHOCKEN, Pa. — Tire 
price increases have been an- 
nounced by Lee Rubber & Tire 
Corp. On June 1, firstline passenger 
tire prices went up 2% percent and 
truck tire prices advanced 5 per- 
cent. Tube prices remain un- 
changed. 

The price hikes will 


partially 


cover a six-month 12% cent rise in| 


the cost of natural rubber, the 


corporation said. 


Missouri Assn. Appoints 


New Assistant Manager 

JEFFERSON CITY, Mo.—J. H. 
Edwards of Kansas City has been 
appointed assistant manager of the 
Missouri Automobile Dealers Assn., 
replacing George D. Flippen, who 
has resigned, according to James 
A. Gorman, manager. 


have Tubocar-type buses built in 
Italy for Italian and foreign 
markets. Mario Cassaro said the 
buses will be built in his company’s 
new plant near here. Important 
orders for Tubocars have been se- 
cured in Argentina and other South 
American countries, he said. 


Brescia, Bianchi and Lancia all 
reported large orders for their 50 


|to 60 horsepower diesel trucks. 





Alfa Romeo’s T450 and T900 diesel 
trucks also received heavy buyer 
attention, the reports say. The T450 
is a four cylinder 90 horsepower 
truck that can load 4% tons. With 
a trailer attached, its capacity rises 
another four tons. The 130 horse- 
power truck hauls an _ eight-ton 
load but with the trailer it can 
carry 18 tons. 


Other automotive reports say 
that Isotta-Fraschina and Alfa 
Romeo, part of the government 
liquidated Fondo Industria Mec- 
cania, may be taken over by the 
Fiat Co. This would give Fiat a 
monopoly in the Italian automobile 
market. 





_— Coming Events 





Dealer Conventions 


June 15—Chicago Auto Trade Assn. 
nual dinner, Chicago, Ill. 

July 16-19—New York State Automobile 
Dealers Assn., Grand Union hotel, Sara- 
toga Springs, N. Y 

Sept. 9-11—South Carolina Auto Dealers 
even. Ocean Forest hotel, Myrtle Beach, 


an- 


Sept. 10-12—Colorado Auto Dealers Assn., 
roadmoor hotel, Colorado Springs. 
Sept. 18-19—Wisconsin Automotive Trade 

Assn., Schroeder hotel, Milwaukee. 

Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, N. D. 

Sept. 28-29—New Jersey Automotive Trade 
Assn., Hotel Traymore, Atlantic City. 

Oct. 8-10—Automobile Dealers Assn. 
Alabama, Inc., Biloxi, Miss. 

Oct, 8-10—Texas Automotive Dealers Assn., 
Texas hotel, Fort Worth. 

Oct. 10—Connecticut Automotive Trades 
Assn., Hotel Bond, Hartford. 

Oct. 13-14— Tri-State Convention (Del., 
Md., Pa.), Haddon Hall hotel, Atlantic 
City, N. J. 

Oct, 15-17—Tennessee Automotive Assn., 
Memphis. 

Oct. 17-18— Federation of Automobile 
Dealer Assns. of Canada, Toronto, Ont. 

Oct. 22-24— Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla. 

Oct. 23-24—Ohio Auto Dealers Assn. meet- 
ing, Neil House, Columbus, O 


of 


Nov. 812— National Used Car Dealers 
Assn. convention, Baker hotel, Dallas, 
Tex. 

Dec. !-2— Montana Auto Dealers Assn., 


Rainbow hotel, Great Falls, Mont. 


Jan. 7-10, 1951 — National Auto Dealers 
Assn. convention and exhibition, Miami. 


7 * * 


Dealer Auto Shows 


Jan. 27-Feb, 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 


Mar. 10-18, 1951 —Seattie Auto Dealers 
(yen. Field Artillery armory, Seattle, 
ash, 


& 


Aftermarket Shows 


May 29-June 9—Third Canadian Interna- 
tional Trade Fair, Toronto. 

June 22-25 — National Truck, Trailer and 
Equipment show, Pan Pacific auditorium 
Los Angeles, Calif. 

Dec. 48— Automotive Service Industries 
show, Navy Pier, Chicago. 


TR A TN TT TE 
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Truck Haulage Moves 
In Upward Curve 


WASHINGTON. — According to 
statistics compiled by the Amer- 
ican Trucking Assns., the volume 
of freight transported by motor 
carriers in March inereased 16.9 
percent over February and 21 per- 
cent over March, 1949. 

Comparable reports received by 
ATA from 326 carriers in 40 states 
showed these carriers transported 
an aggregate of 3,491,269 tons in 
March, as against 2,986,264 tons in 
February and 2,884,307 tons in 
March, 1949. 

Approximately 77 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 18.2 percent over 
February and 22.5 percent over 
March, 1949. 

Transportation of petroleum 
products, accounting for about 
15 percent of the total tonnage, 
showed an increase of 9.1 per- 
cent over February and 18.5 per- 
cent over March, 1949, 

About 5 percent of the total ton- 
nage reported consisted of mis- 
cellaneous commodities, including 
household goods, textiles, grocer- 
ies, meats, heavy machinery, to- 
bacco, motor vehicles, motor vehi- 
cle parts, paper, coal, cement and 


Vancouver Show 
Draws 18 Makes 


VANCOUVER, B. C. — Eighteen 
American, British and Canadian 
make cars were exhibited in an 
automobile show held here recently. 
Sponsored by the Vancouver Motor 
Dealers’ Assn., it was staged in the 
forum at the Pacific National Ex- 
hibition Grounds. 

Chairman of the committee was 
A. W. Cruise, president of Consoli- 
dated Motors. Working with him 
on the committee were: A. J. Law- 
son Oates, Mac Bowell, Ross Baker, 
Dan McLean, Clarke Simpkins, 
VMDA president; Jack DeWolfe 
and E. T. Orr, association secre- 
tary. 


| 
Mar. 21-24, 1951—Pacific Automotive show 
Civic Auditorium, Seattle, Wash. | 
Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City. 
* * * 


Allied Industries 
Sept. 13-15—National Petroleum Assn., Ho- 
tel Traymore, Atlantic City, N. J. 
Oct. 2-6— American Trucking Assns. 17th 
annual convention, Waldorf-Astoria, New 
York. 

Oct. 23-27 — National Metal 
Amphitheatre, Chicago. 
Nov. 13-16 — American Petroleum Institute 

30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur- 
ers Assn. annual convention, Edgewater 
Gulf hotel, Edgewater, Miss. 
s * . 


Exposition, 


General 


May 29-June 9— Canadian International 
Trade Fair, Toronto. 

June 26-30—American Society for Testing 
Materials, 53rd annual meeting, Chal- 
fonte-Haddon Hall, Atlantic City. 

June 29-July | — Automotive Trade Assn. 
Managers convention, Colorado Springs, 
Colo. 

Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-15—Auto Show, Paris, France. 

Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi- 
caqao 


Oct. 18-28—Auto Show, London, England. 
Oct. 22-28—National Automobile Dealer 
Week 


Engineering 
June 4-9—Society of Automotive Engineers 
ummer meeting, French Lick, Ind. 
June 19-23—American Society of Mechani- 
cal Engineers, Hotel Statler, St. Louis. 
June 26-30—American Society for Testing 
Materials 53rd annua! meeting (Exhibit 


of testing apparatus and equipment) 
Atlantic City, | k 
Aug. 14-16— Society of Automotive En- 


ineers National West Coast meeting, 

Biltmore hotel, Los Angeles. 

Oct. ; 
ineers transportation 
tatler, New York. 

Nov. 9-10— Society of / 
gineers fuels and lubricants 
Mayo hotel, Tulsa, Okla. 


16-18 — Society of Automotive En- 
meeting, Hotel 


Automotive En- 
meeting, 


Nov. 26-Dec. !—American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 


| chemicals. 





Tonnage in this class 
increased 22.2 percent over Feb- 
ruary and 16.7 percent over March, 
1949. 

The March tonnage of carriers 
reporting from the eastern dist- 
rict represented increases of 18.7 
percent over February and 21.8 
percent over March, 1949. 
Carriers in the southern region 

reported increases of 17 percent 
over February and 32.7 percent 
over March, 1949. 

Tonnage from the western dist- 
rict revealed increases of 14.8 per- 
cent over February and 17.8 per- 
cent over March, 1949. 


British Car Firms F wee 





CALIF. GOVERNOR AT NASH 


PLANT— 
Earl Warren (left), governor of California, 
recently made a tour of Nash's assembly 
plant at El Segundo. Shown with the gov- 
ernor is Campbell Wood, works manager 
of the plant. 


Sales Bids from Europe 


BIRMINGHAM, England.— 
(UTPS)—British car manufactur- 
ers will confront increasing sales 
competition from countries on the 
continent in the near future, in the 
opinion of W. C. Graham, general 
manager of Morris Commercial 
Cars, Ltd. 

Graham pointed to the fact that 
German, French, Italian and 
Czechoslovakian auto firms are in- 
vading British markets all over the 
world. 


The Morris official quoted an ex- 
ample of how it might be easy for 
other countries to beat British 
firms out of sales. 

At a recent motor show in Am- 
sterdam, the Dutch were anxious 
to acquire vehicles but did not 
have the sterling because of the 
British ministry of food’s haggling 
of prices being asked for Dutch 
produce, Graham said. The Ger- 
mans—free of such difficulties — 
sent hundreds of motor cars into 
Holland and secured sales. 

Referring to the question of old 


Doolittle, Romney Speak 


On Auto, Oil Kinship 
DETROIT.—Automobile and pe- 

troleum industry leaders will dis- 

cuss the close relationship between 


|the two groups at a meeting of 


the lubrication committee of the 
American Petroleum Institute here 
on June 14. 

Top speakers will be Maj.-Gen. 
James H. Doolittle, vice-president 
of Shell Oil, and George Romney, 
executive vice-president of Nash- 
Kelvinator. Their subject will be 
“The Automobile and Petroleum 
Industries, Partners Before the 
Public.” 


Aids Flood Victims 

MONTREAL.—A $30,000 gift from 
the employes of Massey-Harris Co., 
Ltd., to the Manitoba flood victims 
fund was announced. The gift came 
from executives, office staff and 
union workers (UAW-CIO) and was 
additional to the $10,000 given by 
the company. 

The company also announced that 
a corps of mechanics and service 
men would be sent to the flooded 
area to rehabilitate tractors and 
other farm equipment damaged by 
flood. The service will be free, it 
is said. 





cars, Graham reported that at the 
end of 1939 there were 2,000,000 or 
so cars in use in Britain and at the 
end of last year the number re- 
mained the same, 

Since the end of 1939, 400,000 
cars have been released for the 
home market, which means that 
1,600,000 cars of pre-1939 vintage 
are still on the road. 

Should every one of these own- 
ers want a new car, it would take 
16 years to meet the need at the 
present home-quota rate, he stated. 


Trade Fair Items 
Get Clearance 


WASHINGTON.—Tariff-free im- 
portation of foreign products for 
exhibit in the first U. S. Interna- 
tional Trade Fair has been ap- 
proved in a joint resolution by 
Congress and signed by the Presi- 
dent. 

The fair, to be held in Chicago 
Aug. 7-20, will exhibit products 
from more than 40 nations, officials 


say. 


The legislation provides that the 
imported articles should not be 
subject to marking requirements of 
the general tariff laws except when 
such articles are withdrawn for 
consumption or use in the U.S. 

Products imported for the fair 
may be lawfully sold at any time 
within three months after the close 
of the fair, but will be subject to 
the rules and import duties deter- 
mined by the Treasury department, 
according to the resolution. 


July 10 Set for Hearing 


On Oltman Reorganization 
DETROIT.—Federal Judge Ar- 


ithur F. Lederle has set July 10 as 


the deadline for submission of 
plans to reorganize the Oltman 
Mfg. Co., truck body maker for- 
merly known as the Oltman-O’Neill 
Co. Lester M. Oltman is major 
stockholder in the firm. 

Judge Lederle ordered Frank H. 
Boos, counsel for the trustee, to 
notify the firm’s creditors and 
stockholders of the order. Boos said 
recently that several reorganization 
plans were under consideration for 
submission to the court. 


May Safety Plan Report 


WASHINGTON.—First incomplete reports on the May “Check Your 


Car—Check Accidents” program 


have been issued by the Inter- 


Industry Highway Safety Committee. 

Eleven states—Alabama, Arkansas, Connecticut, Illinois, Kansas, 
Louisiana, Maryland, New Mexico, Ohio, Vermont and Washington— 
are included in the first reports. 

In these states, 1,522 automobiles and 496 trucks were checked. 


On the cars, 1,377 defects were found. Three hundred and ninety-four 


repairs were needed on the trucks. 


A breakdown of the defects shows: 198 cars needed brake adjust- 
ment; 204, headlight adjustment; 165 rear stoplights; 96 tires; 189 
steering; 170 muffler and exhaust systems; 105 windshield wipers; 
151 glass; 49 horns, and 50 rear view mirrors. 

Truck defects were found on 84 brakes; 72 headlights; 54 rear 
stoplights; 11 tires; 42 steering; 37 muffler and exhaust systems; 
27 windshield wipers; 38 glass; 18 horns; 16 rear view mirrors, 
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*Due to our increased production facilities and 
the availability of precious materials we now can offer BLUE CORAL 
Treatment franchise to an additional number of preferred new car dealers—dealers who 

are thinking of today's sales, tomorrow's reputation, and future good will. We welcome correspondence from such 
dealers. A trial order of 12 units at dealer cost will prove to be the best investment you ever made. 
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Backlogs Still Rising _ 


| Purchasing Agents Report Increase in May, 
But Warn of ‘Tinge of Inflation’ 
| NEW YORK.—With the business; ies increased in May to keep bal- Ti 


F ord Sees Prices 
Steady, Doubts 
Radical Changes 


SAN FRANCISCO. — Substantial 





automobile price cuts aren't in the 
foreseeable future—but neither are lie ona that followed the end of| ance with larger consuming 1,35( 
price rises, Henry Ford II, presi- | Ma coal strike continuing through) demand. The survey committee Crus 
dent of Ford Motor Co., said last ay, back-order books increased | found no sign of speculative = 
week at a press conference for the third consecutive month, | ? ing 
' ; according to the monthly report of | #4ditions to raw material stocks. Tam 
3 - nt e anion = Northern the business survey committee of| Employment is up all along the patr 
sate a" anes. = oe the National Assn. of Purchasing | line, except for soft goods. duct 
radical changes in car design were ee | Industrial buying policy is on the eae 
unlikely. He said as far as Ford Total gains fer May were al- | high side of 30 to 90 days, the com- a 
is concerned, the rear-engine drive, most on a par with those at- (mittee said, with some trend into wor 
for example, is impractical. coolly April, the report four months’ coverage. in 
Smaller cars have also been test- | j I es a . Optimistic opinion on near-by = 
ed by the company, Ford said, but| OL0 TIMERS HONOR FORD—Henry Ford |! receives a scroll of appreciation for his | ndustrial purchasing agents ©X- | conditions was noted by the com- Hi 
it was decided “our job is to do SS ae goaneel meeting of the Northern California Council of the Automobile Old | pect business to continue high| _. t y the» 
the best with the cars we’re mak- | Sen Frencheo Motor Car lealers Domma tao Femaioere Hager te y Robin ay e = preonigy June, according to the sur-| ee row oe oe ae shap 
ing.” manager of SFMCDA;: William L. Hughson, president of the MR cma oa world's first | vey committee, but production .——— the source and length of Pr 
Asked about the General Motors | Ford dealer; Arthur $. Hatch, Ford western regional manager, and California's Gov. Earl | July will be lower because that | Present demand. How much of the 4 fects 
| Warren. month will see the heaviest vaca-|>risk pickup is demand postponed brake 


~|tion close-downs that industry has|>Y the coal and steel strikes and 
how much can be counted on as a refle 


contract settlement, Ford said: ' it as 
I haven’t read it in detail—but | jor expansion westward,” Ford said | Hull-Dobbs Names 2 | experienced. 


















I know it’s a benefit to the whole|in discussin j ’ et ment 

gemntey to have it settiel... Our|in Californie his company’s plans| Promotion of H. C. Rouse to gen- Noting that prices are on the in- a ony ge gn are a 
(Ford) ‘ . , 1 |erease, paced by nonferrous metals |"es@rded as important questions. 

ord) settlement last September! “But we have discussed putting |¢™@! sales manager and Walter | -partly as a result of demand ex- Commodity prices continued to insy 

was a good one. We were first in|two shifts on our three California Stevens to assistant general sales| ceeding supply, the committee re-| show strength, with the lowest of 

a ——e to offer a pension plan | plants and remodeling is about to|Mmanager has been announced by | ported that “there appears to be a| number of declines in important Fo 

both oo it was a good one for/start at our Richmond (Calif.) | Joe W. Prichard, general manager tinge of inflation in the present| materials in many months. The brak 

“Ww. — bs plant (raising output from 328 to|of Hull-Dobbs (Ford), 12th and | price structure.” downtrend of industrial inventor- nor 

i _we aren't planning further ma-/|375 cars per eight-hour shift).” Sycamore Sts., Cincinnati, Production materials inventor- ies has been halted by the in- 147; 

ame = ee ne crease in production require- no r 

ments. clear 

a Additions to working inventories 12; | 

Cle S$ [00 — were reported by 28 percent of flers 

those participating in the survey in shiel 

May. Payrolls jumped again during shiel 

May, with reemployment execeed- view 

B ® ing the high rates of last Sep- In 

tember. hass¢ 

= 7 Increases in specific commodity truck 

N prices during May far outnumbered defec 

= decreases. Materials that gained in polic 

price included copper, zinc, lead, Lig 

acids, alcohol, glue, building ma- perce 

terials, caustic soda, cornstarch, brak 

dyes, fuel oil, scrap iron, hides, few | 

lumber, menthol and kraft paper. drive 

their 

haule 
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Repairs Still Perfect CLEVELAND.—New-car dealers Ex. 
pistorY - Af T Y i jin the porn einneel a 
» Case eda county) registere y new cars 
eald metal cs ee ter wo rs: last year, an average of 311.4 cars Cai 
“Co or per dealer, according to a sales TO! 
Left: View of car showing extent of analysis by the Cleveland Press. exhib 
damage to top. The Greater Cleveland area Inter 
Below: Car with top repaired. ranked fourth among the 3,069 ish 2@ 
counties in the U. S. as a market The 
for new cars, the publication said. will r 
° Cuyahoga county has less than Aus 
Pa 1 percent of the nation’s popula- Jagua 
> ~ Ca _ tion, but during 1949 reportedly and 
° i —— bought 1.248 percent of all the na- vakia, 
: -—— ymca tion’s new cars, the survey stated. hoes 
Comparing Cuyahoga with other on 
e Ohio counties, the Press said Cu- engin 
ne yahoga residents buy nearly as are i 
many cars as those in Hamilton from 
(Cincinnati), Franklin (Columbus) ) Anne 
and Lucas (Toledo) counties com- exhibi 
bined. Ge. I 
a ae 4 Rock 
: es o. 8 ° ' > 
examples im OU Tl Quit ‘Bushing a 
is one of the MAE vod. tne roy -Leit an’ Philadelphia’s BBB trade 
- Criticizes Practice 
PHILADELPHIA. — The Bet- / 
ter Business Bureau here has W 
complained that some local deal- 
ers have indulged in the un- 7 
ethical practice of “bushing.” PIT’ 
“Bushing” is a practice in morro’ 
which parked cars are posted being 
with notices that tell the owner scienti 
that a particular dealer will give stratio 
a certain sum of money if the pleted 
car is traded in for a new auto- of the 
mobile. the C 
However, rarely, if ever, is the June 2 
amount claimed to be the sum A mi 
which will be the tradein value electric 
of the car given to the automo- demon: 
bile’s owner when he brings it potenti 
to the dealer. Charge 
| : - , : to cop] 
|Standard Steel Spring spin th 
‘To Open Two Plants * That 
| CORAOPOLIS, Pa. — Production future 
|}will begin this fall in two new scientis 
| plants of the Standard Steel Spring 
|Co., it was announced here by the Coll 
|company. The plants are in Los COL 
| Angeles and Roebling, N. J. beoire 
Construction of the Los Angeles Cruml 
|factory is expected to be finished stole 
| by Aug. 1, it was revealed, while from : 
| machinery will be installed in the presid: 
|Roebling plant about the middle damag 
of June. The plants will supply plant | 
}automotive seat and back cushion lights 


'sprines and tubular seat frames, 
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Poor Lights, Brakes Top Fla. Inspection . . . 





Car Check Finds 43% Defective 


TAMPA, Fla. — Patrolmen found 
1,350 defects in the 2,127 autos and 
trucks checked in safety inspec- 
tions here in a recent week, accord- 
ing to Lt. Joe Gallop, chief of the 
Tampa district of the state. road 
patrol. The inspections were con- | 
ducted on various highways around 
the city. 

Gallop said inspection of autos 
would continue at various points | 

in Hillsborough and (Pinellas | 
counties during the next month. | 
His report showed only 1,254 of | 
the vehicles checked were in good | 
shape. 

Primarily, patrolmen sought de- | 
fects in steering mechanisms, | 
brakes, front and rear lights, truck | 
reflectors and other items of equip- | 
ment necessary to safe driving. 

A complete breakdown of the 
inspections showed the number 
of autos with defects as follows: | 


Foot brakes, 33; 


no emergency | 


brakes, 59; faulty headlights, 198;| [Looks like an opportunity for a | reasonable cause to believe that the 


no rear lights, 225; no tag lights, | 
147; no stoplights, 302; trucks with | 
no reflectors, 121; trucks with no) 
clearance or markers, 46; bad tires, 
12; bad steering, six; faulty muf- 
flers and exhausts, eight; no wind- 
shield wipers, 103; fogged wind- 
shield, 17; no horns, 64; no rear 
view mirror, nine. 

In another check around Talla- 
hassee, 1,735 of the 5,313 cars and 
trucks inspected had mechanical 
defects, according to the highway 
police. 

Lighting defects accounted for 55 
percent of the deficiencies and bad 
brakes for another 19 percent. A 
few arrests were made and some 
drivers were not allowed to take 
their cars any further. Wreckers 
hauled the unsafe cars to repair 
shops. 

Patrolmen pasted small stickers 
on cars found in good condition, 


British, Czechs 
Exhibit Cars at 


Canadian Fair 


TORONTO.—Only automobiles on 
exhibit here at the third Canadian 
International Trade Fair are Brit- 
ish and Czechoslovakian models. 
The fair, which opened May 29, 
will run through June 9. 

Austin, Morris, Rolls Royce and 
Jaguar, from Britain, and Skoda 
and Tatraplan, from Czechoslo- 
vakia, are the cars on display. | 
France is showing its Willeme 
heavy-duty truck. 

Czech motorcycles, British diesel 
engines and Australian motor parts 
are included among the exhibits 
from almost 40 countries. 

Among the few U. S. accessory 
exhibitors are Shatterproof Glass 
Co., Detroit, and Bear Mfg. Co., 
Rock Island, Il. 

Over 50,000 businessmen are ex- 
pected to attend the two-week 
trade fair. 


Atom Preview 
Westinghouse Prepares 


‘Motor of Tomorrow’ 


PITTSBURGH.—A preview of to- 
morrow’s atomic-powered motor is 
being prepared by Westinghouse | 
scientists here. Part of the demon- | 
stration equipment being com- 
pleted for Westinghouse’s “Theater 
of the Atom,” it will be shown at 
the Chicago Fair, which opens 
June 24. 

A minute “atom smasher” hooked 
electrically to a plastic wheel will 
demonstrate the work - producing 
potentialities of harnessed atoms. 
Charges leaping from the smasher 
to copper spheres on the wheel will 
spin the wheel up to 100 revolutions 
4 minute. 

That is the way the car of the 
future may be powered, say the 
scientists. 


Columbus Dealer Robbed 

COLUMBUS, O.—Safe robbers 
broke into the office of the Foster 
Crumley Hudson Co. here and 
stole between $3,000 and $4,000 
from a safe. Charles Berry, vice- 
president, said he discovered the 
damaged safe when he visited the 
plant Sunday morning to turn off 
lights in the window. 


indicating they had been in- 
spected and okayed. 


The drivers of vehicles 


them repaired. 


Drivers of these vehicles were | 


not required to report back to the 


patrol after the defects had been | 


remedied, although they can be re- 
quired to do so under state law. 


“It was a sort of voluntary 
proposition,” Gallop said. “We 


Fleet Deal? 
Quintuplets to Get 


Driving Lessons 


CALLANDER, Ont.—For the Di- 
onne quintuplets, turning 16 means 
something extra special. Their 
father, Oliva Dionne, has promised 





| to teach them to drive an automo- 


bile during the coming year. 


live salesman. 


with | 
minor defects were asked to have | 
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| asked the people to cooperate 
| with us and to have the defects 
fixed for their own protection and 
safety. 

“We have found that most people | 
will comply with such requests be- | 
|cause they like to know that their 






|ears are in good condition.” 
Under state law it is illegal to| 


| operate a car or truck on the high-| MEETING TO PROMOTE SAFETY—Members of The Los Angeles General Motors club met 
| way unless the vehicle is in such | ea ae te mee wee or and —— —-F gy ag 100 > A 
: ‘ e fr e, left to right, are: Bronson Overby, Sco ruyn an o Ve 
safe mechanical condition as not to | Clausen, all of Fisher Body; R. W. Coe, National Automotive Fibres; William Grace, L. A. 
endanger the driver or occupants | o— yates “ = — National Automotive og a ee s Body; be 
. " jac Los Angeles zone service manager, an ion M. House, club president an 
|Or any person on the highway. Los Angeles Pontiac zone manager. . me 


| The law also provides that in the i ee ee ee 


jevent a vehicle is found to be in 
| unsafe condition, road patrolmen Goodyear of Canada Ups in price. 


| are to notify the owner, who is Car-Tire Prices 5% Increased prices of materials, 
|required to repair the defective | _TORONTO.—Prices of Goodyear |especially crude rubber, made the 
| parts within 48 hours. i have been increased in Can- | hikes necessary, Goodyear Tire and 
‘ . j}ada and other companies are ex-|Rubber Co. reported. Prices had 
The law authorizes the highway pected to follow suit. last been set Dec. 3, 1949. 
| Patrol to stop any vehicle and sub-| First-line passenger car tires 
|mit it to an inspection if there is|have been hiked 5 percent and| AUTOMOTIVE NEWS, the Newspaper of 
jtruck and bus tires have been|{n*,'‘merica's No.1 industry an esti. 
|raised from 5 to 7% percent. Sec-| mated more than 100,000 readers weekly! 





ond-line tires were not increased 


‘vehicle is unsafe. 


Mea 


PME) 


Double 





your customers with this Sales Plan 


and Brake Shoe Equipment 


Suppose you were able to offer your 
community a revolutionary finish- 
ing process that genuinely dupli- 
cates the finish originally applied 
by the car manufacturer? 


Suppose your shop were set up 
on a real factory production-line 
basis, drastically cutting your job 
costs, boosting your job profits and 
permitting twice the job turnover 
you now have? 

Suppose you spark-plugged a 
proven promotion program that 
brought in twice the number of 
body work and paint jobs you now 


have? A program that established 
you as the outstanding car painter 
in your town? 


Fast Talk? No. The record dem- 
Onstrates that the Brake Shoe 
Turnover Plan is a potent new sales 
weapon that is achieving these goals 
in as little as six short months. No 
razzle-dazzle either, but a down- 
to-earth selling strategy that has 
proved sure-fire wherever properly 
used. We have the evidence. You 
need the business. It will pay you 
to investigate, now. Write for illus- 
trated Sales Plan to: 


NO OTHER SPRAY GUN 
AS SMOOTH’ A 


FINISH 


PRODUCES 


AS 


MICRO 





SPRAY 








12 AUTOMOTIVE NEWS, JUNE 5, 1950 


|tional figure after his conspicuous | 
success as press agent for the In-| 
ternational Horse Show, held in | 
| Chicago. 

He greatly impressed the British | 
|swells when he gave them all non-| 
|resident membership cards for all | 
|the best clubs in Chicago, not the | 
lenet popular being the famous| 


Eprror’s Note: Here is another |ever even made purgatory, every oe — oo a a 
in a series of articles written es- |one will tell the truth. ak eon . i = a, oth 
pecially for Automotive News by | roe oe | Call ‘in tin 7 k idimad’ wh “a 
Ned Jordan, famed in the auto | Dares What? Sey peg = Hy England to pam 
industry for the car he built ISTEN to Joseph E. G. Ryan, |licize the London Horse Show. 
(1916-19381) and the words he |j, b d h ‘ 
wrete about tt. ambassador for the old Chicago * * ¢ 

Inter Ocean, whose slogan was: |News Technique 


N THAT inevitable day in the|“The only newspaper in Chicago 
O Elysian Fields when all the old. |that dares to print the news.”| JOY PELLETIER, who had made 
time newspapermen gather for a|George Ade, in a talk before the | his mark as press agent for the 





* x x with Ned Jordan 


OLDS DEALER FLIES STAFF 10 reg yy pe ante | = “ Malkerson, 

: 43 : Motors, Inc., Minneapolis, chartered a plane for 17 members of his sales and service or- 
reminiscent symposium with Alfred |Press Club, revised that to read: | Buffalo Exposition, where McKin- | ganization for a one-day visit to the Oldsmobile plant. Making the trip were (top row, 
Reeves, dean of them all presiding | “The only newspaper in Chicago | ley was shot, was the first publicity | jeft): Walther Feldmann, Clarence Oakins, Robert Van Fossen, Robert Wilton, Edward Lin- 


j | b dahl, Norwood Frew, Malkerson, Kenneth Lind and Wilbur Osterberg, district manager in 
from the top step of the golden | that dares to print the Inter|™an a oe — ' | Minneapolis. Front row, left: Clarence Van Ek, Eugene Curran, Vincent Maher, Elwood Ben- 
stairs, the subject, of course, will | Ocean. | In the alcoholic purlieus of the | son, Perry Jenks, Don Calhoun, Joe O'Neil, Douglas Grobe and Alton Rossing. The group 
be: “What I Done for the Automo-| J0e quoted his pal, Alf Ringling, | Detroit clubs, where Henry Ford | toured the Rocket engine and final assembly plants and dined with division executives. 


bile Industry.” - nahin 





the circus magnate, on the im-|was never seen, and I never saw|~— ; | 
|portance of names in making a/Roy take a drink, someone asked! Rilly Metzger and Walter Flan- |Flanders was the man to whom 
Since time will no longer exist, | ,ewspaper, or labeling a product.|him what made Ford so un-! gers, ” 'Henry Ford paid $25,000 to show 


each publicity “hot shot” will be lf h t . : ‘< : : 
privileged to talk eternally about a yd bee tae ee ee He was the first man to give to| him how to get volume production. 


“Oh,” said Roy, “I suppose he’s he: 
himself, without interruption, as “Hello, Zeno—how are you?” | beginning to believe the ‘publicity automobile advertising the news- ao = 
he was wont to do during his | said Alf. . 


I put out about him.” paper technique of smashing head- Missed the Bus 
mundane existence. | “My name ain't Zeno anymore,| Roy did the most outstanding (lines and striking “leads.” Bill | JN THIS heavenly conference of 
Since posterity is no longer to| Mr. Ringling. It’s Ajax. The last! publicity job of the period for the Metzger was a handsome fellow immortals, someone will inevita- 
be considered in that ethereal area|circus I was with paid off alpha- | “E.M.F.” company which was (and the first dealer in America to|bly bring up the question as to 
and no political vote grabbers have | betically.”. Joe became an interna-| organized by Barney Everett, ‘attain volume sales, while Walter! great opportunities missed in the 











PERCENTAGES BY WHICH PUROLATOR 
MICRONIC ELEMENT EXCELLED 
COMPETITIVE TYPES 


That’s why the 
accordion element 
in Purolator’s 
Micronic* Oil 
Filter removes 
290% more 
abrasives... 







AVERAGE PUROLATOR SUPERIORITY 


290% 


J ust look! This smallest automotive-type Purolator 
Micronic* element has 570 square inches of effective 
filtering surface compared to 54 square inches in ordi- 
nary filters! Yet it’s no larger in container size. 


Purolator engineers perfected this element so that 
it filters particles measured in microns (.000039 of an 
inch) . . . removes an average of 290% more abrasives as 
proved by competitive test results shown above. 


These Purolator advantages add up to faster, more 
complete filtering of all the sludge and abrasives . 
longer engine life with fewer repairs . . . greater accept- 
ance for your engines and vehicles equipped with 
Purolator. Greater acceptance because car owners every- 
where learn about Purolator through the most aggressive 
advertising campaign in the oil filter industry! 


If you have a special filtering problem, let our tech- 
nical staff lend a hand. They’re the most experienced 
filter engineers in the business! 


*Reg. U.S. Pat. Off 


PURD LATOR 


MICRONIC OIL FILTER 


PUROLATOR PRODUCTS INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 
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early days. 

If Fay Faurote of the old 
Thomas-Flyer is there, he will 
admit that someone missed the 
boat when, after getting a few 
million dollars worth of free pub- 
licity by winning the race around 
the world, E. R. Thomas never 
capitalized on it with some paid 
advertising. 

Every publicity man knows that 
while the literary art has great 
compensations, he can’t eat without 
help from the business office. So, 
|when the Thomas-Flyer_ disap- 
peared from the front pages and 
|the reasons for its triumph were 
|not displayed in the advertising 
|ecolumns, it died slowly like any 
|other nine-day wonder. 

* * * 


| Old-Timers 


= PREFERRED positions on the 
seats of the mighty, next to 
Alfred Reeves, we will find such 
great old-timers as Johnnie Wet- 
more of the Hvening Mail; Eddie 
| Westlake of the Chicago Evening 
Post; Duncan Curry, of the Jour- 
| nal; Becky (C.E.T.) Scharps, of the 
|\Sun; Larry Hardy, of the World; 
| Jimmie Sullivan, of the Boston 
| Globe; J. J. MacNamara and How- 
ard Reynolds, of the Boston Post; 
| Jack Kerrison, of the Boston Amer- 
|ican, and many others. 


When the engineers were 
| thinking about offset crankshafts 
and ejector manifolds, these men 
were helping to make the auto- 
mobile the dominant thought in 
| the minds of millions who didn’t 
| know the difference between a 
| hypoid gear and a new dance 
| step, but wanted to get some- 

where a little faster than their 
| neighbors. 


Those boys, from Al Reeves down 
| the line to the last ambitious copy- 
| writing tyro, gave jet propulsion to 
|a business which might have bum- 
ibled along like every other new 

industry, if it had lacked the imagi- 
nation of the men who are fasci- 
|nated by a sound idea and love 
to write. 


|Boston Cadillac Dealer 


Finds 1950 Good Year 


BOSTON. — Albion L. Danforth, 
president and general manager of 
Cadillac Auto Co. of Boston, which 
is celebrating its 45th anniversary 
this year, reports that business is 
way ahead of last year. 


A feature of the establishment 
jis a theater marque on the corner 
;of the building, largest auto sales 
building in New England, which 
bears a sign telling the number of 
|new cars sold by the firm so far 
'in 1950. The sign is visible from 
| streetcar, auto and pedestrian traf- 
| fic, and has served as good psycho- 
|logical advertising, Danforth said. 








| Watchman’s Holiday Costly 
| Picking the watchman’s night 
| off, burglars rifled the safe at E, T. 
Smith Olds-Cadillac Co., Omaha. 
Euclid T. Smith, owner, reported 
losing $6,080 and a wrist watch, 
adding that the culprits made their 
getaway in a 1950 model car which 
had been left by a customer for 
servicing. 


— 











Salesense in Advertising 
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Tested Ideas for Small Business 
By James D. Woolf ,isfactory, he tires of “the same old; particularly “jump all over the 
, . | stuff,” demands something differ-| lot.” Their advertising has no cent- 
TX A splendid Saturday Review of| ent, and accuses his agency of a|ral theme, no distinctive “person- 
Literature article, “Raw Materials| deplorable lack of creative imag-| ality,” no consistent point of view, 
of Persuasion,” Louis J. Halle jr.| ination. no cohesiveness, no attitude. Con- 
asserts that “Most of us are open e ¢ * forming to no master plan, it is a 
to persuasion only within narrow | Stay with It hodgepodge of unrelated “ideas” | 
limits . . . We have done our ac- HOLD to the conviction, based|sold to them by printing salesmen, | 
cepting and rejecting and have|Ion long experience, that when|newspaper solicitors, peddlers of|_ 
emerged from the process with con-| an advertiser has a promising idea| calendars, book matches, blotters | ye ‘ed 
victions that we are prepared to|he should stay with it. and an amazing variety of novel- 3 ana ee * ‘7 densities 
i Fag : ies i i % POLIS BOND PARADE—Heading th . S. Treasury department's 
lalkerson, = ere ae yaa For 20 years or eves Lux toilet | tes = ne aes * yy Bo aes sents through downtown indianapolis last week were (rear seat, 
ss This comment of Halle’s had no soap has clung tenaciously to one | left to right): Gov. Henry Schricker, movie stars Arlene Whelan and John Payne. In front 
wa Lint reference to advertising. But I be-| central copy theme: “Nine out of Have a Master Plan seat are Gordon Foxworthy (at wheel), Indianapolis Ford dealer, and W. W. Cumming, 
inager in lieve it provides food for thought |+... movie stars use Lux.” Pruden-| GET yourself an idea, a clean-cut Ford Indianapolis district sales manager, fo ae 
ood Ben- for the advertiser and the ad man. |,. ; : ce ; : a s a 6. ee i. oo 
he group : ;|tial has from time to time made philosophy of doing business, an ‘ " * oe magic words— 
ecutives. icon Gee Se tae They changes in its advertising “dress,” | attitude— and then stay with it. that you have, ” ae ae om can Cc artes Satisfac- 
cherish their pet notions as fondly|but not once in a lifetime of years|Your idea need not be a world-|Ure, @ ee ee ‘ltlen.” With radio, newspapers and 
whom as an infant cherishes the comfort|has it departed from its famous|beater or a stroke of genius. A In my town the Pay-Less Drug | tion. » ae of 
» show of its mother’s bosom “Rock of Gibraltar” central idea simple concept, provided it appeals| Store, where “It’s Smart to Pay window posters it is seeking to 
luction. << + win : easteaia Ih 1 th ht that : |to a human need, is all that is re-| Less and Save More,” has in its oa ear well-known as 
i once re ave always thoug an : ’ is i 
that “it is a terrific job to ram even| advertiser should not accept a jquired. . P ot — ‘x = yn ay os ad f ‘ hol 
the most elemental idea into the 1 th 1 oo. 4 The important thing is to keep} it has stuc y Spea ing of persuasion, psychol- 
f evesume waa.” central theme unless he is rea- | driving it home day after day, week| years. ogists agree that we remember 
ee ag s ale sonably sure that he will hold to |after week, month after month,} Cammack Office Supply Co. of|most vividly those things that are 
a ie The inventor of America’s first | it for a long, long time. |year after year—until at last you/ Burlington, N. C., reports it is hit-|impressed on our consciousness in 
in the a oo ‘aie It seems to me that retailers| have persuaded your community/ting the jackpot by focusing all its|terms of a single symbol or idea. 
’ ™ —_ pusdossones ems 
nearly jailed for it. Supported 
e old by the medical profession, people 
> will : generally branded the contrap- ? 
d the tion as an invention of the devil. 0, 
a few Even today millions of Ameri- If e 
» pub- cans, who believe that “an apple O 
round a day keeps the doctor away,” be- 
never lieve that a bath a day is a short 
» paid cut to their graves. @ 
It takes a long, long time to sell jv 
vs that Homo sapiens a new idea that con- eee 4 - 
great flicts with a cherished notion or 7? pel 
vithout i an established habit. It is not so 
re, So | long ago when people everywhere | 
disap- jeered at King Gillete’s ridiculous | : ‘ ‘ 
and safety razor. He sold only 51 razors | When a car comes in for service, you can frequently point your 
atone 2 a Pee eee a finger at $12.40 extra profit. Just look at the shock absorbers. If 
rtisin . : a ; 
re -_ me hl eh ease they have seen better days and need replacing, you're looking at 
titi I i c se ‘ z ; 
— Sat coe, the| $12.40 for less than an hour’s work. You need no special tools or 
doctrine that “repetition is repu- equipment— no specialized training. Just a screw driver, wrench 
tation” hat “ i - P ° ° . 
on the ae ok Gs Sei eet and cold chisel—an eye for business—and the Houdaille Service 
ext to of one now-famous cosmetic that | Station Assortment No. 1. 
i such broke into the black only after 
» Wet- seven years of persistent advertis- | This Service Station Assortment puts you in the shock absorber 
_Eddie ing. The product, like the bathtub ; ; ri : : 
— and the daily bath, represented a| business with a minimum investment — only $39.30—yet gives you 
) our- : ao. 3 
of the sn ke wae ae ae ee broad coverage and fast turnover. If you need other Houdailles 
eee notion grudgingly. for occasional jobs, they are immediately available from your dis- 
| How- uit, lina = tributor at an equally attractive profit. That means that with this 
fi torn cause it quits too soon. Because small Houdaille Assortment you can offer complete Houdaille 
tl i i - ‘ 
po i enc ding ore nes Shock Absorber Service. 
were ¥ so me re i \ : / 
shafts a oe a oe So don’t delay. Houdailles are proving to be big money makers 
a Goapair. for those who push them. 
: . It is a tragedy that in many of , i i 
these failures another year or two Phone er distributor or 
en a = een, Seen might have write for the Houdaille Ser- 
} change ictu " 6 t 
ae J eae eS a oo © vice Station Assortment No. 1 
thei I am convinced, too, that adver- — ! 
- tising failure or half-failures are —P 
» siiaiade often due to the impatience and 
: copy- jittery temperament of the adver- 
en to tiser. He refuses to stay put. He 
ian. keeps his agency in a constant 
> ae toe eee his insistent cry for HOUDAILLE 
imagi- : . : 
Saani- - Even when his sales curve is sat- SERVICE STATION 
d love 
'Ket' Speaks ASSORTMENT No. 1 
r Tells Youths to Continue | 12 ‘ . ° 
; -Action Shock Absorbers 
. Improving Products Houdaille Direct-Actio 
orth, tee tan Ab the una for: FORD 1949-50, CHEVROLET 1949-50, 
er oO Ss ed is e man 
aaa who has finished something. A fin- PLYMOUTH, DODGE, DE SOTO, CHRYSLER 1938-50 
ersary peace ron 2 good for only one} 
1ess is second. From then on it needs im-| : 
, provement.” TOTAL SALE 3 Installations... $76.50 
Charles F. Kettering, “retired” 
en director of research for General DEALER COST re. a eh eee _ 39.30 
» sales Motors, delivered this message last 
which week at the Future Unlimited ban- | PROFIT eoeevec5u«weereeeeeee @ $37.20 
ber of quet held by Junior Achievement 
so far of Chicago, Inc., and attended by 
. from 1,900. ne 
n traf- _ Kettering urged the youngsters Kit includes these sales helps at no cost to you = 
eo’ ocean cae icc ak aa Counter Display Houdauille Catalog Window Streamers 
: ae iterate | Display Cards WindowDecal Check Cards Wall Chart 
Moran Wins Pontiac Belt 
vl Tom Moran of Suburban Pontiac | 
Co., Oak Park, Ill, won the zone Se 
ibe. award and with it the “Belt of “SY, HOUDAILLE-HERSHEY CORPORATION 
aaa d Champions” in a factory-sponsored 
— sg and accessories sales contest. ’ 50 48 HOUDE ENGINEERING DIVISION 
me he reward, presented at factory 
e werd headquarters, consists of a belt BUFFALO 11, NEW YORK 
a a with diamond-studded buckle of {merica’s Pioneer Builder of Hydraulic Shock Absorbers 


silver and gold. 
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~ Pi etures for 


“Graduatio 





MIRROR top used-car sales medium in New York because of great 
young-family audience—offers Detroit greatest single opportunity 


to convert late-model used-car buyers into new-car buyers! 





THE MANNION FAMILY of 6225 Broadway, New York City, is like OF 205,772 CHILDREN—the largest number of contestants 
many families that buy their first new cars: The Mannions were ever to participate in any similar newspaper promotion. 
SE ae Se HOR Spneng Seip ene mate Sey Lekey aaee Sate 79.4% OF MIRROR READERS IN MIDDLE INCOME GROUP 
models until they graduated to a new car! a 
—that’s 819,399 families of the DAILY MIRROR’s total 
Ford advertising in the MIRROR helped “educate” the Mannions circulation " 
— — mee ee oe & now Fee. ae Oe The fact is, MIRROR readers are the kind of people who buy most < 
ee of America’s new and late-model used cars! So it’s no surprise that J 
Hundreds of thousands of other young, growing families, at the the New York MIRROR carries more used-car linage than any 1 
“age of accumulation’”’ like the Mannions, read the MIRROR— other newspaper in New York. Here are the figures: . 
SAE SORE 10 a ae BOF Ce. NEW YORK USED-CAR LINAGE TOTAL FOR THE.FIRST FOUR v 
Here is proof: MONTHS OF 1950: MIRROR—228,411; JOURNAL-AMERICAN— 1 
166,023; TIMES—93,290; POST—59, 196; WORLD-TELEGRAM & SUN . 
AVERAGE AGE OF MIRROR READERS IS 33.8, ACCORDING —41,689; HERALD-TRIBUNE—13,815. , 
ee a younger, scsording to oe hid Add the fact that about 50% of the MIRROR’s week-end used-car N 
.S. Census Estimate, than the average for New York’s total ; : 
stilt céadation: linage sells 1950 models in every price range—and you can see why t] 
the readers of the MIRROR are one of New York’s leading mar- 
MIRROR CHARMING CHILD CONTEST DRAWS PHOTOGRAPHS kets for new cars! 


America’s Second LargestNe 
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AR——-A FORD! 
6225 Broadway, New wee 
puying to new-car puying- 

u 


rs Mr. - own a $645 RCA 
eS wet graduat a alk 393 a pasate oe of $100 a 
coal have reset oye Mr. Mannion ee anne to apc ren 
combination OT nee insurance salesman a coektel heads of fami 
week aS an ee an 680 other DAILY MIRKO 
studies, is one ° ‘ 


ear. 
ho earn more than $3000 a ¥ 
w 


ar 


THEIR FIRST NEW C 


nS Mannion, 


“Large percentage” of new Fords sold to people who re- 
cently graduated to new-car buying, says Ralph T. Horgan of 
Ralph Horgan, Inc., New York City Ford dealers: ‘‘This year a 
large percentage of our new car sales were to young families who 
were buying new cars for the first time. They were mostly people 
who started as buyers of used cars and have just graduated to their 
1950 Ford. Another thing about these younger families we sold 
new Fords to, many of them, like the Thomas Mannions, read the 
MIRROR. So we know there’s a real big new car market in 
MIRROR readers—and we’re mighty glad Ford is advertising in 
the MIRROR!” 


FORD DEALER RALPH HORGAN HANDS KEY TO MEMBERSHIP 
IN FORD FRATERNITY TO MIRROR READER MANNION 


stNewspaper NEW YORK MIRROR 


- 
- 
- 
- 
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BENDIX IS HOST TO ZONE MANAGERS—The annual automofive service sales conference 


AUTOMOTIVE NEWS, JUNE 5, 1950 


Convention Hears Potential Put at $1,811,520,000.. . 


Rebuilders Seek Lost Business 


ST. LOUIS. — While overall vol- 
ume is higher than ever before in 
the automotive maintenance field, 
records show that machine shop 
business has been steadily falling 
off for the past three years. 

This was stressed at the 28th 
annual convention of the Automo- 
tive Rebuilders Assn. here by Ray 


Riley, replacement parts and 
sales manager for Thompson 
Products. 


But Riley predicted that the lost 
business will be regained through 





of the Bendix Products division of Bendix Aviation Corp. was held recently. The conference, 
called by T. A. Kreuser, service sales manager, was attended b district and zone managers 
R. C. Allen, J €. Ballard, R. F. Bannister, A. W. Dumm, . M. Elliott, W. D. Farrell, 
R. J. Ford, P. A. Heber, F. H. Kroeger, K. A. Lord, R. E. Murphy and R. W. Webb. Com- 
pany personnel addressing the group were Kreuser, L. A. Santry, product manager, Hydrovac 
and vacuum power equipment; E. F. Wenzel, product manager, Stromberg carburetor and 
Metaliclene: P. L. Gossett, product manager for automotive brakes; M. A. Keltner, P.. We 
Barrett, J. W. Barrett and H. A. Haupert. Vacuum Power and brake engineering were 
discussed by T. H. Thomas, chief engineer, vacuum power engineering, and R. A. Goepfrich, 
chief engineer, automotive brakes. 








| 000,000 order for approximately 


9 
‘Eager Beaver |5,000 “Eager Beavers” which Reo 


. |is to deliver to Army Ordnance in 
Models Rolling |the next six months, The trucks 
|will be powered by Reo’s Gold 


Off Reo Lines Comet engines. 


LANSING. — First production| Sherer reported a “marked” im- 
models of the “Eager Beaver,” 2%- | provement in the company’s domes- 
ton truck developed in conjunction | tic truck sales outlook. An expan- 
with U. S. Army Ordnance, have |%!0" program 1s under way to 
rolled off the company’s assembly | Strengthen the company’s branch, 
lines, Joseph S. Sherer jr., president | distributor and dealer organization, 
of Reo Motors, told stockholders at | ans i ia lanai al 
oO S Se Se: ‘a continued sales rise for the com- 


All directors and officers were | pany’s Lawn Mower division, which 
reelected. he described as the world’s largest 
The new trucks are part of a $30,- | producer of power lawn mowers. 


better sales promotion and adver- 
tising in the future. 

He footnoted his statements, to 
the 851 engine rebuilders in at- 
tendance, by citing two jobber-re- 
builders who are enjoying unprece- 
dented prosperity since beginning 
sales promotion programs. 

Dollar volume potential in the 
automotive reconditioning market 
is $1,811,520,000, according to 
Ford’s A, W. Evans. And the 
way to get a bigger share of this 
market, he said, is to apply in- 
dustrial controls to material, la- 
bor and management, 

Reconditioning hit an alltime low 
in the last quarter of 1949, but it is 
on the upswing now and should 
;continue to rise until the fall of 
1953, when it will level off, Evans 
said. He noted that there is an 
increase in registrations among the 
three major classifications which 
reconditioning serves. 
| They are the group which pur- 





chases a new car and keeps it past 








How many are your prospects? 


Today, when cars again have to be sold, 
against real competition . . . the sales man- 
ager who brings in the business is the one 
who makes mighty sure his men are work- 
ing the right way—on the right prospects. 

That means having all the facts on each 
prospect, and having them where you can 
men intelligent! 


get at them quickly. 


instead of alibis 


Take it from 


makes sales. We 
an easy-to-read | 


today for vour | 





315 FOURTH AVE., NEW YORK 10 





Remington Rand's new Simplified Pros- 
pect Control Record is planned to con- 
serve your biggest asset — your salesmen’s 
time. To enable them to spend most of 
that time face-to-face with prospects—not 
suspects. And by a simple, visible follow- 


up system, it enables you to direct your 


y—helps you get business 


those who are using it, 


the Prospect Control saves you work, and 


ve told you all about it in 
00klet. Send the coupon 


REE copy. 
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Remington. Fland 


MANAGEMENT CONTROLS LIBRARY, ROOM 1551A 
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Yes, gentlemen, please send me my FREE copy of your booklet 
KD 539, Simplified Prospect Control Records. 





a 
Simplified Prospect Control Records, 
FIRM 
showing Salesman’s Follow-up and ae 
Prospect Record Cards. ; a - : 
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its economical eycle, high-mileage- 
per-year drivers and used-car buy- 
ers, he said. 


Selling specialists are necessary 
for a shop to get its full share of 
business, H. B. Truslow, the asso- 
ciation’s newly elected president, 
said. His shop has 14 salesmen— 
three are specialists and they sell 
more than half of the company’s 
shop work, Truslow stated. 


One man calls only on large 
fleets, another on large contrac- 
tors and off-the-road equipment 
users and the other handles all 
complaints about installed equip- 
ment that is not satisfactory, 
Truslow explained. 

The wage and hour law, depicted 
as a confusing statute to most 
businessmen, was discussed by J. 
Howard Reed, Motor Equipment 
Wholesalers Assn, 

He pointed out that the law ap- 
plies to employes engaged in in- 
terstate commerce, production of 
goods for interstate commerce, or 
in an occupation essential or close- 
ly related to the production of 
goods for interstate commerce. 


If merchandise is sold to an 
interstate trucking company or to 
a local manufacturer producing 
goods for interstate commerce, 
then the law, Reed explained, 
would affect employes handling 
such goods, 

But if the same merchandise is 
sold to a domestic retail dealer, 
such as an independent repair- 
man, for direct resale to a con- 
sumer, it is not interstate com- 
merce, and employes handling such 
transactions are not covered by the 
wage and hour law, Reed explained. 


An exception, he noted, is made 








for a local dealer, from an out-of- 
state supplier. Even though the 
local dealer will not engage in in- 
terstate commerce anyone handling 
that out-of-state order is covered by 
the law. 


for the actual 
worked each week, Reed said, but 
|he warned that special meetings, 
sales meetings and the like are 
considered hours worked. A man 
must be paid for attending over- 
time meetings even if he attends 
them voluntarily, Reed stated. 


As exemptions to the wage and 
hour law he listed executives, 
administrative and outside sales- 
men. 


To qualify for an executive ex- 
emption a man must earn at least 
$55 a week, have as his primary 
duty management with at least two 
employes under his’ supervision, 
whom he can hire, fire or promote. 
He must also exercise descretion- 
ary powers and not devote more 
|than 20 percent of his time to non- 
exempt work. 


Reed cautioned employers that if 
they cut an employe’s work-week 
but gave him the same take-home 
pay, it constituted a raise. That 
new rate must be used to compute 
| overtime, he said. 

David H. Nicholson, personnel 
| director of Sunnen Products Co., 
| Stressed the importance of per- 
sonnel relations. He said all em- 
| ployes must be sold on _ the 
| company’s plan and made to con- 
| form to it. 

| This can best be done, Nicholson 
|noted, by showing them how much 
|the plan means to them personally. 

Allowable oil clearances on all 
types of bearings were discussed 
|by W. E. Thill, Federal-Mogul 
|Corp. He stated that the lowest 
possible clearance was best. A 








sloppy fit, Thill said, means a re-| 


Continental Work Up 


DETROIT.—Engine shipments by | 


Continental Motors and_ subsidi- 
jaries in the quarter ended Apr. 30 
| were more than double those in the 
| preceding three months and 23 per- 
|cent ahead of the like period last 
‘year, according to President C. J. 
|Reese. The total for the latest 
|quarter was 110,220 engines against 
| 54,504 in the quarter ended Jan. 31, 
jand 89,114 in the April quarter a 
|year ago. May schedules call for 
|shipment of approximately 54,000 
engines compared with 43,620 in 
April and 21,808 in May, 1949, Reese 
said. 


|when an order is placed for stock, | 





Payments have to be made only | 
number of hours| 








built engine is half worn out when 
it is delivered. 

Officers elected at the convention 
are: Truslow, president; W. M. 
Hudgins, St. Louis, first vice-pres- 
ident; Morrill Palmer, Joliet, IIl., 
second vice-president; C. W. Yount, 
Indianapolis, treasurer; and R. G. 
Patterson, Indianapolis, executive 
vice-president. 


Executive committee members 
elected are: J. Leonard Love, Salt 
Lake City; P. J. Sawyer, Lexing- 
ton, Ky.; J. C. Rogers, Atlanta, 
and Hal Miller, Chicago. 

The 12 directors elected are: 
(Term expiring 1951) William A. 
Fleming, Buffalo; Ernest H, Ken- 
yon, Hartford, Conn.; C. H. Mount- 
joy, San Antonia, and Robert E. 
Phelps, Washington. 

(Term expiring 1952) Charles E. 
Carr, Cleveland; William East- 
wood, Peterborough, Ont.; James H. 
Templin, Chicago, and Roy Wright, 
Los Angeles. 

(Term expiring 1953) L. J. Mes- 
ser, Lincoln, Neb.; E, A, Jenkins 
jr., Columbia, S. C.; D. H. Goldman, 
Baltimore, and H. L., Lowery, Bay 
City, Mich. 


Pontiac Honors Brooks 


Brooks Pontiac Co., Winnfield, 
La., has been named a “better 
dealer” by Pontiac factory execu- 
tives. In this connection, J. C. 
Brooks jr., founder and general 
manager, was presented a repro- 
duction of the painting of Chief 
Pontiac. 


=. peslets 
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BLOWBACK 
OVERFILL and 
EXPANSION 
SPILLS 


ES 


WHISTLING TANK FILL SIGNAL 


in 1950 over 1,000,000 cars will 
be factory equipped with 
VENTALARM *. Signal 


The car you sell 
deserves one. 


SCULLY SIGNAL COMPANY 
92 First St., Cambridge 41, Mass 
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On the Financial Front... . 





Short Position Cut 
By Auto Firms 


By George Deery 
Associate Editor 


OR the first time in many 

months the short position in the 
stocks of all auto makers showed a 
decline from the preceding month’s 
compilation of these figures by the 
New York stock exchange. 


The total for all issues on May 
15 was 2,345,210. This compares 
with 2,441,230 shares in the report 
for Apr. 14, The reduction came 
as a surprise to some market ob- 
servers who had looked for a con- 
tinuation of the rise in the total. 


Chrysler cut 
from 38,868 a month ago. GM’s 





Auto Stocks 
May 29 May 22 





Chrysler . 69% 69 
Creeley ......... 2% 2% 
General Motors 90 85% 
Hudson ............. 16 16% 
Kaiser-Frazer 6% 6% 
Nash-Kelvinator 21% 21% 
Packard .. 3% 4 
Studebaker 34% 34% 
Tucker heres 10 10 
Willys-Overland 6 6% 

Average for —_—_ 

10 Stocks . 25.05 23.88 





26,898 compares with 33,347. Hud- 
son is credited with 53,016 against 
58,715 in April. Nash dropped to| 
13,710 from 15,520. 


+ * * 


PAcKARD showed the sharpest 
drop in this reflection of bearish 
thinking by lopping off 9,300 shares | 
from its April figure to show only 
3,000 in the current tabulation. 
Reo had 9,180 short shares, a/| 


Nonprofit Deals 
Called Harmful 
To Whole Trade | 


JEFFERSON CITY, Mo.—Dealers | 
who make nonprofitable deals not| 
only whicker themselves out of | 
their just profit but also damage} 
the entire auto industry at the | 
retail level, according to L. E. | 
Shikles, owner of Shikles Motor Co. | 
(Pontiac-Packard), in commenting 
on the need for a closer study by | 
dealers of their cost of doing busi- 
ness, 


“While it is true that the dealer) 
who consistently gives away his| 
profits will eventually go out of 
business, it is also true that there) 
will be another to take his place,” | 
Shikles said, “and the industry and | 
even the customer has been dam- 
aged to some extent.” 


Shikles blamed some price cut-| 
ting, so-called wild trades, soft| 
down payments, long-term install- | 
ments on the zeal of some dealers | 
to complete a quota at any cost| 
under the mistaken impression that | 
since they made a profit on all of | 
a quota except the last 10 or so} 
that they can afford to give these 
cars away to make their record} 
look good. 


Dealers who make wild trades} 
and give long time terms not only | 
shave their profits thin but also| 
weaken‘ their position with the 
banks and finance companies be-| 
cause this kind of paper is not} 
good collateral, he said. 


The only remedy Shikles sees for 
the situation is a continuous pro- 
gram of education directed to all 
dealers, dissemination of knowl- 
edge on operational costs, a knowl- 
edge of the “nut” or breakeven} 
point for each dealer, and a return 
to product selling instead of price 
selling. 


Chicago Firm Cuts Price 
Of Truck Grille Guard 


_ CHICAGO.—A price reduction on 
its grille-guard for trucks has been 
announced by Voltz Brothers, Inc. 


“The price reduction,” a company 
Spokesman said, “is made possible 
by new economies in production 
and continued high volume. It in- 
volves no change in the design or 


construction. 





its total to 35,760 
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slight drop from the 9,425 with | 
which it was tagged in the previous | 
30-day report. Likewise, the change | 
in Mack’s position was slight, leav- | 
ing a total of 14,174. A month ago} 
this other trick maker showed | 
14,210 shares. 

Studebaker still tops the short | 
position total for automotive, oil 
and rubber issues. In fact, the 





sharpest jump to 11,800 from 
| 6,250. Sparks-Withington, the only 
| accessory firm in the newest re- 


60,0383 shares for the South Bend port, climbed to 17,320 from 
| 
firm placed its aggregate higher | 18,285. 
| than for any other type of corp- The Goodrich total now stands 


| oration. 








In the April release by the Big 's 4.519 stacks up against 6.730 

Board, this firm showed 62,718 ca hae 14. ee ee , 

| shares. | ; . 2o® 

* + + ° 

| 4 MONG the few issues showing a| Auto-Lite Net Cut 
gain was the slight increase in 

Fe to 5,015 from 4,490. Another | To $1 629 446 

islight gainer was Budd with 8,292 9 9 

| shares. In April its total was 7,869. | The long strike against the Chrys- 

Gar Wood came up with the ler Corp., an important customer, 


iy ti. ee 


| resulted in reduced sales and earn- | 


at 6,495 against 7,630, and Good-! 


1950 17 
* a slight improvement over the like 
|period a year ago. 
| * * * 

Earnings 


Reynolds Spring Co.—Six months 
to March 31: Net profit, $225,932 
|or 77 cents a common share, in- 
|creased from $94,713 or 32 cents a 
|share for the six months to March 
|31, 1949; net sales, $6,082,864, com- 
pared with $5,609,331. March quar- 
ter: Profit of $155,488 or 50 cents a 
share more than doubled preceding 
1950 fiscal quarter profit of $70,443 


COVERS 10,000 SQUARE FEET—Hundreds of people attended the recent opening of the |and profit of $60,374 for March 
new home of Ourts Chevrolet Co., Winder, Ga. |quarter a year ago, Charles G. 


Munn, president, reported. 








ings of Electric Auto-Lite for the | 
first quarter of 1950, Royce G.| 
Martin, president and board chair- 
man, has announced. 

Net sales for the first three 


England Earns Dollars 


OTTAWA.—Steadily rising sales 
|of British vehicles in Canada in 
|the past three months have given 
England, for the first time in many 

years, a favorable balance of trade 
months amounted to $37,486,817 and with this nation. England earned 


consolidated net earnings totaled 
$1,629,446, or $1.09 per share. Sales |$27400.000, in| Canadian currency 
for the comparable period in 1949 | accounted for by the automotive 
were $52,321,459 and earnings $2,203> | industry, according to the Canadian 
853, or $1.47 per share. | government. 

A statement to stockholders in 
connection with the first-quarter 





AUTOMOTIVE NEWS, the Newspaper of 


the Industry, read by everyone who counts 
report revealed that replacement, |i, merica’s No. 1 Industry... an esti- 





Canadian and export sales showed | mated more than 100,000 readers weekly! 


YEARS OF EXPERIENCE have convinced me . . . that the complete 
satisfaction of my customers depends on giving them completely 
satisfactory accessories for the new cars I sell. That’s why I always 
suggest a Motorola car radio. So, because I know my customers 
will get the very finest radio performance ... the longest, trouble- 


free service...I feature and recommend Motorola. 


It’s the best 


name to go with the good name I sell. 


THERE’S A CUSTOM-BUILT 


MOTOROLA 


FOR THE FOLLOWING 


1950 MODELS... 


® CHEVROLET 

* BUICK 

* OLDSMOBILE 

*® HUDSON 

® STUDEBAKER 

® KAISER-FRAZER 

® PONTIAC 

® GMC TRUCK 

® CHEVROLET TRUCK 


Write e Wire e Phone 
Your Motorola Distributor TODAY! 
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Dealer 


Records in the office of the sec- 
retary of state show one auto com- 
pany in Texas was incorporated 
recently, another increased its cap- 
ital stock and two others changed 
their names. 

The company incorporated is the 
Shamrock Motors Corp. in Hous- 
ton, capital stock listed, $1,000. 
Principals are Richard W. Acker, 
Beatrice Acker and R, Handleman, 

Bailey Auto Co, in San Angelo 
increased its capital stock to $80,- 
000; while Simpson Motor Co. in 





AUTOMOTIVE NEWS, JUNE 5, 1950 


Doings 


the Brooklyn outlet and Robert 
H. Bennett is in charge of the 
Jamaica branch. Roland H. Babb 
is in charge of fleet sales. 


58 N. Y. Dealers 
Observe May 


Anniversaries 


Fifty-eight dealers in New York 
state marked business anniversa- 








Inc., Schenectady; Carthage Motor 
Sales, Carthage; Wesley Cort, Inc., 
Rockville Centre; D & E Motors, 
Inc., Williamsville; East End Sales 
& Service, Oneonta; Fredonia 
Truck & Farm Equipment Co., Inc., 
Fredonia; White Truck & Equip- 


}iment Co., Poughkeepsie. 


Fourth — Francis L. Borrman, 
Potsdam; Browne Chevrolet, Inc., 
Pleasantville; Burn’s Buick, Og- 
densburg; Ira L. Clark, Ausable 
Forks; Dalsis Motors, Inc., Elmira; 


Charles J. Downey, Speculator; 
Farney Buick Co., Lowville; Har- 
man Motors, Inc., Newburgh; 
Hauser-Sklenka, Inc., Huntington 


Station; Rockland Motor Sales, 
Suffern; S. Sam _ Sorbello, Inc., 
Fulton; Spector’s Sales & Service, 


Texas City changed its name to/ries in May, as follows: onus A SCENE FROM CHIEF PONTIAC—In @ colorful ceremony in Cleveland 
Gaston Pontiac Co: and the South- 4 a ight), Seem of Gireliee baat M 15001 Euclid, Inc., Glen Falls; Van Strander 
1 Thirty-third—-Henderson & Lath-| RR. Strattan (second from ridn). Netti office manager of the Cleveland LM. district Sales Co., Inc, Warwick; Floyd W. 
an e, Oneida. 


west Ford Motor Coach Sales, Inc.,|rop, Inc. Auburn; 31st — Brost ; ; 
’ ’ ’ ’ , — inducted i the N tribe. Bestowi the honors were Navajo Chief Natay and 

>. oe. ak Wha eartionion oo oe ss 30th — his ‘wife ‘top Chale, whe. were Jin, Cievaland tor the local premiere of the povie, onnate. Third — 

Ma o verson otors, ancock; Pugh| Get Your Gun.” ef Natay and Pop Chalee are members of the Hollywood cast. Stratton | 5- -K of 

; ; the Indi "Mast Nez Tso,"" which "Chief Big Boss," while} Kenmore; Kennedy Chevrolet, Mid- 

Coaches, Inc. | Chevrolet, Holland Patent; Duflo Hunter's. tribal delish "Wiican ata dakote,” wich moons "Chief Road Renner*=- dlesex; C. E. Miner, Inc., Weeds- 

Chevrolet, Croghan; Galloway’s . : a Van Valkenburgh’s Garage, 


ee 
Roxbury; Second — Chamberlain - 


Garage, Inc., Newburgh; 29th—Bu- “ 

chanan Garage, Inc., Buchanan; | #4 Falls; 1th—Hallen Motor Co., | yuga Motors Co., Ithaca; 1th—Bur- Thurston Motor Corp. New Hart- 

Smith Motors, Freeport; 28th— Mechanicville; 17th —Klaess Auto|ton & Loomis, Inc., Fulton; Tona- ford: Wiest — Aven Sales Corp 

Henry J. Coiley, Moravia. Corp. Far Rockaway; McIntosh|wanda Motors, Tonawanda; Tri-| 4,07: Covert-Culver Corp., Fulton: 
Twenty-fifth—Paul M. McMahon, | Motors, Inc., Buffalo. Boro Chevrolet, Inc., Delmar; 8th— Higgins Chevrolet, Corinth: Hugh- 

Groton; 23rd—Neubig Motors, Cort-| Thirteenth—Roy Arenz Motors, Eddie’s Motors, Johnson City; 7th— | itt Motor Corp., East Aurora; and 

land; Wayne Chevrolet, Inc.,| North Tonawanda; Oswego Ford Goold Bros., Ghent; 6th—Anchor | yorris Motors, Ilion. 

Lyons; 22nd—E. G. LaDuke, Keese- | Sales Co., Inc., Oswego; Woodworth | Motor Sales, Bath. - hee oe 

ville; 2ist—Lammert’s Inc., Niag-| Motors, Inc., Brockport; 12th—Ca- | Fifth—Brophy-Kovacs-Salisbury, T | T | 
— ————— oO oa ravel Tale 


Pertinent Question Asked 


| Of Dealer Ronan 


Napoleon Bonaparte and Edward 
J. Ronan, a Philadelphia auto 
| dealer, have something in common 
| —they both learned that “an army 
|travels on its stomach.” 
| Ronan’s army, comprised of 25 
neighborhood youngsters, was re- 
cently taken on a sightseeing trip 
|to New York by the dealer. He 
| hired a bus, bought box lunches, 
}rounded up his troops and started 
off. 

The travelers stopped in Jersey 
| City to receive a briefing on inter- 
‘esting sights and safety precau- 
| tions. 

When Ronan finished his little 
| speech, he asked: “Are there any 
| questions?” 

Only one youngster sounded off. 


| Said he, “Yeah—when do we eat?” 
* * + 


Packard Contest Champ 

Alfred Taylor, West Plains, Mo., 
|received a $50 cash award for win- 
|ning a Packard dealer’s sales con- 
test in March, the first of a five- 
|month series, Trailing Taylor were 
dealers in Sikeston, Poplar Bluff 
and St. Charles, Mo.; Bushnell, Ed- 
|wardsville, Granite City and Deca- 
jtur, Ill; Union City, Tenn., and 
Centralia, Ill., in that order. W. F. 
Griesedieck, Packard’s St. Louis 
zone manager, made the presen- 
tation. 


Delaware-Hudson Co., 


* * 


Bishop Promotes Four 


Four executives of Bishop, Mc- 
Cormick & Bishop, one of New 
York’s largest and oldest Dodge- 
Plymouth dealers, have been ad- 
vanced to managing vice-pres- 
idents. John H. White will man- 
age the branch at 54th St. and 
Broadway, Fred J. Dose heads 
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* * 


. 
Hartford K-F to L & § 

L & S Motors, Inc., has been ap- 
pointed Hartford (Conn.) dealer for 
Kaiser-Frazer, according to L. P. 
Randall, regional manager of the 
Willow Run auto firm. Harry La- 
zinsk and Joseph Slonim, who are 
co-owners of the firm, have been 
automobile retailers for the past 
20 years, 





* * * 


| Roberts Back from Africa 
| H. W. Roberts of Roberts Motor 





Marketing Data for Advertisers The direct parallel between new car sales |Co. (Federal), Portland, Ore., has 
|returned from a_ 65-day tour 
|abroad, which featured a_ trip 


in Cleveland and Plain Dealer automotive lineage 

is no coincidence. For a half century, 

Cleveland has been among the nation’s leaders in new 
automobile sales, and for all those years the 
Cleveland Plain Dealer has maintained its high position 
in automotive lineage. To sell new 

cars in Cleveland ...to support new car dealers 

in this market, automobile 

manufacturers need The Cleveland Plain Dealer. 


across Africa from Cairo to Cape- 

town. He was accompanied by 

Mrs. Roberts. They also visited 

some spots in England and Ireland. 
* * 


The Plain Dealer’s Market Survey 
Department can assist you in check- 
ing your merchandising coverage 
with current market data for Cleve- 
land. Write for information. 


| Chevrolet Leaders Group 
|Launched in Chicago 

The Chevrolet Leaders Organiza- 
tion was launched in Chicago at a 
banquet presided over by K. E. 
Staley, recently appointed Chevro- 
let regional manager. 

Inducted into the organization, 
formed to honor long-time mem- 
bers of the Chevrolet family, were 
25 of the Chicago wholesale staff. 
Membership is by invitation, with 
eligibility lists reviewed annually. 

* * * 


N. Y. Ford Dealers Honor 


Outgoing Directors 


The 1949 president and eight 
directors of the New York Dis- 
trict Ford Dealers Assn. have 
been honored by fellow Ford 
dealers for their services during 
the past year. 

Wrist watches were presented | 
to the outgoing directors by | Pee 

(Continued on Page 22, Col, 1) i . , 





CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


A. S. Grant, Atlanta 
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Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles ¢« 
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AMERICAS MASS MARKET 
OF BEST CUSTOMERS 
FOR NEW CARS 
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NEW:=:=" FRUEHAUF 


CARRIER iN The Fruehauf Tri-Level incorporates allthe 
famous Fruehauf construction features 
integral-frame, Fruehauf Supports 
Multi-Rate’’ Suspension plus many new 
T7TER OF MIN engineering firsts developed for this unit 
# MA P 


The Fruehauf Tri-Level Trailer is the most revolutionary thing 








since the Trailer idea itself. Tri-Level permits you to haul 
profit-producing loads—all the time! It eliminates non- 
payload, non-profit operation! The Tri-Level is convertible 





from auto carrier to dry freight in a matter of minutes. 
One Man can handle a// operations, without lost time 
or costly additional equipment. Fruehauf Trailer Company, 
Detroit 32, Los Angeles 58. In Canada: Weston, Ont. 





Wepre 






This Tri-Level will carry four automobiles when 
loaded, has a watertight tarpaulin for use when 
hauling dry freight, full panel sides and full width 
rear doors. The Tri-Level is the only auto carrier that 
offers cargo protection, without sacrificing pay- 
load capacity. 


it’s a simple matter to convert the 7/i-Level to a Dry 

= Freight Carrier. Just a few quick operations and 
you're ready to roll and earn a return trip profit. This 
load is extra bonus, available only with a Fruehauf 
Tri-Leveil Trailer. 





y 


TRI-LEVEL TRAILER | 


Here you see the operator rolling back 
the tarp for conversion to auto carrier. 
Note the only effort required is cranking 

- a time-saving, labor-saving device 
—one of many outstanding features on 
the Tri-Level. 
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Here’s the unit before conversion to auto 
carrier. Note the clean sides and sturdy 
floor for maximum dry freight pay- 
loads. There's plenty of capacity here 

. all you can legally haul! Note too 
that this deck is level for fast, easy load- 
ing of dry freight. 


\ ; oe 


Here the operator is opening the well 
deck floor plates, held securely against 
the sides of the unit when transporting 
autos. Crossmembers lift out, are stored 
in space provided within Trailer for 
immediate re-use. 


a. 
Me 


se 

es 

— 

Pe 
é 


Here's the Tri-Level ready for a load of 
four autos. Light weight loading ramps 
are a part of the complete equipment 
included with this Trailer. 








, 
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(Continued from Page 18) 


Ralph Horgan, the newly-elected 
president of the association. Those 
honored were George W. Patter- 
son, Paterson, N. J., 1949 presi- 
dent; H. F. Matthewson, Queens 
Village; Edmund Rotchford, 
Brooklyn; David Elfenbein, New 
London, Conn.; R. R. Bennett, 
Jersey City, N. J.; H. E. Rez- 
zoali, Middletown, N. Y.; O. F. 


Ploetner, Irvington, N. J., and 
Earl Painter, retired, Meriden, 
Cenn. 


+ * * 
2 Promoted in Toronto 
Harold E. Warman has been ap- 
pointed general manager, and Jack 
Brown, service manager, of Uni- 


Lak) 


versity Ave. Motors Ltd., Toronto. 
Warman joined the firm in 1948 as 
office manager. Brown was associ- 
ated for 15 years with Chrysler 
dealerships. 


* * 


5 Neio-Oar Deals 
Change Owners 
In Wisconsin 


Five new-car dealerships have 
changed hands and two used-car 
lots have folded recently in Wis- 
consin, 





Bramucci Motors’ (Ford-Mer- 


‘cury), Burlington, was sold _ to 


Division 





TAKE ADVANTAGE OF 
_THE TREND TO 


_HYDROVAC 


THE WORLD’S FASTEST SELLING 
POWER BRAKE 












BUILDERS 


OF THE BASICS 


OF BETTER 


MOTOR VEHICLES 


Bakke Motors; Sheboygan Lincoln 
Mercury, Sheboygan, to Sheboygan 
Auto Sales; Walsh Motor Co. 
(Ford), Eau Claire, to McDonald 
Motors; Forstrom Motors (Linesin- 
Mercury), Superior, to Ryan’s, Inc., 
and C & G Motor Sales (Dodge- 
Plymouth), Cedarburg, to Cedar- 
burg Motor Sales. 

The Harry Walker lot at Mad- 
ison and the D & R Motor Sales 
lot at Columbus have gone out of 
business. 

The report was made by Ben 
Marcus, state commissioner of mo- 
tor vehicles. 

ke * + 


Thomas Buys Ford Outlet 


In Cleveland from Fick 


Purchase of Rudy Fick, Inc., 
Cleveland branch of the nation- 
wide Ford dealership, is an- 
nounced by the new owner, Wil- 


CREATIVE ENGINEERING 





IN A CITY OF 7,000—The plant of Kincaid Auto Sales (Chrysler-Plymouth), Lebanon, Ind., 
represents an investment of nearly $145,000, according to Anthony L. Kincaid, owner. 


liam L. Thomas, a veteran in the 
ear industry. 

Along with the announcement 
comes word that Joseph T. Tur- 


GEARED TO QUANTITY PRODUCTION 


Every day more and more commercial vehicle 


operators are turning to Hydrovac* as the final 
answer to their power braking problems. This un- 
rivalled preference presents to manufacturers, 
whose vehicles are factory equipped with Hydro- 
vac, a pre-sold market of vast proportions. Further, 
the millions of Hydrovac units in daily use furnish 
a potential service and replacement business that 
any alert dealer organization would welcome. 


There is an added sales feature for the com- 
mercial vehicle manufacturer who standardizes 
on Hydrovac—the best proven and most popular 


power brake in the world. 


PRODUCTS 
DIVISION 


BENDIX: 


*Ric. U.S. PAT. OFF. 


*SOUTH BEND 





AVIATION CORPORATION 


Export Sales: Bendig International Division, 72 Fifth Avenue, New York 11, N. Y. 
Canadian Soles: Bendix-Eclipse of Canada, Ltd., Windsor, Ontario, Canada 















ner will be sales manager of new 
and used cars along with Frank 
Lombardo. James McDermott re- 
mains as truck sales manager, 


* * + 
Silver Jubilee 
Toledo’s Weissenberger 
Marks 25th Year 


| Carl F. Weissenberger has cele- 
|brated his 25th year as a Chevro- 
let dealer, all of them in Toledo. 
His firm is now located at 922 Phil- 
lips Ave. in that city. 

Weissenberger started his career 
in the automotive business with 
|only about 8,000 square feet of 
floor area. His present establish- 
ment covers nearly 75,000 square 
feet. 

One of his present buildings was 
|built just for the display of used 
cars and has been visited by auto- 
motive men from all over the 


nation. 
* aa * 


| Munroe’s New Dodge Deal 


Opens on Crenshaw Blvd. 


Stewart W. Munroe, former 
Chrysler division general sales 
manager, has opened a _ $300,000 
Dodge - Plymouth 
dealership at 2900 
Crenshaw’ Blvd., 
Los Angeles. Ad- 
joining the 15,000- 
square-foot build- 
ing is a large 
used-car lot. 

The service de- 
partment is 
painted in various 
shades of blue to 
give the mechan- 
ics a restful work- 
ing atmosphere. Offices are dec- 
orated with photomurals of Califor- 
nia scenes and the showroom is 
painted chartreuse. 

David Greer is sales manager; 
Bob Boyle, new-car sales super- 
visor, and Merle Hayes, parts man- 
ager. 








S. W. Munroe 


* * * 


Right Key Wins Hudson 


Henley-Kimball Co., Boston, is 
celebrating its 40th anniversary by 
providing an opportunity for some- 
one to win a new Hudson. Accord- 
ing to Fred Ordway, president and 
treasurer, “all you need to do is 
visit the showroom, 1299 Boylston 
St., right next to Fenway Park, 
pick up a key and try it in the 
lock of a chest. If it opens the 
chest, the car is yours, absolutely 
free.” 


‘Man of Year’ 
K-F Dealer Lancaster 


Named in Little Rock 


The Little Rock (Ark.) Young 
|Business Men’s Assn. has named 
| Ken Lancaster, Kaiser-Frazer deal- 
ler, “man of the year.” 
| Lancaster, a major in the marine 
|ecorps during the war, organized 
| Associated Motors in 1948. A bronze 
|plaque commemorating his selec- 


tion was awarded to Lancaster. 
= - 7 


Hendry Robbed of $4,150 


The safe in the office of the 
Hendry Motor Co., Lawrenceburg, 
Ky., was robbed of $4,150 in cash, 
checks and bonds. The truck in 
|which the safe was hauled away 
was found by a farmer five miles 
|from Lawrenceburg. Entry to the 
office was made through the back 
|door, but the safe was taken out 


|the front door. 
! * > * 


Gundry at Calif. Motors 


Pete Gundry has been appointed 
| general manager of California Mo- 
|tors (Ford), in Glendale. He was 
formerly sales manager for Don 
McCullagh Chevrolet in Detroit. 
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Merchandising 


Memos to Dealers 


OME dealers are doing a real job 

of merchandising the awards 
they receive from their factories. 

For instance, Herb Lamborn, of | 
Wolf Co. cites letters sent by| 
Fisher Pontiac and Bliss Motors 
(Chrysler-Plymouth), to their cus- 
tomers. 

The Fisher letter reproduces 
the letter from Pontiac granting 
the “Better Dealer” designation 
as well as the dealers receiving 
the award. 
Headline 
Award that 
You.” 
Customers are told that it means 
assurance of fair, honest and sin- 
cere treatment — “better service 
from a better dealer.” 

The Bliss letter reproduces the 
Chrysler Medal of Merit service | 
award and points out it is given | 
“in recognition of our constant 
effort to provide for the owners 
of Chrysler products the funda- 
mental essentials of distinguished 
service.” 
Those awards look good hung on | 
the wall. But when they are im-| 
planted in the minds of customers, | 
they become real tools of merchan- 
dising. 


* 
On the Ball 

L NUTE, of Ross Roy, Detroit, 
‘4% picked up -this story in St. 
Joseph, Mo. 

A lot of farmers in that area got 
stuck with Tucker accessories they 
purchased in order to get priority 
in buying cars that were never 
made. 

A dealer in the area whose 
sales were slowing up thought of 
these people and recalled the 
basic human dislike of being a 
sucker. 

So he got a list of the Tucker 
accessory purchasers from former 
Tucker dealers and sent his sales- 
men out to call on the farmers. 

The salesmen told the prospects 
that the dealer didn’t want to see 
them stuck, asked them how much 
they paid for the accessories— 
which was around $150 to $200— 
and then offered to credit them 
with half the amount on a new car. 

Since the dealer was already 
trading that much or more, the 
dealer gained on the deals and 
the buyers were happy, too. 

Meantime, other dealers won-| 
dered why the registrations of that 
particular make were climbing 
rapidly in the area. 

By the time they found out, the 
dealer had covered the field. 

* * * 


“A significant 
Something to 


is this: 
Means 


+ * 


No Weepies? 
T HAD to come. Feld Chevrolet 
Co., St. Louis advertises “Heapie 


Dealer Offering 
6% Savings Plan 


For Customers 


DETROIT. A savings - account 
plan that pays 6 percent interest 
on new-car deposits has been in- 
stituted by Walker Motors (Ford), | 
so that a person who doesn’t have 
enough for a down payment can 
start saving toward his goal at a 
good rate of interest. 

Tom Walker, executive vice-pres- 
ident of the firm, said it’s all right 
if a man doesn’t plan to buy a car 
for a year Or more. The scheme 
allows the person to make deposits 
at any time, 

The idea is 
McKay, general sales manager. 
Then McKay, Walker and Gil 
Schafer, president, developed it. 

The plan has been advertised for 
two weeks now on the firm’s week- 
ly television broadcast of wrestling. | 

The saving plan is not the first! 
novel scheme the company has| 
adopted. 

A short time ago veterans were} 
offered an extra 25 percent for| 
their G. I. insurance dividends on 
the sale of a new or used car, Thus, | 
if a person had a $400 check it} 
would be good for $500. . 


credited to Aaron 


By Bob Finlay 


Cheapies.” Who'll be next with 
Cheapie Heapies? 


* * + 


Complete Details 


LSO in St. Louis, Reeves Motor 

advertises complete details of 
deals. For example, the firm shows 
that the monthly payments for 12 
months on a $500 unpaid balance 
amount to $44.16 per month and on 
24 months $27.99. 


* 
Vacations 


PRAGUE Chevrolet Inc., Water- 
town, N. Y., employed a news- 


r 
rareyereea’ 


| 
|paper ad to promote service busi- 
| ness built around the theme: 
“Stop Before You Start On 
Your Vacation.” 
| The ad carried a cartoon of a 
| family piling into a car for a vaca- 
| tion trip. Said copy: 
“Spend your time and money be- 
|fore you start on a trip and have 
| more time and money to spend on 
your vacation. For your conven- 
ience, we now will repair your car 
and put it up in first class condi- 
tion ... and then instead of paying 
|the bill all in one lump sum, you 
|can pay it in small weekly pay- 
| ments. 
“Drive in now for a thorough 
inspection and free estimate.” 
* * = 


Why 
| Gaston Motor Company (Ford), 
Fairhope, Ala., said in an advertise- 
ment: 
“Why Our Shop Is Preferred 
By So Many Motorists! 
| “BECAUSE: 
| “Our men are 
| minded. 
“They are 
painstaking. 
“They have had years of experi- 
ence. 
| “They have had training by fac- 


mechanically 


conscientious and 
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INDEPENDENT 


PONTIAC'S CHAMP PARTS SALESMAN—Bruce Weimer (center), Cooke Pontiac Co., 
Louisville, receives a diamond-studded buckle with belt as Pontiac's parts sales champion, 
determined in a year-long, nationwide contest and judged by a dealer committee. Making 
the award is L. W. Ward, Pontiac's general sales manager; watching is Parts Sales Manager 

L. Drury. With no previous auto or parts experience prior to joining the Cooke company 
. Weimer turned over his 1949 inventory five times. 


efficient tools and equipment. 
“We guarantee our work. 
“Our charges are right. 
“Bring your car to us and you'll 


tory representatives. 


“They have had further training 
in our own shop. 

“They are home boys, responsible, 
tax paying citizens. know why. 

“We use factory engineered parts.| “‘you’ll like to do business at 

“We have the latest and most |GASTON’S.’” 
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NEW Fa 


A grand old name returns to America’s 


highways. 
The Rambler! A name of romance—a name 
of nostalgic memories of the turn of the 
century, when the first thousands of ‘“‘little 





Red Ramblers” sprinted gaily over the dusty 
» roads and cobblestones, the daring passengers 
be-goggled, ‘‘dusters’’ streaming in the wind. 
0 § alin eee It was a gay car—a car for the young in 
: heart—but dependable in performance— 
practical, too—‘“The Car With The Spare 


Tire’’—a major point in those days when a 
tire’s lifetime was so limited. ] 


Yes, that grand old name is here again— 


5 
3 





ca’s bringing bright new glory to the old tradition 
with something absolutely new—the smartest, 
safest sports car ever built—the Rambler 


name 

p Convertible Landau. 

i We are proud to mark this mid-century year 
usty with another great Nash “‘first’’—a convertible 
gers built with world-famous Airflyte Construction 
d. . .. lastingly free of body squeaks and rattles. 


| The first open car with the comfort and 
safety of a sedan! 


Here is further proof, if such were needed, 





that the great guiding force at Nash, 
now as always, is the drive for progress— The Ambassador + The Statesman + The Rambler 


proof that ‘“There’s Much of Tomorrow in Great Cars Since 1902 
. 9 Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
All Nash Does Today. 








co RS 
Rubber Firms 
Using Slightly 
More Synthetic 


NEW YORK. — Estimated con- 
sumption of new rubber during 
April decreased to 95,847 long tons 
from 98,414 long tons in March, 
a decline of 2.61 percent, according 
to Rubber Manufacturers Assn. Use 


of natural rubber in April was 
57,879 long tons, a decrease of 4.82 
percent from March when 60,809 
long tons were used. 

Consumption of synthetic rubbers 
increased .97 percent to 37,968 long 
tons from 37,605 long tons the 
month before. 

Reclaimed rubber use was esti- 
mated at 21,709 long tons, 2.59 per- 
cent lower than the March tonnage 
of 22,286 long tons. 





which rose $44. 





UTO AUCTION 


Free Registration for Dealers 


MAY 31, JUNE 7, JUNE 14 


We Want Buyers—We Will Have the Cars 


SALE EVERY WEDNESDAY 
12 O'clock Noon — Rain or Shine 


LEACH’S AUTO AUCTION 


NORFOLK, VIRGINIA 


U. S. Highway No. 13 





The Otis Proving Stand 


optional. 





Manufactured «+ Installed + 


Avenue, New York 1, N. Y. 


sketched with floor plates re- 
moved — consists of an electric motor, a controller unit, 
3-button control, structural steel pit frame, the driving 
and absorption mechanism, steel floor plates, and the in- 
strument panel with these big easy-to-read dials: Balance 
Meter, Master Speedometer, Vacuum Gauge, Change-of- 
Speed Meter, Adjusting Knob, Power Meter and Driving- 
Braking Meter. Engine Tachometer and Fuel Meter are 


PROVING 
STAND 


A Chassis Dynamometer 


Serviced 
OTIS ELEVATOR COMPANY 


The Otis Proving Stand is sold, installed and serviced by 
the Otis Elevator Company through its 263 local offices. 
For further details, contact your local Otis representative. 
Or, write direct to: Otis Elevator Company, 260 11th 


to an average of $936. 


AMARILLO, TEX. 


(Amarillo Auto Auction, Sale every Fri- 
day. Prices are for sale of May 19.) 
(Market strong. Sold 232 units out of 

343 offerings.) 

BUICK—’50 Super Riviera, $2,625*; Super 
4-dr., $2,195. ‘49 Super 4-dr., $1,650. ‘48 
RM 4-dr., $1,250°. '47 RM 4-dr., $895. 
'42 RM 2-dr., $280. 


CADILLAC—’'50 (62) 4-dr., $4,075"; (61) 
4-dr., $3,400. '48 (60) Special 4-dr., $2,- 
450; (61) 2-dr., $2,180, $2,235°. 


CHEVROLET ‘50 Bel-Air, 2 at $2,175; 
SL Deluxe 2-dr., $1,905*, $1,765, $1,795, 
$1,825, $1,845. ‘49 2-dr., $1,320. '48 
2-dr., $1,025, $1,075, $1,110. ‘47 club 
coupe, $890, $935. 

CHRYSLER—’'47 NY 4-dr., $800. "46 Wind- 
sor 4-dr., $785, $825. 

DeSOTO—'46 conv., $900. 

DODGE—’49 Wayfarer 2-dr., 
210; Coronet 4-dr., $1,440. 


$1,200, $1,- 
"48 4-dr., 


$1,060, 
FORD—'50 CD (8) 4-dr., $1,795, $1,810; 
Deluxe (6) 2-dr., $1,530, $1,590. '49 club 


coupe, $1,230*, $1,015*. '48 4-dr., $720, 
$735, $750. ‘47 conv., $850. °46 2-dr., 
$655, $665. 

FRAZER—’49 Manhattan 4-dr., $1,100", 


$1,200*. ‘47 Manhattan 4-dr., $710*. 
HUDSON—'49 Super (6) 4-dr., $1,175, $1,- 


280*, $1,285. °48 Commodore (8) club 
coupe, $1,170*. 

MERCURY — '50 4-dr., $1,705, $2,055; 

Phone 5-3694 conv., $2,330%. '49 4-dr., $1,350, $1,460. 
'48 4-dr., $915. 

2 Mi. Airport NASH—'49 (600) 4-dr., $1,235. '48 Am- 
bassador 4-dr., $855. °47 (600) 4-dr., 
$720. 

OLDSMOBILE—'50 (88) Holiday, $2,715*; 
(98) 2-dr., $2,575*. '49 (98) 4-dr., $1,- 





The only chassis dynamometer 
that also drives the car 


... which means—you can also make downhill tests—as 
well as level and uphill road tests right in your shop on 
both front and rear wheels! The Otis Proving Stand pays 
for itself in use. It locates trouble faster; checks adjust- 
ments and repairs faster—scientifically! You make your 
regular profit on each job—plus the cost of the time saved. 
And you handle more jobs each day ... right in your shop 
...and in the space of one car bay. 


With the Oris Proving Stand you also relieve your 
service manager of road test work. He's always in the shop 
to keep present customers happy; to sell new customers; 
to better supervise shop mechanics as they locate trouble 
and check repairs and adjustments against these road tests 
at speeds up to 60 mph: 


uphill, downhill, and level-road performance « pulling 
power ¢ friction drag * front and rear brakes and brak- 
ing force * speedometer * speed balance + acceleration 
and deceleration * compression ¢ chassis alignment and 
tracking * wheel wandering « timing * ignition + auto- 
matic transmissions + differential and axles. 
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Used-Car Auction Prices 


Market Trend 
The overall average price of used cars declined $11 last week be- 
low the average for May. The average dropped to $1,020, against 
the May average of $1,031. The decline hit all models except ’50s, 


| 


| 


KAISER—’49 Deluxe sedan, $1,350. 

MERCURY—’50 sedan $2,200. ‘49 sedan, | 
2 at $1,500. ’48 club coupe, $1,085. "47 
sedan, $900. ce 

| NASH—'48 Super (600) sedan, $1,000. °46 


| 
| 







Losses ranged from $5 to $32. The $5 drop was recorded in the 
price of ’49s, which fell to an average of $1,484. There was a $26 
decline in ’48s, bringing the average to $1,126, while 47s dipped $32 


Along with the decline in prices, there was a decline in the num- 
ber of units offered for sale at nine representative auctions. There 
were 1,419 units offered at the nine auctions last week, and 946— 
exactly two-thirds—were sold. In the preceding week, the same 
auctions offered 1,592 units and sold 957—or 60 percent. 

Prices marked with an * indicate a unit equipped with automatic 

transmission or overdrive. , 


ae coupe, $1,890. 48 (98) 4-dr., 
PACKARD—'48 2-dr., $1,065; conv., $1,- 
250. °47 4-dr., $525. 


PLYMOUTH—'49 SD 4-dr., $1,300, $1,305, 
$1,360, $1,435, $1,470, $1,500. °47 4-dr., 
$715, $810. '46 4-dr., $425, $500, $660. 

PONTIAC—'50 (8) conv., $2,350, $2,450; 
2-dr,, $2,155. '49 (8) 2-dr., $1,455, $1,- 
485, $1,490, $1,595. '48 4-dr., $975, $1,- 
215. '47 station wagon, $570. 

STUDEBAKER — ‘48 4-dr., 
Commander conv., $910. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 
Friday. Prices are for sale of May 19.) 
(Sold 173 units out of 215 offerings.) 
BUICK—’'50 RM 4-dr., $2,800; Super se- 
danet, $2,160*; Special 4-dr., $2,150*, 
$2,260*. '49 Super 4-dr., $1,700; sedanet, 
$1590, $1,710. °48 RM 2-dr., $1,060; 
Super 4-dr., $1,300. ‘41 Super 4-dr., 

$710. '39 Special sedan, $190. 
CADILLAC—’'49 (61) 4-dr., $2,510. ‘48 
(62) 4-dr., $2,200, $2,250. °’39 conv., 


$1,035. °'47 


$525. 

CHEVROLET—’'50 SL Deluxe 2-dr., $1,- 
800*, $1,850*, $1,625, $1,660, $1,650, 
$1,700; Bel-Air, $1,975; conv., $2,010. 
‘49 SL Special club coupe, $1,350, $1,- 
380, $1,290; FL Deluxe 4-dr., $1,290, 
$1,380, $1,310, $1,325, $1,430, '48 SM 
4-dr., $1,000, $1,015; FL aerosedan, $1,- 


160. "47 FL aerosedan, $1,050. ‘41 De- 
luxe 2-dr., $525. 
CHRYSLER — '49 Windsor 4-dr., $1,730. 


‘47 Town & Country sedan, $1,235. 

DODGE—’49 Deluxe sedan, $1,120; half- 
ton pickup, $830; Wayfarer roadster, $1,- 
350. '48 Deluxe 2-dr., $1,060, ‘47 De- 
luxe 4-dr., $910. 


FORD—’'50 CD (8) club coupe, $1,650, 
$1,605, $1,725; 4-dr., $1,800; half-ton 
pickup, $1,075; ‘49 Custom (8) 2-dr., 
$1,135, $1,150, $1,230, $1,225, $1,175; 


Custom (6) club coupe, $1,085*; Stand- 
ard (8) 2-dr., $1,100. '48 SD (8) 2-dr., 
$960. '47 SD (8) 4-dr., $800, $700; 2-dr., 
$890. station wagon, $675. °46 SD (8) 
4-dr., $700; half-ton pickup, $450; conv., 
$910. °41 sedan, $460. '38 Deluxe sedan, 


$210. 
HUDSON—’'48 Commodore (8) club coupe, 


$1,250. '46 Super (6) 4-dr., $600. 
KAISER—'49 Deluxe 4-dr., $900. 
LINCOLN—’49 club coupe, $1,600*, ‘37 


Zephyr sedan, $300. 

MERCURY—’50 4-dr., $1,810, $1,910*. 
club coupe, $1,340, $1,320, $1,460. 
4-dr., $1,175. '46 conv., $925. 

NASH —’'50 Rambler conv., $1,875. 
(600) 4-dr., $675. 

OLDSMOBILE—’50 Deluxe (88) club sedan, 
$2,150. °49 (88) sedan, $1,650, $1,750; 
(98) sedan, $1,875. ‘48 (98) sedanet, 
$1,250. '47 (66) 4-dr., $800. ‘46 (78) 
sedan, $700. 

PLYMOUTH—'49 Suburban, $1,490; SD 
club coupe, $1,425, $1,390. '47 club coupe, 
$925. °46 SD 4-dr., $690; conv., $655. 

PONTIAC—'50 SL (8) 2-dr., $2,200, ‘49 
SL (8) 4-dr., $1,660, $1,650; Chieftain 
(8) 2-dr., $1,650. °47 (6) 4-dr., $945, 
$850. °46 (8) 4-dr., $790. 

STUDEBAKER — ’'48 Land Cruiser 4-dr., 
$1,200. 

WILLYS 
wagon, 
wagon, $1,025. 
tion wagon, $890*. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales 
of May 19-22.) 

(Sold 206 units 


"49 
"48 


"47 


’50 Jeepster, $1,375; station 
$1,485*, $1,450. °49 station 
’48 Jeepster, $810; sta- 


"46 Jeep, $360. 


out of 333 offerings.) 


BUICK—'48 RM _ sedan, $1,435*; Super 
conv., $1,550. ‘47 RM sedan, $1,125. ‘41 
Special sedan, $210, $450; RM _ sedan, 
$280. '40 Special sedan, $450, '39 Cen- 
tury club coupe, $510. 

CADILLAC—'49 (62) sedan, $2,875, ‘41 
(60) special sedan, $525. 

CHEVROLET—’'50 SL Deluxe sedan, §1,- 
700; conv., $2,100; Bel-Air, $2,050; FL 
Deluxe sedan, $1,860*, ‘49 SL Special 
sedan, $1,460, $1,300; SL Deluxe conv., 
$1,525; sedan, $1,550; club coupe, $1,- 
580; half-ton pickup, $800; FL Deluxe 
sedan, $1,515. ‘48 SM _ sedan, $1,125, 
$685; FL aerosedan, $1,210, $1,225, $1,- 
250; 4-dr., $1,200; FM sedan, $1,160; 
conv., $1,330. ‘47 FM sedan, $920, $1,- 


050; conv., $1,250; FL aerosedan, $1,050, 
$1,140, $1,060; SM business coupe, $950. 
'42 SD station wagon, $285; club coupe, 


$525. °41 MD club coupe, $625, $590; 
sedan, $330, $425. 
CHRYSLER—’47 Windsor sedan, $1,025. | 
'41 sedan, $380. '39 Royal sedan, $125. 
DeSOTO—'48 Custom sedan, $1,400. 
DODGE—'49 Coronet sedan, $1,685. ‘48 
Deluxe sedan, $1,275. ‘40 sedan, $150, | 
$260; conv., $315. | 
FORD—’50 CD (8) club coupe, $1,770. '49| 
Custom (8) sedan, $1,275; club coupe, | 
$1,240. '48 Deluxe sedan, $785, 2 at $725; | 
SD sedan, $1,105. 447 SD conv., $1,180. | 
46 SD sedan, $675. ‘41 sedan, $325, 
$400, $350, $360. '40 sedan, $270, $260, 
$485, $400, $425; conv., $560, $600, °39 


sedan, $440, $110. 
FRAZER—’51 sedan, $2,110. 
HUDSON—’'47 Commodore (6) sedan, $475. 
'42 sedan, $250. 


(600) sedan, $725. '42 (600) sedan, $300. | 
'41 (600) sedan, $250. 





OLDSMOBILE—’50 (88) sedan, $2,335*; | 
club coupe, $2,200; (98) sedan, $2,375*. 
'49 (76) sedan, $1,650*, '46 (76) sedan, 
$900*; (66) conv., $1,010*. ‘42 (98) | 
sedan, $325. °40 sedan, $135, $350, '39/| 
sedan, $225. | 


| PACKARD "41 (110) club coupe, $200. 
"40 (110) conv., $165. 

PLYMOUTH—'49 SD 
8D sedan, $1,030. 
$875; sedan, $825. 


sedan, $1,200. ‘48 
"46 SD club coupe, 
"42 sedan, $200, $550. 


"41 sedan, $365, $345, $375. ‘40 sedan, 
$180; conv., $480. °39 sedan, $175. ‘38 
sedan, $140. 


PONTIAC—’50 Streamliner (6) sedan, §2,- 
000, °47 Torpedo (6) sedanet, $950. °41 
(8) sedanet, $430, $300, $250, $470. °40 
(6) sedan, $375, $425. 

STUDEBAKER—’48 Commander conv., $1,- 
190. °'47 Champion sedan, $850. ‘40 
Champion sedan, $150. 

WILLYS—'50 station wagon, $1,200. 


ALBANY, N. Y. 


(Tim Anspach’s Dealers Auto Auction. 
Sale every Monday. Prices are for sale 
of May 22.) 

(Choice new cars and low-mileage units 

of all makes were steady, Trucks im- 

proved, but average °46 and °47 cars 

were lower. Sold 100 units out of 139 

offerings.) 

BUICK—’'50 RM 4-dr., $2,660*. ‘49 RM 
4-dr., $1,790*; Super 4-dr., $1,790*, °48 
RM 4-dr., $1,285*. '47 RM sedanet, $1,- 
100°; Super 4-dr., $1,110. ‘40 Super 
conv., $500. 

CADILLAC—’'47 (62) 4-dr., $1,650; (60) 
Special 4-dr., $1,585, 

CHEVROLET—’50 Bel-Air, $2,175; 

$2,160; SL Deluxe 4-dr., $1,750; 2-dr., 

$1,920*; %-ton pickup, $1,010. °49 SL 
2-dr., $1,470; 4-dr., $1,430; club coupe, 
$1,450; FL 2-dr., $1,630; half-ton pickup, 
$825. “48° FM 4-dr., $1,170; 2-dr., $1,- 
070; SM 2-dr., $1,020; (taxi), $760. '47 
FM 4-dr., $1,000; SM 2-dr., $910, $890; 


conv., 


4-dr., $820; half-ton pickup, $635. °'46 
FM 4-dr., 2 at $810, $800; SM 2-dr., 
$675. ‘42 FL aerosedan, $460. °41 SD 
4-dr., $430, $300. °40 SD 4-dr., $330, 
$280, $255. '39 4-dr., $240. 
CHRYSLER—'49 Royal 4-dr., $1,870. °46 


Windsor 4-dr., $1,080. '39 NY 4-dr., $260. 
CROSLEY—’'47 2-dr., $150. 
DODGE—’47 Custom conv., $1,230. 

Custom 4-dr., $370. '39 4-dr., $240. 
FORD—'49 Standard club coupe, $1,190; 

Custom 2-dr., $1,140; conv., $1,575; 

4-dr., $1,100. 48 SD 4-dr., $885; club 

coupe, $910; 2-dr., $905. '47 (taxi), $600; 

Sportsman conv., $900; Deluxe 2-dr., 

$710. '41 SD 2-dr., $370. ’39 2-dr., $310. 


"42 





HUDSON—’48 Commodore (8) 4-dr., $1,- 
210. '40 Super 4-dr., $120. 

KAISER—’48 Custom 4-dr., $750, $640; 
Standard 4-dr., $640. 

MERCURY—’48 4-dr., $1,090, $950. 

OLDSMOBILE — '50 (88) 4-dr., $2,390"; 


(98) sedanet, $2,550*; 2-dr., $2,160*, '49 


(98) 4-dr., $1,800*. '48 (68) 4-dr., $1,- 
200; (98) 4-dr., $1,470. '46 (66) 4-dr., 
$820. '41 (76) 4-dr., $340; (66) 4-dr., 
$360. '40 (70) 4-dr., $170. 

PLYMOUTH—’'50 SD 4-dr., $1,775; De- 
luxe 4-dr., $1,750. '49 SD 4-dr., $1,510; 
2-dr., $1,470. '48 Deluxe 4-dr., $1,145; 
SD 4-dr., $860. '47 SD 2-dr., $770; club 
coupe, $950. 

PONTIAC—’50 Deluxe (6) 4-dr., $2,210. 
*48 SL (6) sedanet, $1,345. '47 SL (8) 
4-dr., $910; sedanet, $1,060; SL (6) 
4-dr., $1,110. '41 (6) 2-dr., $365. ‘40 (6) 
2-dr., $250. 


STUDEBAKER—’50 Champion club coupe, 
$1,500. '40 Champion 2-dr., $160. 

MISCELLANEOUS—'41 International 2-ton 
dump, $475. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction, Sale every 
Wednesday. Prices are for sale of May 24.) 


(Market weaker on some units, Sold 
118 units out of 181 offerings.) 
BUICK — ‘50 Special 2-dr., $1,775*. ‘48 
RM 4-dr., $1,280*; Super 4-dr., $1,245. 
CADILLAC—'50 (61) 4-dr., $3,575. 
CHEVROLET—'49 FL 4-dr., $1,320. ‘48 


FM 2-dr., $1,060, $1,040; FL aerosedan, 
$1,155; 4-dr., $1,060. °47 sedan delivery, 
$680; FM 2-dr., $950, $1,040, $935, $875; 


FL aerosedan, $875, $705. ‘46 SM 2-dr., 
$795, $705. 
CHRYSLER — '50 NY 4-dr., $2,380, °47 


Windsor 4-dr., $1,055; 2-dr., $1,050. 


DeSOTO—’49 Custom 2-dr., $1,580, ‘47 
Custom 4-dr., $875. 

DODGE—’46 half-ton pickup, $425; club 
coupe, $690. 

FORD—’50 conv., $2.100; CD (8) 2-dr., 
$1,595. ‘49 Custom (6) 2-dr., $1,150, 
$1,210; (8) conv., $1,405; 2-dr., $1,225*. 

FRAZER—'49 4-dr., $1,210*. ‘48 4-dr., 
$800, 

HUDSON—’46 (6) 4-dr., $510, $515. 

KAISER—'49 4-dr., $1,300, $975, $850. 

LINCOLN—’40 Zephyr club coupe, $275*. 

MERCURY—’50 4-dr., $2,045. 

NASH—’'50 Rambler conv., $1,640*, $1,595. 

OLDSMOBILE—’50 (88) 4-dr., $2,250. °49 
(98) 4-dr., $1,770. °47 (66) 4-dr., $960. 
’46 (76) club coupe, $790. 

PLYMOUTH—’'50 SD 4-dr., $1,755. ‘49 


(Continued on Page 27, Col. 1) 
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- 
Used-Car Auction Prices Average Used-Car Prices 
(Compiled by Automotive News) 
Cc 
(Continued from Page 26) | June 1950 May Age 
d 5 é 
Deluxe 4-dr., $950, $1,350, $1,505; Sub-| 47 4-dr., $550. — SS. ae a 
urban, $1,380; conv., $1,525, $1,560, '48| MERCURY — ‘48 4-dr., $965. ‘46 2-dr., $1,020 $1,031 $1,021 BOON vias $1,980 $1,936 $1,890 
SD 2-dr., $980 $770. : Pe 6% 1,484 1,489 1,501 
PONTIAC—'48 (6) 2-dr., $1,265. | NASH—'41 (600) 2-dr., $200. 1,126 1,152 1,152 
3 } ‘ LOOKS LIKE USED-CAR SHORTAGE—T emer vi ’ ° , 
STUDEBAKER—'50 Champion 2-dr., $1,- | OLDSMOBILE—'47 (98) 2-dr., $940. '46|picycler stand’ om the medcce lat of Stak Pes. 936 968 958 
580° ; ery $1.730°*. ae (98) 4-dr., $850. worth Motor Sales, Inc., 7656 Stoney Island eS 812 832 829 
WILLYS—’4¢ station wagon, $870; Jeep- PLYMOUTH—'49 Deluxe 2-dr., $1,355, $1,-|Ave., Chicago, after their former owners, ; 416 438 414 
ster, $590. °48 station wagon, $740°. 380; club coupe, $1,120. '48 sedan, $1,-|Mr. and Mrs Donald Rowley, two University powevey 
c | 050, $910. '41 SD 4-dr., $400; 2-dr., | of Chicago students, traded them for a 1950 a 382 403 
DETROTI $465, $310. 40 conv., $330; 2-dr., $150. | Ford convertible. The bicycles have been Overall 
; : PONTIAC—'49 (8) conv., $1,760. '48 (8) | sold. Tune May 
(Aptco Auto Auction, Sale every Wed-/ 4-dr., $1,360. ‘47 (8) 4-dr., $875. ‘41 ——_______ — . (to date) Average... $1,020 $1,021 
nesday, Prices are for sale of May 24.) 4-dr., $215. '40 (6) conv., $250; 4-dr., 
(Market very dull. Sold 47 units out of $280. °39 (6) 2-dr., $250. Deluxe 2-dr., $1,515; SL Special 4-dr., . ‘ 
wenernss.) ray me STUDEBAKER — “49 Commander 4-dr., yon quay. S188: Si. Dotune 4-ar., (The above figures are averages of eee ate mens, all 
9 Super 2-dr., .715*. "47 Super 1,120. ' . 8 § -dr., 180; 4 4-dr., i i 3.) 
a. Gon cae ts tee ea $ $1,160; FM 4-dr.. $1,175. °47 FM 4dr. makes and models, carried regularly in Automotive New 
$815; 2-dr., $900. ’39 2-dr., $130. OAKLAND CALIF 1,110. °'46 4-dr., $865. 
CADILLAC—’41 2-dr., $480. | 9 \ ° CHRYSLER—’47 NY 4-dr., $1,135* "46 ’ » ; \ 
aarer ; * s +» $1,135°, 48 (98) conv., $1,700; 4-dr., $1,500, | 
a ay Deluxe 2dr. $1,275.) (A. L, Pollock Auto Dealers Wholesale| club coupe, $950. $1,540. '47 (98) par $1,150 “0 (66) | Kessler Chevrolet Opens 
4 aerosedan, ,150, » ; 4-dr., i very J 7 . ’ — "9 ae 
$1,000. 46 FL 4-dr.. $770, $685. °41 club | ator’ sin of May, eee oe ainsi a 4-dr., $1,575. ‘42 4-dr., $500.| 4-ar., $805; club coupe, $945; (78) 2-dr.,.| Remodeled Home in Detroit 
coupe, $370, $305. | (Patees towes en af) media.) FORD—'49 Custom (8) 4-dr., $1,345, $1,-| $970. 
CHRYSLER—'4i club coupe, $360. | BUICK —-'50, RM 4-dr. $2.545*; Super| 200; 2-dr., $1,160, $1,200; (6) 2-dr.,| pry MoUTH—'49 SD 4-dr., $1.395, 2 at} 4% Open house and cocktail 
DODGE-—'47 Custom 4-dr., $935. 4-dr., $2,395*, °49 RM 4-dr., $1,825%,| $1,135; 4-dr., $1,265. "48 (6) club coupe, $1,495, '48 club coupe, $1,050; 4-dr.,|party was held to celebrate the 
FORD—’'49 Custom 2-dr., $1,215, $1,205; $1,850*; sedanet, $1,825*; conv., $2,250*; $850; (8) 2-dr., $925; club coupe, $1,- am: «9 ; ated “2 
club coupe, $1,255*, $1,230*. ‘48 SD| Super 4-dr.. $1,825". $1,850"; conv.. $1,-| 955. '41 (8) 2-dr., $275, $235. $1,070. ‘47 Deluxe club coupe, $1,000;| opening of the remodeled facilities 
2-dr., , $1,150, $930. '47 SD 2-dr., $865, 975*, $2,100*. ‘48 Super sedanet, $1,320, HUDSON — '48 Super (6) 4-dr., $1,320, SD club coupe, $1,070; 4-dr., $1,070. of Kessler Chevrolet Co., 3830 W. 
$730. '46 SD 2-dr., $740, $700. '41 2-dr., $1,485; RM 4-dr., $1,400. ‘47 Super} $1,300, $1,325, ‘47 4-dr., $770. PONTIAC—'50 (8) 2-dr., $2,050; cOnV.,/yornor Detroit. 
$340. '39 4-dr., $310. "=" sedanet, $1,275; conv., $1,200. '46 Super | LINCOLN—’49 4-dr., $1,800; club coupe, $2,570*, $2,235*; 4-dr., $2,055. °49 4-dr., ’ 
MEROURYOSa.05°°" sedanet, $1,050; 4-dr., $1,075. °41 Spe-) $2,578, $1,525; Cosmopolitan 4-dr., $1,-) $1,650; conv., $2,075*; (8) 4-dr., $1,-| X. L. Kessler is president of the 
ME - 2-dr., 55. ‘ : 5 . , \ m 5 . ‘am “ ‘ 
NASH—'47 (600) 4-dr., $735. | CADILLAG°50 conv. $9;250°; (62) 4-dr., | MERCURY—'50 conv., $2,485; 4-dr., $1,-| 60%. "41 club coupe, $485. ‘40 conv.,| firm, and Robert Johnston is gen- 
CL.DEMOSILE- 47 (66) 4-dr., $970. '42| “gqisse 49 (62) 4-dr.. $2,985*. '48 $90. | "49 or. $1,775. 47 4-dr., $950. weamieamiek ae leiitiatiea as eral manager. Other officers in- 
CORY. ,_ Seow. | (62) 4-dr., $2,450*. '47 sedanet, $1,735. : -dr., . STU cR—'5 ampion club coupe, 
PACKARD—48 4-ar., $1,220. '47 4-ar.,| {9 go or Joerg, a8 oe: | OLDSMOBILE —- ‘49 (88) 4-ar., $2,000*,| $2,000, $1,680; conv., $2,010, '47 Cham: | Clude Sidney oo an” and 
$975. '41 4-dr., $375. CHEVROLET—’50 Bel-Air, $2,350. °49 FL| $1,870; club sedan, $1,825; conv., $2,150.! pion club coupe, $960. Eleanor McGilvary, secretary. 
PLYMOUTH—'49 Deluxe 4-ar., $1,400. "48 | —_ igiapececes eles fe So rcsdasothaceibiteacgasnantesdeaiad antenna Pala lscideaneadich cio eapenaatilin 


Deluxe 4-dr., $925. | 
PONTIAC—'48 (8) sedan coupe $1,280, 
$1,325. '46 (8) sedan coupe, $910; sedan, 
$750. 
STUDEBAKER—’49 Champion conv., $1,- 


475. 
WILLYS "47 (4) station wagon, $725. 
MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 

Sale every Friday. Prices are for sale of rou y mea Ss. ody 

May 19.) oo : 

(Sold 58 units out of 107 offerings.) j 

BUICK—’49 RM 4-dr., $1,850*, $1,750*. 
’41 Special sedan, $590. 

CADILLAC—’'49 (62) 4-dr., $2,835*. 

CHEVROLET—'49 FL Deluxe 2-dr., $1,- 
510; SL Deluxe club coupe, $1,500; SL 
Special 2-dr., $1,360. '48 FM conv., §$1,- 
210; 4-dr., $1,050. ’°47 FL 4-dr., $1,145. | 
’40 business coupe, $435. 

CHRYSLER—’49 Saratoga 4-dr., $2,000*; 
New Yorker 2-dr., $1,910*. 

CROSLEY—'47 station wagon, $260. 

DeSOTO—’48 Deluxe 4-dr., $1,225*. ‘47 
Deluxe 4-dr., $1,120*; Custom 4-dr., $1,- | 
030*. '46 Custom club coupe, $940. | bhotlae } 

DODGE ’49 Coronet 4-dr., $1,825. ‘48 
Custom 4-dr., $1,210. 

FORD—’50 CD (8) 4-dr., $1,960. '49 Cus- 
tom (8) conv., $1,560. '47 SD (6) 2-dr., 
$785, business coupe, $645. ‘46 SD (8) 
4-dr.,* $750. °40 SD (8) 4-dr., $560. 

HUDSON—’48 Commodore 4-dr., $1,310 

MERCURY ‘49 station wagon, $1,600; 
4-dr., $1,425. 

NASH—'49 4-dr., $1,340. 

OLDSMOBILE—’49 (88) 4-dr., $1,700*, °47 
(66) conv., $1,100*%; (78) 4-dr., $1,075*. 
'46 (76) 4-dr., $1,040. °40 (66) club 
coupe, $605. 

PACKARD —’50 4-dr., $2,125. 

PLYMOUTH—’50 SD conv., $2,090. °'49 
Deluxe 2-dr., $1,260; SD club coupe, $1,- | 
410. ’48 SD 4-dr., $1,200. °41 SD club} 
coupe, $485. 

PONTIAC—'48 (8) 4-dr., $1,265*, '47 (8) | 
sedan, $1,105. | 

STUDEBAKER—'47 Champion 4-dr., $930. | 


DANVILLE, VA. 


(Danville Auto Auction, Sale every Fri- 
day. Prices are for sales of May 12-19.) | 
(Sales leveled off, but stayed on an 
even keel. Trend is steady. Clean units | 

are scarce.) 

BUICK—’50 Super 2-dr., $2,250. '48 Super 
2-dr., $1,330; RM 2-dr., $1,390*, '47 RM | 
2-dr., $1,050; Super 4-dr., $1,065; Spe- | 
cial 2-dr., $860. ’41 Special 4-dr., $360. | 

CHEVROLET—’49 SL Special 2-dr.. §$1,- 
225; FL Deluxe 2-dr., $1,235, $1,350. | 
$1,350; 4-dr., $1,375; conv., $1,650, °48 
FL aerosedan, $1,245, $1,200; FM 2-dr.. 
$1,105, $1,105; conv., $1,140. ‘47 SM 
2-dr., $920. °46 FM club coupe, $905; 
4-dr., $820. °41 MD 2-dr., $410, $560, 
$420; SD 2-dr., $500. ‘40 SD 2-dr 
$365, $380; conv., $400. 

DODGE—'47 4-dr., $910. '46 4-dr., $830 
$1.015; conv., $860. '40 4-dr., $310. 

FORD—'50 CD (8) 4-dr., $1,730, $1,805, 
$1,710; club coupe, $1,750. ‘49 Custom e n om 08) 4! re) e 
(8) conv., $1,390; 2-dr., $1,325. $1.135 
club coupe, $1,285; Custom (6) 2-dr 


$080; 8D (3) 2-dr., $880, $890,” $800. FOR CLEANING COOLING SYSTEMS 


$970. °47 Deluxe (8) 2-dr.. $8°5, $850 
SD (6) 2-dr., $775; SD (8) 4-dr., $715 
club coupe, $935. SD (8) 2-dr., $755 
$800. 

KAISER 50 4-dr., $1,960. '48 4-dr., $705 Effectively purge: radiators and motor block: NY mechanical agitation 
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with pre-heated purging solution. New scientific baffle 


vent retains purging solution throughout entire operation without waste 
Method approved and used by leading car factories 


and oil companies. Nationally advertised price, $295.00 


CHOLDUN MANUFACTURING CORP. 
. ara 11 West 42nd Street, New York 18, N. Y. 
; Ny NEY [] Please send me Complete Details on the Pressure Purger. 
a (C) Please arrange for a Free Demonstration of the Pressure 
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Most Measures Pass 


WASHINGTON, — Adoption of 
significant vehicle equipment laws 
in seven states was reported last 
week by the National Highway 
Users Conference while major pro- 
posals have been introduced in two 
additional states. 

In its survey of state legislative 
activities this year the NHUC 
found: 

Adoption of Act V of the uniform 
code introduces new provisions in 
Arizona and Rhode Island regulat- 
ing clearance lamps, head lamps, 
auxiliary lamps, reflectors, brakes, 
mufflers and flares for disabled 
commercial vehicles. 

Legislation prohibiting televi- 
sion sets so located as to be vis- 
ible to the driver of a motor 
vehicle was enacted in Arizona, 
Massachusetts and Virginia. Sim- 
ilar legislation failed of enact- 
ment in Mississippi and has been 
introduced in New Jersey. 

In Rhode Island a law prohibit- 
ing television under any circum- 
stances has been approved. Massa- 


7 States Act on Vehicles 


Tabulation by NHUC Shows 
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ed Deal with Safety, 


chusetts, formerly the only state 
absolutely to prohibit television 
anywhere in a vehicle, this year 


enacted the “not visible to driver” 
type of prohibition. 

The use of “safety glazing ma- 
terial” is now permitted in Rhode 
Island and Virginia. A proposal 
to require safety glass in all glass 
replacement died in Kentucky. 
Massachusetts now includes wind- 
shields among motor vehicle equip- 
ment subject to inspection. 

Color of lights and reflectors is 
now prescribed by Mississippi law, 
and a New York enactment pro- 
hibits other than white or yellow 
lights on the front of vehicles. 

Directional signal devices are 
now required in Kentucky when- 
ever hand signals are not visible 
because of vehicle loading or con- 
struction. New York enacted a 
law to provide that directional 
signals shall not be of the “me- 
chanical” type, and a bill which 
would have permitted use of 








GRADS MEET PONTIAC SALES OFFICIALS—Conferences with Pontiac sales executives 
followed the graduation of this group of future dealers from General Motors Institute, 
where they completed courses in dealer management. At the head of the table are Adver- 
Gibson, assistant to Sales Manager L. W. Ward. | charging usurious interest on an 


tising Manager 8. B. Kimball and W. |. 


Around the table: Tom Brister, Bretzius Pontiac, 
Brown Motor Co., Toledo; Ken Ford jr., Ken Ford's Auto, Rensselaer 


Inc., New Philadelphia, O.; Bob Brown 
Ind.; Dick Hunter 


Maryland must be secured so as to 
prevent shifting or leaking, under 
terms of a recent law. 

In Missouri municipalities, by or- 
dinance, may regulate vehicle equip- 
ment pursuant to recently created 
authority. School bus signs must 
be covered in Virginia when the 
vehicle is not being so used. 

Illuminated school bus_ signs 
would be required, should a New 
Jersey introduction receive favor- 
able attention. The use of mufflers 
without baffles or plates is now 
prohibited by a Virginia enactment. 


Usury Suit on Car Sale 


Settled in Kansas City 
KANSAS CITY.—A $4,177.33 dam- 

age suit against American Securi- 

ties Co., 1336 Oak St., for allegedly 


‘lauto loan has been settled out of 


Hunter-Owen Motor Co., Carbondale, Iil.; Frank Jackson jr., Jackson Pontiac Co., Carters- | court for $1,000. 


ville, Ga.; 
Nelson jr., Moss Point, Miss.; 
Warren, Earl Smith Motors, Sacramento, 
Inc., Burlington, Vt. 


“semaphore-type” signals was ve- 
toed by Gov. Dewey. 

Laws prescribing use of flares 
and reflector warning devices for 
disabled commercial vehicles were 
enacted in Arizona and amended 


Bob McKenzie, Paramount Pontiac 
Bill wae eee Wainwright Pontiac, 
alif., 


Inc., Ashland, Ky.; Horace Nelson, W. H 
Marshall, Tex.; 
and Don Yandow, Yandow Motor Co. 


in Virginia to permit use of re- 
flector-type flares. A bill in Massa- 


Bob 


The plaintiff, Naomi Harris Wil- 
liams, charged that on a $401 loan 
obtained last June she paid inter- 
est amounting to 44.89 percent. 
Mrs. Williams said that although 
she paid off the note 30 days after 


chusetts to require all vehicles to| Obtaining the loan she was charged 


carry such flares failed of enact- 


ment. 


Loads on commercial vehicles in 








interest for 15 months. The settle- 
ment was made while the suit was 
pending in circuit court. 
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released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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MEWA Show Policy 


Board Agrees to ASI Show Every Other Year; 
Plans Conference Booth Convention in ’°51 


to hold ASI shows 


CHICAGO.—A policy of holding 
Automotive Service 
shows in alternate years with the 


next shows slated for 1952 and 1954} 
was agreed upon here at the oes | 


meeting of the board of directors 
of the Motor and Equipment 
Wholesalers Assn. 

The board also announced that 
the MEWA will conduct a con- 
ference booth convention similar 
to those held last year and dur- 
ing the war. It is planned to hold 
it Dec. 3-5, 1951, at the Stevens 
hotel, here. 

In connection with the agreement 


Ford, Reuther 
Pledge Aid for 
Better Detroit 


DETROIT.—Pledging to work to- 
gether for the betterment of future 
Detroit, Henry Ford II and Walter | 
Reuther agreed here last week that 
business and management can| 
build together in peace as they did 
in war. 

The two young automotive per- 
sonalities, partaking in a program 
of Future Detroit, Inc., a non- 
profit civic body, spoke before an 
overflow crowd of 2,000 persons in 
the city’s new Veterans Memorial 
building. 

The Ford president pledged his 
company’s support to slum clear- 
ance and civic improvement pro- 
grams, saying: “Any industrial 
citizen has a responsibility to the 
community in which he lives and 
sells his products.” 

In a warning against federal in- 
terference, Ford said: 

“I would like to see this team— 
representing education, religion, 
community groups, labor and busi- 
ness—pitch in and do the job be- 
fore the referee blows his whistle 
on us and does the job himself.” 

The president of the UAW-CIO 
said that management and labor | 
must realize that there is no sub- 
stitute for voluntary acceptance of 
social obligations. 

“We must demonstrate that de- 
mocracy has the moral strength to 
solve the problems of peace, but 
there is often a serious gap be- 
tween what democracy promises 
and what it does on the other 
hand,” Reuther declared. 

Naming housing as the nation’s 
foremost problem, he called for free 
enterprise and private business to 
do all they can but noted that 
there is always a low-income group 
that can only be helped by gov- 
ernment-subsidized housing. 

Sharply critical of “the little men 
who are shouting for economy,” 
Reuther said: 

“We can afford anything but war 


or depression.” 
—Jerry Barry 





Durez Sees More Plastic 


In Future Automobiles 


BUFFALO.—Anticipating in- 
creased use of the plastic material 
in automobiles, Durez Plastics & 
Chemicals, Inc., announced plans 
here last week for a huge expan- 
sion program on a new phenolic 
resin. 

Full use of the new product 
would raise the amount of plastic 
used in an average car from the 
present two pounds to 40 pounds, 
the company said. To prepare for 
such an eventuality, it was said, | 
directors authorized the use of $1,- 
500,000 in U. S, bonds for construc- 
tion of a second phenol unit, 


New-Type Speedway 

ST. LOUIS.—Vandals, believed to 
be juveniles, caused $250 worth of 
damage to trucks and automobiles 
in Dyer Motors, Inc., Willys dis- 
tributor, by taking “free rides” in 
the establishment during the ab- 
sence of attendants. Roscoe Wring | 
told police the company’s ware-| 
house had been broken into and 
turned into a driving arena. Wring | 
said he believed the juveniles drove | 
cars against each other. Keys are) 
left in the machines in order that | 
they may be quickly moved in case | 
of fire. 


Industries | 





AUTOMOTIVE NEWS, JUNE 5, 1950 — 


in alternate | 
years, the board declared: “The 
MEWA does not have any present 
intention to conduct any kind of 
national or regional display shows, 
and it does not now contemplate| | 
holding any conference booth con- | 
ventions in years in which the ASI 
shows are held.” 

The board counseled, however, 
that it is “not in a position to agree 


| dence, Zt, 
| front row: A. S. 
| Tex 


James C. Parker, 
1951. Harold E. Pirson, 
| president; Floyd C. McLean, 
treasurer. 
Hatcher jr., 
J. M. McClure, Minneapolis: W. T. 


re 7 ment Wholesalers Assn., 
that the association will not con-/term to run until May, 


|duct conference booth conventions 
lin off ASI show years.” 





MEWA OFFICERS AT ANNUAL MEETING—At the Chicago parley of the Motor & Equip- 


of Mobile, 
Laurinburg, N. C., 


Shown arco officials and directors of the association. 
H. B. Braden, Dallas; 
Indianapolis: 
. Va.; William D. Myers, Joplin, 


Macon, Ga.; 
Ruddell, 


The board said that it should not | sacramento, Calif. Middie row: W. D. Craig, Fairmont, 


commit the association to a given! Mo.; Pirson; 


course of action in such a matter) 
because of changing economic con- 
ditions. 

At the same time the directors 
reaffirmed the position of the 
MEWA with regard to local 
shows. Wholesalers in the vari- 
ous areas are best in a position 


it 


Red Bank, N. J.; A. Z. 


“In this 


noted, 





die-cast and stainless steel fittings — 
nothing to rust. Price, $24.95. 


MICRO-POINT ADJUSTING MECHANISM 
The concealed face gears, illustrat- 
ed, permit any desired vertical po- 
sition of front edge of the shield. 
An exclusive feature of the new 
Fulton Deluxe Sun Shield. 


we CONSISTENT LARGE-SPACE 
ADVERTISING IN THE 
SATURDAY EVENING POST! 


George E. Hull, 


| Reading, Pa. a row: McLean; 
Heller, Dayton, oO: 


to determine whether, when and 
how such shows should be held, 
the board declared, 


connection,” it 
“the MEWA board is mind- 


loopy ou 


For your many customers who want sparkling 
chrome trim, graceful lines that match the 
latest car design, here is the new Fulton 

DeLuxe Sun Shield — the finest achievement 
in Fulton quality. Made of aluminum with 


Baltimore; 
Parker; 


was 








NEW FULTON 

SIDE SHIELDS 

Now equipped with 
stainless steel spring 
clips for easy, secure, 
concealed attachment. 
They’re good looking. 
‘‘Keep rain out, let fresh 
air in, for all-weather 
driving comfort.”’ 


THE FULTON COMPANY 


MILWAUKEE 14, WISCONSIN 


In Canada: J. C. Adams Co., Ltd., Toronto, Ontarie 


North Tonawanda, N. Y., 
secretary, and Raymond W. Mellor, 


Ray Graff, Sioux Falls, 
H. W. Hart, Columbia, Miss.: 


| ful of certain legal aspects which 
it believes are pertinent to a proper 
consideration of the subject.” 

All decisions of the board were 
unanimous, it was announced, 


THE NEW FULTON DE LUXE SUN SHIELD (1000 Series) 
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‘Caada Financing 


Of Vehicles Rises 
In Ist Quarter 


OTTAWA. — Sales financing of 
new vehicles in Canada in the first 
quarter of 1950 gained 87.3 percent 
over the like 1949 period and 
financing of used vehicles rose 
56.4 percent over the same period 


last year. 
New vehicles financed totaled 
24,626 units and used _ vehicles 


amounted to 36,637 units. 

New cars sold on time during 
the first quarter amounted to 18,553 
units, compared with 8,059 last 
year, up 130.2 percent, and new 
commercial vehicles financed rose 
to 6,073 from 5,087, a gain of 19.4 
percent. 
| Used-car sales financed involved 
30,493 units in the first quarter this 
year, compared with 18,760 units, 
up 62.5 percent, and commercial 
vehicle sales financed increased to 
6,144 units against 4,664, a gain of 
31.7 percent. 


, was elected president for a 
was chosen vice- 
Provi- 
Left to right, 
Noble Davis, Henderson, 
Mellor; Erle A. Henderson, 


S. D.; Harold U. Zerbe, 
Edward M. Kelly, 
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FAMOUS FULTON 800 SERIES SUN SHIELD 
Now at a new low price, the ‘‘800”’ Sun Shield 


has a double appeal to many of your custom - 
- and price. This shield is 
Made 
of aluminum with fittings of stainless steel. 
Price, $19.95. 


ers: Fulton quality - 
fully adjustable to suit driver’s height. 












By George Deery 


Associate Editor 


After telling newspaper promo- 
tion men what a fine job their pa- 
pers had done in many respects, 
N. A. Lawler 
Nash advertising 
and sales promo- 
tion director, 
offered some 
constructive com- 
ments 
gether compli- 
mentary at the 
convention of Na- 
tional Newspaper 
Promotion Assn. 
in Milwaukee, 

Lawler’ thinks 
that the papers have been lax in 
allowing auto page news to dwindle 
in space and “consequently in im- 
portance to your readers.” 

Tracing the development of the 
auto section, he declared that “it 
began in public interest, but in 
many papers it grew to ridicu- 
lous proportions and wound up 





N. A. Lawler 








SH Climbing! 


Affecting Factories and Dealers .. . 


Auto Advertising 


not alto-| 
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as an oversized sop to the ad- 
vertisers. 

“With war, the automobile sup- 
plement was put under wraps, To- 
day we find a rebirth of many of 


,|these huge supplements contain- 


ing the standard prewar statements 
|of 18 or 20 sales managers, 18 or 
|20 presidents, 18 or 20 service man- 
agers, along with portraits of these 
gentlemen. 

“In return for this flattery, news- 
papers are looking for paid adver- 
tising to be placed in, shall we say, 
rather dull surfoundings. 


“Some newspapers, looking back 


mistake of dropping entirely the 





automobile as a feature except for 
new product announcements.” 

In making a plea that the same 
ingenuity and originality that 
characterize other departments of 
the papers be shared with auto 
news, the Nash executive held 
that, if this were done, his listen- 
ers would find “the public has 








BECAUSE 


BOWLER WINS OLDS—Mike Morelli, cham- 


into the evils of the past, made the| pion of the Pennsylvania and New Jersey 


districts of the Shuffle Bowling League of 
America, takes delivery of the first prize, 
a 7 sedan, at Crisconi's Philadelphia Motor 
Car Co. Left to right: William Z. Ritzel, 
manager of Oldsmobile Philadelphia district; 
Morelli; Mrs. Morelli and daughter; Walter 
Crisconi. 


lost none of its interest in the 
automobile. 

“As a manufacturer, we know 
that the public has lost none of its 
interest. The industry this year) 


-—_ — 


ADVERTISING 
REVENUE 


HOUSEHOLD HITS HOME! 


with the “Profit Combination” 


@ 127 new accounts! More than 10,000 lines over last year’s first half! 
And Household is still climbing—closing a June issue up 20% over 1949! 


The “profit combination” 
families and home editorial . . 


under 25,000. 


does it. 


Household’s combination of home 
. concentrated in the free- 


spending home towns 


HOUSEHOLD HITS HOME for the lowest cost per page per 1,000— 
four colors, $3.20; black and white, $2.40. 


HOUSEHOLD MAGAZINE °* Arthur Capper, Publisher * Topeka, Kansas 


Ze HOUSEHOLD cof combenaiion 


HOME FAMILIES 44/ HOME EDITORIAL 
CONCENTRATED IN THE HOME TOWNS OF AMERICA! 


r 





will sell more automobiles than it 
ever sold before and there is am- 
ple evidence that even 7,000,000 cars 
a year is not a top figure. 

“We know that the automobile 
is going to be more important in 


the future than it has in the past. | 
It must be because more people are 


using them.” 
” * + 


Time’s Families 
The average annual 
families who subscribe to Time is 


the magazine’s audience just com- 


division of Dun & Bradstreet. 

The composite Time family 
consists of 3.17 persons who live 
in a home with an average of 6.5 
basic rooms exclusive of pantries, 

| bathrooms or other small utility 
space, while 39 percent own real 
estate other than their homes. 

Eighty-seven percent own at 

least one type of stock or bond, 
86 percent carry auto insurance and 
|94 percent carry life insurance (av- 
|erage amount $23,506 per family). 


* * * 


Toledo Total 

Using a giraffe illustration, the 
| Toledo Blade proudly points with 

pride to the circulation of the 

Sunday issue—151,975 on March 

26. The publisher’s statement for 
| the six months ended March 31 
| gave a total of 142,790. “Higher, 
higher and higher,” says the pro- 
motion piece. 

* * * 


Small Color Ads 


A new copyrighted advertising 
|service for the small space adver- 
| tiser has been developed by Hen- 
| drick Advertising Agency of De- 
| troit, according to Charles T. Hen- 
| drick, The agency has combined 
|several small ads into a column 
| with righthand page position, three- 
|side bleed, and with two colors, 
|red and black. The first column ap- 
|peared in the June issue of Field 
jand Stream. The second will ap- 
| pear in the July issues of Outdoors- 
|man and Field and Stream. 
| Publishers believe that this new 
| idea of two-color ads for the small 
|space advertiser will double the 
|reader response at an increase of 
lonly about 50 percent over costs 
|for ordinary black and white, it is 
| said. 





* * * 


|Up and Up 

True reports that the publica- 
tion’s total net paid circulation 
has averaged 1,618,510 for the 
three months ending March 31, 
as shown in the ABC interim 
statement covering this period, 
the magazine states. Effective 
with the January, 1951, issue, 
True’s circulation guarantee will 
increase from 1,200,000 to 1,500,- 
000. 
The June issue is the largest 
dollar-volume issue in the publi- 
cation’s history, it states. 





+ + ~ 


|Rising Volume 

The March issue of Mechanix 
Illustrated had the largest cir- 
culation in the publication’s his- | 
tory, 908,015, and for the first | 
three months ending March 31, 
1950, its total net paid circulation 
averaged 866,087, according to 


income of | 
now $9,535, according to a study of | 


pleted by the business information | 














Melvin G, Grover, advertising | 
manager, 
* * Of | 
| 

Names 


William H. Kearns jr. has been | 
appointed associate editor, in the | 
| Detroit office, of Fleet Owner and| 
| Bus Transportation, McGraw-Hill | 
| publications, Publisher George W.| 
| Pfeil has announced. Kearns, who 
}comes to McGraw-Hill from the 
| Office of Public Information in| 
Washington, was a member of Ad- 
miral Byrd’s 1946-47 Polar expedi- 
j tion. 


E. W. Irwin has been appointed 
| advertising and sales promotion 
| manager of General Motors Prod- 
j}ucts of Canada, Ltd., Toronto. Un- 
til recently he was assistant zone 
manager of General Motors Prod- 
ucts at Montreal, 
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Court D 


By Leo T. Parker | 


Attorney at Law 


N EMPLOYE injured in his 

own automobile on a _ public 
highway while going to work can 
recover neither damages nor com- 
pensation from his employer. 

For illustration, in Hinton v. 
North Corp., 45 S, E. (2d) 591, an 
employe sued his employer for com- 
pensation for an injury received 
when his automobile collided with 
another car as he was turning from 
the main highway into a parking 
lot furnished by the employer for 
use of employes. 

Although the lower court award- 
ed compensation to the employe, 
the higher court reversed the ver- 
dict, explaining that the employe 
was solely responsible because the 
testimony showed that he drove 
his own automobile to work and 
furnished the gas and oil to oper- 
ate it. 


* * * 


Law of Secret Liens 


EE discussion has 
arisen from time to time over 
the legal question: If a wholesale 
automobile dealer delivers an auto- 
mobile to a retail dealer for the 
apparent purposes of resale does 
the law assume that the title shall 
remain in the seller until the price 
is paid? 

The answer is yes. That is, un- 
less the retail dealer sells the auto- 
mobile to an innocent purchaser. 
Under the latter circumstances the 
title passes to the last purchaser. 

For example, in In re Kramer. 
Top Dollar Auto Sales v. Streeper, 
179 Fed. (2d) 371, it was shown 
that one Knetzer took delivery of 
an automobile from the Top Dollar 
Auto Sales for reselling it. The 
contract contained a clause which 
provided that title to the automo- 
bile would remain in the Top Dol- 
lar Auto Sales. 

One Kramer purchased the 
automobile from Knetzer not 
knowing that the contract exist- 
ing between Top Dollar and Knet- 
zer contained this clause. 

The higher court held that Kra- | 
mer was legal owner of the auto- 
mobile, saying: 

“Here Knetzer had _ authority 
from Top Dollar to sell the auto- 
mobiles in question. In any event 
Top Dollar, by its conduct, is pre- 
cluded from denying Knetzer’s 

authority to sell, We think that 
Kramer acted in good faith and 
had neither express nor implied 
knowledge of any reservation of 
title in Top Dollar and was a bona 
fide purchaser for value.” 

For comparison, see First Gales- 
burg National Bank & Trust Co. 
v. Reyelts, 306 Ill. App, 499. Here 
a distributor permitted a retail 
automobile dealer to display an 
automobile in its showroom, The 
distributor had a lien on the auto- 
mobile, but the lien was not re- 
corded, 

An innocent purchaser  pur- 
chased the automobile from the 
retail dealer. 

In subsequent litigation the high- 
er court held that the distributor 
could not repossess the automobile 
from the innocent purchaser and 
said: 

“It (distributor) . knowingly 
permitted the automobile which it 
now claims to own to remain in 
the showroom where any customer 
might see it on display and where 
it was being offered to the public 
generally for sale. 

“By so doing, a customer in good 
faith, assuming that Mortenson (re- 
tail dealer) had title, purchased the 
automobile and in so doing should 
be protected against the holder of 
a secret lien of which he had no 
notice.” 





* + + 


S. D. Gas Tax Increase 


Found Unconstitutional 


PIERRE, S. D.—A two-cent state 
gasoline tax increase enacted ear- 
lier this year by a special session 
of the South Dakota legislature has 
been ruled unconstitutional by the 
state supreme court. 

Permanently enjoining the state 
department of taxation from col- 
lecting the added gas tax, the high 
state tribunal ruled that the bill | 
should have been passed by a two- 
thirds vote of each branch of the 





Lawsuits Affecting Dealers ... 





ecisions 


state legislature. It received only 
a majority vote in each house. 


Raising the state gasoline tax 
rate from four to six cents per 
gallon, the legislation was intended 
to raise $3,000,000 a year in addi- 
tional annual revenue for highway 
construction. 
added tax would have been split 
evenly between the state and coun- 
ties, with the bill providing that 
the counties could use their share 
for construction or maintenance 
with or without federal matching. 

* * + 


Local Privilege Licenses 


Okayed in Kentucky 


FRANKFORT, Ky. — Kentucky 
cities have the power to require 


Revenue from the} 





outomobile operators to purchase 
local privilege licenses, according 
to an opinion by the state attorney- 
general’s office. Written by Assist- 
ant State Attorney-General Hal 
Williams, the opinion was directed 
to George L. Farris of Corbin. 

Noting that the city of Corbin 
has parking meters and levies a 
property tax on automobiles, Farris 
asked whether the city also could 
levy a privilege tax or excise tax 
on persons operating cars within 
the city. 

“This department expresses no 
opinion as to the wisdom or neces- 
city of any tax levied by a city, 
nor does it entertain such opinion,” 
Williams said. “But the city in 
each instance (property tax, license 
tax, and parking meters) is acting 
within its power.” 

Williams held that parking meter 
fees are not a tax. 


seers — COD hE Te rem erie se sitter tines 


Why 
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DEALER PAYS CUSTOMERS FOR WAITING—T. A. Galyean (left), president of Tag 
Galyean, Inc. (Dodge-Plymouth), Charleston, W. Va., looks on as Mr. and Mrs. John F. 
McFadden receive cash payment amounting to a dollar a day for waiting for their new 
Dodge Coronet town sedan. James W. Davis, who handied the sale, hands over the cash 
and keys to the car. The McFaddens were the first to receive payment under the dollar-a-day 
plan initiated by Tag Galyean Apr. 20. Under this program anyone placing a bona fide 
order for a new oe Plymouth or Dodge truck receives a dollar for each day's wait 
for delivery, up to a $100 maximum. 
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You Can Depend on the Name 


STROMBERG 


REG. U. S. PAT. OFF. 


for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF 
e Standard Equipment Sales: Elmira, N. Y. 


© Service Sales: South Bend, ind. 





AVIATION CORPORATION 





|the Newark (N.J.) College of En- 
gineering before joining Purolator | 
|}as a draftsman. The enterprise was | 
ithen less than two years old. 
Hopkins was appointed eastern | 


Auto Personnel 





zone manager in 1940, and early the | 





Appointment of George R. Mc- 
Mullen as manager of automotive 
and aircraft sales of Owens-Corn- 
ing Fiberglas Corp. has been an- 
nounced by Ben S. Wright, sales) 
vice-president. 


McMullen, who has been a sales | 


representative in the Fiberglas 
branch office in Detroit since join- 
ing the company in 1946, succeeds 


James D. Bettridge, who has been | 
appointed manager of the Toledo} 


branch sales office, 
* + * 


Ford Names Controller 


Of Dealer Development 

Appointment of Beach William- 
son as controller of the dealer 
development office, Ford Motor 
Co., was announced last week by 
R, R. Nadal, director, 

The office was established re- 
cently to provide a part of the 
funds required for capitalization 
of Ford, Lincoln and Mercury 
dealerships. 

Since February, Williamson has 
been manager of the business 
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management department of Ford’s 
central sales region. He joined 
Ford’s sales department in 1940 
at Louisville. 


. * * 


1945, he became assistant sales | 
e manager, and was named to his 
Anniversary present position in 1947. 


+ * * 


Hopkins Marks 25 Years 


With Purolator 


Howard J. Hopkins, jobber di- 
vision sales manager of Purolator 
Products, Inc. Rahway, N. J., 


Scherger Elected Chairman 
Of SAE’s Chicago Division 


field, a new ticket of officers was 


anniversary with | motive Engineers, Chicago section. 
Purolator recent- | 
ly. Ralph R. Lay- | Thomas A. Scherger, of Studebaker. 
te, president of | Other officers named were: 

the company, pre- Vice - Chairman J. E. Kline, 
sented Hopkins | Standard Oil Co. (Indiana); Secre- 
with his quarter- | tary—Robert C. Wallace, Diamond 
century service|T Motor Car Co.; Treasurer—Lloyd 
pin at an inform-/|F. Overholt, International Harv- 
al ceremony in | ester Co. 


the company’s| Selected as divisional vice-chair- 
men were: 


new plant at 
Rahway. Parts and accessories—David C. 


H. J, Hopkins 


Hopkins, born in Arlington, N. J.,| Peterson, Stewart- Warner Corp.; |Tarter; transportation and main- | 
|tenance — Eric W. Lager, Voltz| R. 


in 1905, attended local schools and |truck, bus and railcar—Fred B. 


le SORG: 
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Available in all Popular Sizes for 
Leading Makes of Trucks 


DETROIT 32, MICHIGAN 


and Drum Assemblies- 
se Trailers and Light 


Michigan (4); McK 





following year was sent to Wash- 
}ington as Purolator representative | 
| contacting the government agencies 
|serving the armed forces. Early in 


With no opposition slate in the} 
marked his 25th | nominated by the Society of Auto- | 


Picked to serve as chairman was | 


| 


IT'S TOUGH IN AUSTRALIA—"'My distributorship is seven years behind on orders,"’ G. 
|R. Williams (center), Melbourne (Australia) dealer, told Pontiac's Sales Manager L. W. 
Ward (right) and Ralph Leighton, car distribution manager. Williams, in Detroit on a 
| visit, was welcomed at a Pontiac dealer meeting. 


Lautzenhiser, International Harv- | Brothers, Inc.; engineering mater- 


ester Co.; fuels and. lubricants—j|ials and production—H. W. Bro- 
Maurice L. Hamilton, Sinclair Re- wall, Inland Steel Co. 

fining Co.; tractor, industrial power | ed or ae 

and diesel engines—H. Wade Barth,| Coons and Wilson Added 
Electro-Motive division of General ° 

Motors; passenger cars—A. G. Lass, | To Kaiser-Frazer Board 
|Studebaker; aircraft — Henry G. | Kaiser-Frazer Corp. has an- 


nounced the election of Sheldon 
Coons, New York business 
counsel, to the K-F board of di- 
rectors, Also elected to the board 
was Webb Wilson, who recently 
joined K-F as treasurer. 

Coons, retained by the com- 
pany as general business counsel 
since April, 1949, also serves other 
industries in that capacity. Coons 
is a director and member of the 
executive committee of Pepsi- 
| Cola and a trustee of the Mount 

Sinai hospital in New York. 

* 


Federal Truck Sales Post 


Goes to Goodbrake 


Appointment of Cecil J. Good- 
brake as factory sales representa- 
tive for Federal Motor Truck Co. 
in the St. Louis 
region is an- 
nounced by Carl 
Loud, general 
sales manager. 

Goodbrake, 
former head of 
his own retail 
truck and service 
business, will 
head up _ dealer 
activities and 
sales and adver- 
tising programs 
for the company in eastern Mis- 


souri and western Illinois. 
. > > 


Weatherhead Names Beam 


Election of Francis H. Beam, 
| vice-president of the National City 
|Bank of Cleveland, to the board 
}of directors of the Weatherhead 
| Co., Cleveland, was announced re- 
| cently by Albert J. Weatherhead 
|ir., president. 


ta 





©. J. Goodbrake 
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How the Press Views GM Contract 





(Continued from Page 4) 


of labor that the only wage raises 
worth striving for are based on 
greater productivity. 

Here is recognition on the part of 
management that workers will get 
a fair share of cost savings when 
new machines and new methods are 
introduced. 

Here is recognition by both labor 
and management of the tremendous 
role technological progress plays in 
the quest for better standards of 
living. 


Toledo Blade: 


Agreement at GM 
There is reason to applaud the 


* . 


agreement reached this week by | 


officials of General Motors and the 
United Auto Workers solely be- 
cause it is an instance—important 
enough to attract public attention 
—in which management and labor 
have negotiated a contract without 
public name-calling and without | 
the disastrous effects of a strike. .. 

One word of caution may be in | 
order against generalizing on the 
basis of this contract. General 
Motors, the biggest of the auto- 
mobile producers and the most 
prosperous, can afford the gener- 
ous terms in this contract. | 

Others, in the automotive indus- 
try and elsewhere, will be unable 
to match them. It will require con- 
tinuing understanding on the part 
of both management and labor in 
all contract negotiations to keep | 
the industrial peace necessary to| 
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constructive achievement for our 
;}employes and their families, our 
business, our dealers, our suppliers 
}and the general public.” 


And he might almost be Henry 
Ford the elder referring to his revo- 
lutionary introduction of the $5 day 
when the head of General Motors 
adds. 


“Our thinking behind this agree- 
;}ment is that we want all jobs in 
General Motors to be good jobs. We 
want our employes to like to work 


for General Motors. 

| Only in that way can we continue 
|to make the kind of progress we 
have made in the past.” 

* * +” 


St. Louis Post-Dispatch: 





No Averyism in GM 


| To the general public, the details 
of the contract may not be so im- 
portant as the fact that in signing 
up for five years the executives of 
General Motors have clearly indi- 
cated that they are not planning 
their business on the assumption of 
a major depression during that 
period. 

GM evidently rejects Averyism 
—the outlook of men like Sewell 
Avery, chairman of Montgomery 
Ward, who has been sailing close- 
hauled ever since the war in the 
expectation of a slump just 
around the corner. 

There is no certainty, of course 


Forum 





provide the production that will | 


(Continued from Page 4) 


|hard to take, and many a small | 





make this country strong and pros-|a part of the efforts of the factory 
perous. | for their dealers, as compared with 
|the sales clinics and schools for 
the new-car department. They are 
overlooking the fact that, in order | 
to remain in business, the used car 
st be profitably handled. 
We have thousands of postwar 
dealers in the United States who 
know nothing of prewar condi- 
tions. Their entire experience in 
the automobile field dates from 
the close of the war, and most 
factory personnel, and every 
| older dealer, knows that the con- 
| ditions existing for the last five 
| years have been ABNORMAL. 
| These dealers, to do their part in 
|our economy, must receive from 
|the factories and from the used-car | 
in the field of labor relations for | Sales divisions, every possible as- 
five years ahead. ... | sistance, in order to stay in busi- 
All this, it will be agreed, adds up | €Ss. For a number of years, dur- 
to a handsome “package,” indeed. | ing the business experience of these 
But, while the agreement may well | "ewer dealers, the used car has not 
increase some of the problems al-|been too much of a problem, and | 
ready existing in the labor-man-|they have not been trained in the 
agement field and will even raise | Proper disposal of used cars, with 
new ones, the fact of immediate|the natural result that the profits 
importance is that labor here is not |they have made will very shortly 
the only recipient of a “package.” |be dissipated in used-car inven- 
Removal of the fear of possible | tories. 
strikes for five years ahead, as Wil- 
son observes, “is a tremendously 


gitorial 
” Vitality 


Seven great news services — 
outstanding sports and finan- 
cial coverage—17 of America’s 
most popular comics—9 local 
and 23 top-flight syndicated 
features including Walter 
Lippmann, Bugs Baer, Drew 
Pearson, Eleanor Roosevelt, 
Alice Hughes, Susan Parker, 
Hedda Hopper, Victor Riesel, 
Ed Sullivan, Joseph and 
Stewart Alsop and many 
others... give the Courier- 
Express an editorial vitality 
which has made it Buffalo’s 
best liked and best read news- 
paper. 


* * * 


New York Times: 


General Motors and UAW 
Moreover, it was generally agreed |™U 
by observers of the business scene | 
that the most serious single threat | 
to industrial peace and economic | 
stability in the months ahead re- | 
sided in the negotiations under way | 
at Detroit between the UAW and 
General Motors... . 

Now, not only is that ominous 
cloud magically removed from 
the horizon, but we are told that 
this far-flung corporation and its 
275,000 workers have entered into 
a pact which assumes clear skies 





* * * 
HE serious condition that faces 

- many dealers is overlooked be- | 
cause of the fact that they are)| 
today receiving and spending more 
money in the business than at any 
time previously. This condition 
conceals, to a certain extent, the| 
serious financial position they are 
in at the present time. Many com- 
mentators and managers of trade 
associations are calling this fact to 
| the attention of the dealers. | 

Many commentators say that 
20 to 25 percent of the automo- 
bile dealers will go out of busi- 
ness in a short time, while some 

10 percent will surrender their 
franchise and retire. This would 
mean the going out of business 
of at least one-fourth of all the 
dealers in the United States. Con- 
sidering the great number em- 
ployed in the automotive indus- 
try, and the vast amount of 
capital invested by both factories 
and dealers, the going out of 
business of one-fourth of the 
sales outlets might easily wreck 
our national economy. 

The factories cannot afford to 
lose one-fourth of their sales out- 
lets, and tke remaining dealers 
would find most difficult conditions 


It Gets Results 


| resulting from the economic impact 
BECAUSE of such failures. The solution of 
It Gets Read Thoroughly }our problem is the successful oper- 


ation of the used-car department. 

|We must get into the used-car 

BUFFALO |business as we are in the new-car 
| business today. 


ig ye ee . . a as ies 

( Ube te Se | Wile Absorbs G & W 
EXPRESS Wile Hudson, Inc., Columbus, O., 
REPRESENTATIVES | has purchased G&w Motor Sales, | 


a Hudson dealership at 3192 W.| 
Broad St. 


OSBORN. SCOLARO MEEKER & SCOTT 


| terms alone of dollars. GM, actually 
jembarrassed by 
| stand 
|promptly termed by Walter Reu-| well, or to the more alert of them, 


|in the industry can stand the pat- | settling reading. 
| tern, or anything faintly resembling | 
it. |}ment 


that GM will turn out to be right | 
and Avery wrong. | 


But this much we know: a great 
many businessmen planning for 
prosperity are more likely to pro- | 
duce prosperity than a great many | 
businessmen planning for depres- 
sion. 

* * * 


Detroit News: f 





What About Little Companies? 

To the local community, not ex- 
cluding those of its members on 
GM payrolls, the first best news of 
the General Motors-UAW contract 
was in the words, “no strike.” 


Another like the months-long 
Chrysler deadlock would have been 








local business could not have taken 


| it. 
: AUTO SHOW IN TURIN, ITALY—At the 32nd international exposition 350 cars from 80 
The happy outcome of the GM | nations were displayed. Germany and Czechoslovakia were represented for the first time 
negotiations was achieved at a | since the war. (Acme photo). 





price, of course. Jubilant union- 
ists called it a “billion dollar” 
settlement, saying it will cost the 
company that much over the con- 
tract’s five-year term. 

The price will not stop there, 
however, nor is it measurable in 


so is continuance of the civilized 
cost-of-living formula governing 
| wages. Also The News is happy that 
|'GM employes are to get more 
money. Merely as a business, a 
the settlement and Reuther’s om- |newspaper is bound to rejoice 
| inous statement. whenever lots more people get lots 
To these companies’ employes as |™ore money. 
| However, The News is not merely 
|this strikeless settlement — strike-|a business, but feels bound to look 
-must have made un-|beyond immediate events to their 
larger meaning, as we see it, to the 
If our enthusiasm for this settle- | Welfare of us all. 
seems other than unre- We cannot see this settlement, 
We wonder if GM President C. E. | strained, let us hasten to clarify the | beneficient though it may be, as an 
Wilson spoke with conscious irony, | point. The five-year term of the} unmixed blessing for either the in- 
when he called the contract a “sta- |nonreopenable contract is fine and !dustry or the country. 


| bilizing influence,” for the industry 
| and for the national economy. 
Some of GM’s weaker competi- 
tors could not have felt particu- 
larly stabilized as they examined 


















































its profits, can 
this kind of settlement, | 
ther, a “pattern for 1950.” 

Assurance is lacking that others | less for GM 
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15 Railroads Win 
Rate Reductions 


In Pennsylvania 


HARRISBURG, Pa. — Pennsyl- | 
vania truckers lost their second 
straight round to the railroads in 
a fight for the state's freight busi- 
ness last week. 

Fifteen major railroads operating 
within the state were authorized by | 
the Pennsylvania public utilities 
commission to slash rates on man-| ~ 


oe 
' 





Revival of Playboy? 





New Firm Turns to Dealers Again 


| both jobs. The rest of the parts | $20,000. 
| will be ordered from suppliers. 
| Here’s how the firm estimates it | 


/can build and sell the car for less 


“The size of the job, however, 
would be affected by the number 
of contractors participating in the 
sheet metal subassembly and final 


| 


'than $1,000 with little capital: assembly program.” 





1 
ufactured iron and steel 25 per-| “Factory cost is estimated at) Automobile sources noted that ( 
cent. The rate applies to carload | | $600 free from amortization of | the firm was attempting to put f 
lots with a minimum weight of witionTH POSTWAR U. S. STUDEBAKER TO BE BUILT THIS MONTH—Chairman and | C@Pital investment and conventional| ® brand new product in the 
80,000 pounds. | resident Hered Ss. veate iy - eitenene motes for combined e, a ~ Cane |overhead. Of this amount 70 per- hands of . public bate oa 

| di tput t =. the mi this month, the millionth unit from | no reserve to cover contingenc 
In February, the Pennsylvania | domestic’ pleats “fe wapected to roll off the enembty tine. Standing ‘n the foreground is [aniage cule saate and meemmiien They pointed out chet when € 


In the prewar period it took from 1929 to! . 
|which should 


financial risk. 


and Reading railroads gained ap-|p. o. 


A Peterson, manufacturing vice-president. 
proval to set rates for carload ship- | 1942 fo 


¢ the million mark in cars and trucks to be reached. 


established makers introduce even 


involve little or no n > 
a new function on their old cars 





ments of distillate fuel oil moving | 
from Philadelphia, Chester and | won from the railroads, the truck- | 
Marcus Hook to Williamsport. The ers filed complaints against the | 
railroad rates are now approxi- | jatest rate reductions but again got | 
mately one-quarter of a cent & | nowhere. 


include the Pennsylvania, Reading, 
Baltimore & Ohio, Erie, Western 
Maryland, Pittsburgh & Lake Erie, 
Lackawanna, Delaware & Hudson, 


“Suppliers of these items have 
submitted firm quotations subject 
to adjustable schedule of delivery. 
The other 30 percent, or approxi- 
mately $200 per car, would rep- 


|\they back up the move with re- 
|serves of millions of dollars. 

For instance, they point out, cus- 
|tomers may find considerable ad- 
| justments are needed. 


gallon cheaper than the truck rates.| m,. Interstate Commerce Com- Lehigh & New England, New York 

At that time the truckers pro- | mission in Washington has already | Central, Lehigh Valley and New 
tested that the new tariffs were | approved the 25 percent cut by | York and Ontario & Western. 
preferential and non-compensatory, |eastern roads on interstate ship- | 
but their claims were tossed out ments, which went into effect | 


metal and final | Who will foot the bill, observers 


resent sheet | ask— the factory, or the dealers? 


assembly work. 
Cetaapnsansinamstesisipiinnniniansia “On the basis of 10,000 units per 


AUTOMOTIVE NEWS, the Newspaper of | 18 months, or 10 units per day, the 
the Industry, 








Auto Designs 


read by everyone who counts | “work in process” on the floor for | 











| For Shoestring Comeback 
(Continued from Page 2) ] 
| seeking some firm to do either or ,will amount to 200 x 10 x 10, or s 












by the commission. May 1. ‘ a ine S | SE 
In a fight to keep the business! Railroads making the reductions mated mere than 100,000 readers weekly! |@ 15-day-cycle (10 working days) Seen Affecting se 
ass 7 , —— : - sa ca 
Insurance Rates ye 
ALEMITE - AUTO-LITE | - 
| NEW YORK.—Most automobile 
manufacturers seem not to consider T 
BUICK - CHEVROLET the effect design of their new 
models may have on repair costs, it m: 
|was asserted last week by James $1 
CHRYSLER “ DODGE |S. Kemper, chairman of the Lum- ye 
|bermen’s Mutual Casualty Co., in sti 
DU PONT | his annual report to policyholders. | 
As a result, he said, insurance sti 
|costs are affected unfavorably. st 
FISK TIRES Kemper also reported that of the en 
|major lines written by the com- a 
FORD pany, auto insurance sales last year — 
|\showed the greatest increase, ex- on 
panding 2.25 percent to $48,366,212. int 
HUDSON Improved loss experience for wl 
| some types of automobile insurance an 
LINCOLN MERCURY last year made rate reductions pos- ] 
e sible for the first time since V-J Ne 
| day, he said. wi 
MILLER BREWING “Further adjustments can be an- ; pr 
ticipated this year,” Kemper stated, ; by 
“though some may be upward.” ‘ tin 
NASH - OLDSMOBILE | ae hegeeantie jec 
o 
ENNZOIL ‘Midmonth Sales Y 
Of Mercury Set on 
New hecor we 
oO 
| DETROIT.—-With a total of 11,- co! 
|317 units sold during the second hig 
|10-day period of May, retail sales nei 
of Mercury cars continued at an 
| unprecedented high peak, according to 
|to Joseph E. Bayne, general sales is 
| manager of Lincoln-Mercury. w 
| Representing the best midmonth le 
| period in the division’s history, the ce 
11,317 units sold from May 11 pe 
|through May 20 topped by 10 per- F gt 
cent the previous high for a similar A st 
period in April when 10,244 were i ce 
|sold. Daily average sales also ap- ; I 
|proached record proportions. . giv 
“In spite of constantly increasing aul 
| production, we are still not able to po 
keep up with the demand for the lan 
/1950 Mercury automobile,” Bayne for 
said. vik 
“We are making every effort to pan 
get more cars to our dealers, in a | 
order to ensure prompt delivery to pas 
our customers. 000 


Kaiser Ups Kendall 
Jack Kendall has been named 
new-car sales manager for Henry 
J. Kaiser Motors (Kaiser-Frazer), 
San Francisco, succeeding Ernie J. 
Reimer, who was moved to a simi- 
lar post for the firm in Oakland. 





en 


These are names you know—these are 
products you and all of America respect 
and buy. These are among the most 
astute investors of advertising money in 
the world—and they are all users of 
National Highway Displays! The reason 
is simple: National Advertising Com- 
pany has far the finest and most exten- 
sive facilities for erecting and maintain- 
ing, anywhere in America, highway 
displays with the added impact of 
Scotchlite” Reflective Sheeting. National 
Highway Displays will sell your product 





Ottawa Parts Sales 


Spurred by Police 
OTTAWA.—An intensive drive 
by police to rid the highways of 
defective vehicles is proving an 
| indirect boost for the automo- 
tive retailers’ business, dealers 
report, 

Retailers say they are selling 
more new parts now and there 
is evidence that this added busi- 
|} ness comes from the stricter 
| checkup by police, particularly 


| 
( Scotchlite’ 


REFLECTIVE SHEETING 







aulaieenemmey eit 
Seren 









anywhere, day and night, at very low since many customers admit 
cost. It will pay you to write, wire or they are afraid their old ve- , WAI 
‘ . * « 1 , ree 
phone National Advertising Company, -<— — er eae presi 
oP because a 
Waukesha, Wis. a. lights, rear-view mirrors or ie 
: a other faulty parts. dowr 
*Reg. Trademark of Minnesota = /——.. his s 
Mining & Mfg. Co., St. Paul, Minn. _ *- NATIONAL ADVERTISING COMPANY, WAUKESHA, WIS. *¢ 
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Billion Dollars Worth of Such Roads Projected oes 












































| Toll High Int ts ds 
[tEaneer in the possibilities of | will save the New Jersey authority | high-speed toll turnpike across the | 
toll highways is continuing to|}some $13,000,000 in interest, dis-|central part of North Carolina has | 
0. or spread, a survey reveals, with more | counts and other service items. The} been named by Gov. Scott. If a fav- 
. than a billion dollars worth of high- | bonds will be issued only as con-|orable report is received, the gov- | 
ever speed superhighways already pro-/| struction costs require. Under the ernor indicated he would ask the | 
mber jected for financing by the toll sys- | usual bank and syndicate financing | 1951 North Carolina legislature to) 
» the tem or variations of it. procedure; the entire issue would create a turnpike authority to build | 
final Featuring current-year legisla- have been sold in advance, with | and operate the project. 
tive action in this field was the | interest run up immediately. Organization of a Dallas corp- | 
that enactment in New York state of Virginia’s legislature enacted a oration seeking to build a private | 
put a measure providing for the bill creating a coastal turnpike toll turnpike from Dallas to Hou- | 
the financing of the projected $450,- authority to construct a toll road ston was announced early this | 
a 000,000 New York-to-Buffalo thru- bordering the Atlantic ocean year. The planners expressed be- 
sles. way superhighway by a variation from Virginia Beach to Nags lief that the 220-mile project 
when “aauiaaees 42 ae te Novi Casciite portion of ths | sad GARNUREOR Mmnoqeant se | 
e No arolin rtion of t an 000,000. Su uent re- | 
a : are snag ae a a projected be aa wae enneted coats teas Texas indented, how- AUTOMOTIVE DAY—The San Francisco Advertising Club celebrated it recently with a 
cars islation followed the findings of a l by that th rivate luncheon meeting featuring a talk by Henry J. Taylor, economist, author and commentator. 
1 re- special study committee that the last year by the North Carolina oe) e wits So Left to right: William L. Hughson, world's first ‘ord dealer; Amos T. Crowl, ——— ¢ 
project could be made self-liquidat- legislature. might run into difficulties in at- | the San Francisco and Northern California Motor Car Dealer Name. who was master o' 
cus- ing through the special licenses In contrast to the general trend | Sean to carry = yy | ceremonies, and Taylor. ae aa 
ee 1D eS Be Oe, © Be |Seecruacets atin Lemans wm: |siccepemies ae Sa maawar| dele 
special licenses to users 0 - * 
vainie rg a aan tee high aa terim commission found that a pro-| power to condemn property for) Cars or Ex ort Dwindle 
5? of toll-collection facilities along the | POSed $60,000,000 toll superhighway | right of way purposes, it also re-_ 
; 526-mile route, which will have|#CToss that state would be “eco-|quires crossing or interchanges | 
many entrances connecting with |"Omically unsound and financially |every five miles to permit cars to To 2% Oo Out ul 
adjoining highways. Amount of the | U"Wwise.” enter and leave the highway. The | 
special license fees for users will be| A180, a bill which would have|cost of maintaining toll stations to | : arnt 
set up by the authority, with indi-|CTeated a Georgia state turnpike|meet such a requirement over a| DETROIT.—Only 2.1 percent of| cars for sale abroad in the oa 
cations they will range from $5 a|4Uthority to build toll superhigh- | 220-mile route, it was noted, might | U. S. passenger-car output went to, third of the current year. 
year for passenger cars to $80 for be ae in cord ee ee | be prohibitive. . ‘son ee er ae during the first | Sot vane Gas EAR Oe o 
: er havin een passe the | our months o is year. ye 
obile i. * « @ senate. It say be Sevived at the ROPOSALS have been raised in| Reporting the continuing export; The past April saw 8,669 cars 
sider TTSE of state-backed bonds and | 1951 session of the Georgia legisla- |“ California for the construction | siump, the Automobile Manufac- | exported, against 14,243 during the 
“new the low interest rates they com- | ture, it is believed. jof toll roads to augment an ex-/turers Assn. notes that foreign | similar month a year ago. 
ts, it mand would result in a saving of oo | panded highway construction pro- shipments of all vehicles from Jan-| For all vehicles, including trucks 
ames $100,000,000 on the basis of a 40- Bu. to provide authority for|gram. A resolution pending in the uary through April were a third/and buses, the initial four months 
Pa ‘ ~ - > the construction of toll high-| California legislature at this writ-|pelow those in the comparable |showed export of 77,333 this year 
Lum- pe bond oe of $450,000,000, the ways were still pending at this|ing called for investigation by the | 1949 period. jand 115,236 last year. April sums 
eo study group estimated. writing in the legislatures of Mich-|state department of public works U. Ss. makers ticketed 37, 673 | were 19,259 this year and 28,667 last 
ders. Although the proposed state con- igan and Rhode Island, and will be |of the feasibility of constructing a aanae — | year. 
rance Se a aes oe ee the | more widely sought next year when | | high-speed toll road along the west Totals of 39,567 trucks and 93 
a = cre : . ehin ~ . on a greater number of state legisla- | side of the San Joaquin Valley be- U. S, Promoting buses were shipped out of the 
f the Nov Ser 195) nines it) mast he |tures will convene in regular |tween Los Angeles and San Fran- country in the third. These con- 
ovember, 1951, since it must be i ; E t | trast with 56,127 and 274 for the 
— approved by another state legisla- | °°SS'0- | Come. More xpor Ss | trast w 
year — . d th by th l - at Ohio’s supreme court recently| A suggestion for the enactment . first four months a year ago. 
, @x- seernattion will . teak tn Gen ruled that state highway depart-| of legislation to make available B Aid Nations There were 10,556 trucks and 34 
6,212. iehenten thaeuat a & ain cade ment funds could be used in plan-| the use of gasoline tax funds for y | buses exported in April alone. Com- 
for which will be returned after issu-| 78 toll roads under a 1949 turn-| extension of the Maine turnpike WASHINGTON. — An_iaterna-/ parable totals for April last year 
ity’ pike authority law. The funds, in| as far as Augusta, and possibly | tional trade promotion division to|were 14,404 trucks and 20 buses. 
a. SS 6 SS ee ee the amount of a $600,000 loan, were| Waterville, is expected to come hall pl untries earn| The export share of all produc- 
| Ved New = ceoetunde the oway |Sought by the state turnpike com- before. the next "session of the ait ‘dollars cou teeaned ex- | tion in the first four months of 1950 
within ao aetna with the "aia mission to survey a route across| Maine legislature. : ports to the U. S, has been estab-|was less than 4 percent, AMA esti- 
- program expected to be scheduled | "°Fthern Ohio for a toll superhigh-| The present Maine toll highway, ||jished by the Economic Coopera- | mates. 
ated by fall. Meanwhile, work will con- | V°Y ——s with the Pennsylvania — a we er tion Administration. eee snares 
 S : 5 _ | turnpike. and and Kittery, is suppor en- w division will - * 
oa pave palgenncn ae - Sag pro | Construction is now in progress |tirely by tolls. A committee of the hg. -8 cee ‘ae and trade Electr ic B rain 
: J oo . on both eastward and westward !|Maine Good Roads Assn. recently | },-omotion categories. In line with 
7 ENTUCKY’S _legisl his |¢xtensions of the Pennsylvania | reported that its extension would | {tt Iiaison work ECA will send| SOrts Orders for 
. SF a etl nathorigns | turnpike, which now runs 160 miles |be feasible only if legislation was|'t® Maison work oot whe ne 
vear enacted a bill authorizing | trom Irwin, Westmoreland county, | adopted to make available to the | °PFO® : ae m-|N Bui k 
establishment of a toll-road system : : ; . : who will work with regular co ew ulckKks 
: : to Middlesex, near Carlisle, Cum-| turnpike authority the six-cent tax ial attaches now in the field. | 
under direction of the state high- | berland county. The 100-mile east-|on each gallon of gasoline used |™e™'# ® s | FLINT.—Dealers orders for new 
way department. It authorizes, but | warg extension to the outskirts of | on the turnpike In the trade promotion field, the cars to Buick are now being sorted 
does not require, the state highway | philadelphia is scheduled for com- ‘ * * | division will concern itself with by a new “electric brain.” The or- 
Faia commission to construct toll super- | pjetion in December, this year. KLAHOMA’s turnpike authority | the elimination of trade barricrs| 4... coming in at the fastest pace 
wane highways where it deems them|” The 67-mile westward extension was empowered by 1949 legisla- | and with development of plans to|i, History, may have as many as 
sales necessary. to the Ohio lines is slated for com-|tion to issue revenue bonds for a| bring together the European seller 14.000 variations, the division an- 
ca To finance construction of the | pletion in December, 1951. When | maximum of 40 years for construc-| and the American buyer. | nommecd neh wack. 
r md toll roads, the act provides for | the entire route is completed, Penn-|tion of a toll highway between Declaring that the present U. S. | The new “brain” system sorts or- 
— issuance of revenue bonds which | syjvania will have a superhighway | Oklahoma City and Tulsa. An ap-| system of customs is antiquated.| 4... according to the buyers’ speci- 
would be amortized by tolls col- running across the entire state with | plication to borrow some $32,000,000 | pymbersome and in many respects | = toe The voctese af ame 
ionth lected from motorists and by in- | no grade in excess of 3 percent. for the project from the Recon-| inequitable, ECA says that while |).°9"'° y seas 
r, the come from right-of-way leases to | * * «* struction Finance Corp. was still | some shortcomings aan te ceevent- tions = , —s are in oe 
y ll power and communication lines, INANCING of the westward ex- | pending at this writing. led througn administrative action by _— e ; sy > ._ = 
or F garages, gas stations, hotels, tension of the Pennsylvania turn- Scheduled for opening this (the pulk of them need new legia- | He Care controls every 6 .. Pp 
milar » stores, restaurants and similar | pike was completed last year with| summer is a $7,500,000 toll high- | jation duction of ped car pene e —— 
were i concessions. ; the sale of $77,500,000 in revenue| way under construction in New | “A. ‘. . . beginning until it is on its way 
) ap- Following the enactment of bills i : . | If western Europe is to become |the customer. 
i he 1 bonds. The Pennsylvania turnpike| Hampshire between Portsmouth |. a f American aid in : ‘ 
giving the New Jersey turnpike | commission earlier sold $134,000,000| and Seabrook. | indepen “" ECA its dollar |,, Lt determines the type of chassis, 
asing authority clarified and added | of revenue refunding and extension| A study of the possibility of con-| June, 1952, EC? says, its “q,|the body style, whether the car 
le to powers to speed its financing and /|ponds, consisting of $87,000,000 to! structing two toll superhighways earnings must be greatly increase | will have Dynafiow, whitewall tires, 
r the land acquisition schedules, the way | finance the Philadelphia extension |in Alabama, one crossing the state “Europeans must take far more |radio and heater, the color, uphol- 
jayne for construction of that state’s pro-|and $47,000,000 to refund its old|north-to-south and the other east-| vigorous steps to sell to the U. S.|stery, and many other specifica- 
jected 118-mile cross-state toll turn-| debt on the original stretch of toll| west, was called for late last year market and this country must re- | tions. 
~— pike was cleared when 48 interested | highway. The commission now has by the Alabama state bridge com-|frain from blocking those efforts! simply but efficiently it takes the 
. th companies and four savings banks outstanding a total of $211,500,000 mission. It was indicated that aid | | by means of tariff, customs proce- | car through production and assem- 
ry to signed a unique agreement with th he | of revenue bonds, requiring annual|from RFC might be sought for! dure and similar barriers,” warns bly and sees that it is built accord- 
authority for purchase of $220,000,- | interest payments of $6,098,750. such projects. the administration. liam te the huvet's wistied 
000 of revenue bonds. Colorado’s supreme court has ee Miscgrdtictgen steel 
cee | upheld the validity of legislation | Pe riee 0 Pi engin ony: = 
HE unusual financing procedure, uthorizing construction of a | é ‘ ‘ SUuICK Ii € on e 
amed Figg investment houses, ay a toll road and | The Get-us-burg Address in the inaiaaey. the oe states. > 
lenry z committing the state to under- One of Automotive News’ readers sent in the following: can handle 6,000 specification cards 
wzer) j ‘ jan hour with 60 calculations pos- 
a write 30 percent of its cost, if One-score and 16 years ago, our fathers brought forth upon this |) oy Oo each card 
le ¢. necessary. The project is expected nation a new tax, conceived in desperation and dedicated to the |/°°"'° ° aie 
on to cost approximately $5,600,000, roposition that all men are fair game. | 2m its 1960 line Buick offers 32 
land. 5 prop ae ae |different models, 15 colors, 30 up- 
WHR actu! construction week N aged in a great mass of calculations, testing || ae ’ 
planned to get under way this Now we are engag : , _ ; impover- || 20lstery combinations and 21 dif- 
: : whether that taxpayer or any taxpayer so confused and so imp | ¢ t accessories. New- b 
year after engineering and finan- ; : , F 1040. We are come to || ferent accessories, New-car buyers 
fal details have b verked out ished can long endure. We are met on Form . We 4 specify exactly which style, colors, 
i ofuas gf mrgatheacenon je gine dedicate a large portion of our income to a final resting place with | upholstery od ensenmahad thew 
established the right of the Colo- || those men who here spend their lives that they a spend our oe m want when they place their order. 
rive rado Legislature to pass measures It is altogether anguish and torture that we should do this, Bu 
s of for other toll roads in the future. in the legal sense we cannot evade—we cannot cheat—we cannot 
an Arrangements have been ap-|| underestimate this tax. The collectors, clever and sly, who computed | Willy s-Overland Trains 
mo- proved for an engineering survey || here, have gone far beyond our power to add and subtract, ‘Di tribut pre t t 
lers to establish the feasibility of a Our creditors will little note nor long remember what we pay istributor Accountants 
north-south toll superhighway in|| here, but the Bureau of Internal Revenue can never forget what we TOLEDO.—A training school for 
ling West Virginia, where such projects || report here. | Willys- Overland distributor ac- 
ere were authorized by 1947 legislative It is for us taxpayers rather to be devoted here to the tax return |/Countants was held here last week 
— action. Although the West Virginia || which the government has thus far so nobly spent. It is rather for ||®8 Part of the company's field- 
ter turnpike commission has not yet!| us to be dedicated to the great task remaining before us—that from || training plan for distributors, deal- 
-_ seconssr raged ae ~ = these vanished dollars we take increased devotion to the few re- Ne eee 
ve- WAITING FOR A PUSH?— Wilbur Shaw,j/a direct 185-mile route from seca = a — — Gat Rens your WEE net Sue Birmingham, Ala.; Jacksonville, 
the three-time 500-mile auto race winner and now | Moundsville to Bluefield has been || “% '" ® ™8ner Income tax ny y Fla.; Lexington, Ky.; Shreveport 
president of the Indianapolis Motor Speed- 7 ; That this taxpayer, underpaid, shall figure out more deductions; La.: B - Brookl N. ¥.: e 
rns, way, waves from the midget coaster vehicle | Suggested. Unofficial cost estimates 7 See tithis 4 f th 7 a.; Boston; Brooklyn, N. Y.; Cam 
or in which he has challenged all comers to ajrange from $80,000,000 upwards. and that taxation of the people, by the Congress, for the govern- || gen and Newark, N. J., and Cin- 
downhill race. Shaw had the vehicle built to * * * ment, shall not cause our solvency to perish. cinnati, attended the four-dav 
his a beet somber tube ai Aiton, tha Goon A COMMITTEE to direct a study (Apologies to Mr. Lincoln) || course conducted by Mark Howard, 


at the rear, he says, are a 


“secret weapon. 


of the feasibility of building a 
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AUTOMOTIVE WASHINGTON 


Co-op Tax Exemptions 
Due to Continue 


By William Ullman 


Washington Correspondent 


oo THE HOUSE as a whole voted itself a 10-day 
recess of its floor legislative activities, the Ways and 
Means committee continued to operate, voting to apply the 
19 percent withholding tax principle to all presently tax- 


able dividends and refunds paid to stockholders and patrons | | 


of farmer and producer co-@————— 


operatives. 

However, in two separate 
votes, the committee refused to re-| 
move any of the broad exemptions 
now granted in the co-op field. The 
net effect of the committee’s ac- 
tion, therefore, was to apply the 
same withholding tax method re- 
cently approved for the corporate 
stock dividend field to such divi- 
dends and so-called “patronage re- 
funds” from cooperatives that are 
already subject to tax. Thus, con- 
sumer cooperatives were virtually 
untouched by the 
limited action and 
rural electrifica- 
tion cooperatives 
were specifically 
exempted. 

Committee  ex- 
perts estimated 
the proposed lim- 
ited extension of 
the withholding 
tax principle 
would net the 
Treasury some} 
$20,000,000 in additional revenue 





William Ullman 





from individuals who have been| 
“under-reporting” such income in 
the past. 

The two separate unsuccessful 
attempts to lift existing exemp- 
tions on co-ops would have (1) 
levied corporation income taxes 
on the unallocated revenue of 
presently exempt co-ops and (2) | 
taxed for the first time the un- 
related business income (income 
from business sidelines, such as | 
operating a store) of all types of | 
cooperatives. 
While both motions were reject- | 

ed by an unannounced margin, 
committee spokesmen said this did 
not necessarily mean the group will 
not subsequently return to co-ops 
as a source of additional revenue. 

* * * 


Baltimore Parkway 
EFORE declaring itself a recess, 
the House approved and sent 


to the Senate a bill to authorize 
the federal government to complete 


the Washington-Baltimore park- 
way. 
As adopted, the legislation 


authorizes the expenditure by the 
federal government of an addi- 
tional $13,000,000 to complete the 
link between the District of Co- 
lumbia and Fort Meade. 


The federal government has al- 
ready spent $2,000,000 on the proj- 
ect while Maryland, under agree- 
ment with the federal government, 
has either already completed or 
has under way construction of its 
part of the highway at a cost of 
$14,685,000. 

Only a few Republicans and one 
Democrat from the West opposed 
the project. The most vocal of 
these claimed that the prospective 
costs of the project were far out 
of line with similar construction 
in other parts of the country. 

* + * 


Basing-Point Clash 
HETHER a “basing-point” pric- | 
ing bill already approved by| 
the House would stimulate small | 
business or destroy it is a question 
that was still troubling the Senate 
last week. 

One senator—O’Mahoney, Wy- 
oming Oemocrat—declared the 
measure would provide a “sub- | 
stantial stimulus to the expan- | 
sion of a really free, competitive 
economy.” 
Another Democrat — Humphrey, 
of Minnesota—in opposition con- 
tended that it would let big busi- 
ness destroy little business by “vi- 
cious price discrimination.” | 

The bill, fashioned from separate | 
House and. Senate versions by a/| 
conference committee, would per- | 
mit individual businessmen to sell | 
their products at uniform deliv- 








ered prices, including freight, re- 
gardless of the antitrust laws. 
* * * 


No Trade Letdown 
Boas generally continued on 

the upgrade in April and early 
May, the Federal Reserve Board 
reported last week. 

The rise in industrial production 
since March, the FRB report point- 
ed out, was reflected mainly by big 
gains in auto manufacturing, iron 
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| Indianapolis, receives congratulations at the White House on his selection as trucking in- 
dustry's ‘driver of the year."' Left to right: Maj.-Gen. Philip B. Fleming, general chairman 
of the President's Highway Safety Conference and chairman of the three-man board of 
judges which selected Reisner over nominees from all parts of the country; the President; 

loyd Reisner, and Mrs. Reisner. Truman is examining the diamond and gold pin presented 
| to Reisner by the American Trucking Assns., Inc., sponsor of the annual contest designed 
| to promote highway safety. 


| 
and steel output and the machin- | 


ery industry, 

Production of other durable 
goods and most non-durables con- 
tinued good, too. Minerals pro- 
duction, which went down slight- 


ly in April, apparently recovered 


said. 

The FRB’s economic experts, tak- 
|ing a look at key segments of the 
|nation’s industry, noted a gener- 








New BLUE SUNOCO 






gasolines I ever 
Cleveland, Ohio. 


DESOTO. . .“‘New Blue Sunoco gave my car about 
2 more miles per gallon than the regular gas I'd 
been using. I’m looking forward to long summer 
trips with this great gasoline.’’— Richard M. Van 
Horn, 125 Herning Ave., Cranford, N. J. 


CADILLAC -. . “I’ve been getting better mileage 
since I changed over to New Blue Sunoco. For my 
money, it's a better buy than any of the premium 





LINCOLN... «1 tried 10 gallons of New Blue 
Sunoco in my '49 Lincoln and found it tops on the 
three most important qualifications for a gasoline lines 
—performance, mileage and price.’’—Leland 
Sterry, 1105 E. Atlantic Ave., Delray, Fla. 


used."’"—W. Cottingham Allen, 





PACKARD. . . ‘‘New Blue Sunoco increases the 
mileage in my car as much as 3 miles per gallon. 
For all-round performance, anti-knock power and 
pick-up it equals any premium gas I've ever used.”’ 
—Mrs. W. L. White, Coral Gables, Fla. 





TRUMAN LAUDS TRUCK DRIVER OF THE YEAR—Lioyd Reisner, of Hancock Truck Lines, | 


the early part of May, the report | 


ally favorable picture in manufac- 
turing and construction activity. 
They said sales of durable con- 
sumer goods were at “exceptionally 
high levels” the past month, and 


that non-farm employment _in- 
creased by 400,000 in April. 
* + * 
Public Works Board 
ACH house of Congress last 


week got a bill to create a fed- 


> |eral board to pass on all public 


works projects and to transfer the 
civil functions of the Army engi- 
neers to the Department of In- 
terior. 

The authors are Senator Paul 
Douglas, Illinois Democrat, and 
Rep. Cecil White, of California, 
| also a Democrat. The idea, they 
said in a joint statement, is to 
eliminate waste and overlapping 
in water resources development 
projects and other public works. 
| Under the Douglas-White bill, a 
five-member board of analysis for 
| public works would be created and 
| would have to approve federal pub- 
lic works projects before their sub- 
|mission to Congress. 
| The authors said they realized 
{they would run into sharp opposi- 
|tion but said “it is high time” Con- 
gress take action, 








CHRYSLER. «New Blue Sunoco gives me more 
miles per gallon than any of the premium gaso- 


I've ever used. I'm sure New Blue Sunoco 


is the best gasoline for my money."’— George L. 
Casenhiser, 5290 Spokane, Detroit, Mich. 





BUICK ...‘‘After reading about the New Blue 
Sunoco ‘10-gallon test’ I decided to make one my- 
self. I did and I’m convinced. I got top performance 
in my new Roadmaster for regular gas price.’ — 
J. Sinclair Gray, 188 Collins Rd., Waban, Mass. 
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Houston Broker 
Indicted in Car 
Embezzlement 


HOUSTON. —cC. D. Donaho, an 


automobile broker, has been in- 
dicted here on charges of embez- 
zling down-payments on automo- 
biles made to him by four Hous- 
tonians. 


Donaho was cited by a grand| 
jury to appear but has not done| 
so. His address, according to the} 
indictment, is Fort Clark at Brac- | 
kettville, once an army post but! 


now operated as a dude ranch. 
Donaho was indicted for alleg- 
edly embezzling $125 from H. L. 
Simpson; $1,653.70 from W. E. 
Babel jr.; 
and $500 from Mrs. O. S. Carlton jr. 
A fifth Houstonian, D. R. Cal- 
lender, publisher’s sales representa- 
tive, said he too had made a down- 
payment to Donaho on an automo- 
bile and had lent him money. Cal- 
lender said that at one time he had 


also considered a partnership with | 
Donaho in an automobile broker- 


$500 from L. J. Kelley} 


| to right, at the presentation of silver plaques to the winners, are: 


‘age business under the name of that he could get cars cheaper 
Donaho & Co. 
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WINS HONORS IN K-F CINCINNATI ZONE—Two Greater Cincinnati Kaiser-Frazer dealers, 
Clermont Motor Sales of Milford, O., and Boyers Motors of Newport, Ky., tied for second 
place honors in a used-car bargain harvest contest held in each of the 19 K-F regions. Left 

B. A. Boyers, Boyers 
Cincinnati regional manager, 


Motors; D. M. Florea, Clermont Sales & Service; F. E. Young, 


and Clarence Long, Cincinnati district manager. 


than the ordinary Houston price 
It is understood Donaho received |by buying them from overstocked 
the down-payments by promising |dealers near Detroit. | 
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In the Letterbox 





(Continued from Page 4) 


help to keep yourself in business, | college Flying Classroom at a meet- 


so give them yours in the mer- 
chandising activities. Attend your 
local dealers’ meetings. 


Endeavor to make your local 
association work as it does in many 
towns and cities. You will find 
that it will pay big dividends for 


your time and effort. Therefore, I| 


submit that the automobile dealers’ 
fiiture is what he makes it.—James 
B. Smrru, Smith Auto Clinic, Ltd., 
Assiniboia, Sask. 


x bd * 


Road to Collectivism 

Epiror’s Note: Here is another 
report on the Michigan State 
College “Flying’ Classroom” of 
American educators, making a 
tour of Europe: 


The long-term trend of institu- 
tional developments in the U. S. is 
paralleling that of developments in 
western Europe, Halvard M. Lange, 
foreign minister for Norway, told 
members of the Michigan State 


WINS THEM ALL. 


Designed for the new high-compression engines, New BLUE 
SUNOCO gives new life to all cars. All Sun sales records bro- 
ken by sensational new high-test gasoline at regular gas price. 





CHEVROLET .. 


car since 


Miami, Fla. 





omy."’— M. J. 
Detroit, Mich, 


——_ 
MEMO 


WHEN DEMONSTRATING your 
1950 cars... fill them with New 
BLUE SUNOCO—the new high-test 
gasoline packed with NEW HIGH 
ANTI-KNOCK POWER! 





. “I like the smooth power of my 
ve been using New Blue Sunoco. And I 
also appreciate the fact that I save money with 
every tankful.’’—Jane Lyles, 1531 N.W. 29th Court, 


*“*My ‘Rocket engine’ really 
proved the ‘10-gallon test’ for me. This New Blue 
Sunoco can't be topped for performance and econ- 
Mendelson, 9970 Freeland St., 


TO: 


Can Dealenu- 








PLYMOUTH ...‘‘lhonestlyt 


R .**New Blue Sunoco stopped the knock in 
my '49 Ford. This new high-test gasoline gives me 
what I want in a gasoline — real high-test per- 
formance at regular gas price.’’— R. R. Jalbert, 
Snow Rd., Norwood, R. I. 


he 


ing Ave., Detroit, Mich. 


MERCURY... ‘‘I tried 10 gallons of New Blue 
Sunoco, and see no use paying premium prices 
any more when New Blue Sunoco gives premium gasoline I can get for my money. 
performance at a saving.’""— Mrs. John Ostrom, mileage and real anti-knock power.”’—Jim 
Sousoueres, 1075 Field Ave., Detroit, Mich. 


Washington, D. C, 





SORE 


your customers keep on 
getting top performance 
from the cars you sell... 
recommend sensational 
New BLUE SUNOCO! 





hink New Blue 


Sunoco is the best gasoline I ever used in my '48 
Plymouth, And at regular gas price, it’s certainly 
the best buy.’’—Theodore Hammer Sr., 566 Hard- 





STUDEBAKER... ‘I changed over from premium 
gasoline to New Blue Sunoco, because it’s the best 


It gives excellent 









CE | HIGH-TEST... AT REGULAR GAS PRICE 





ing in Oslo. 

“You are professing a free so- 
ciety but your practice is for more 
governmental controls,” he said. 


Norway, with a record of 122 
years of peace, was living in a 
“fool’s paradise” in 1940, Lange 
declared. The Norwegians 
thought they were living in a 
quiet corner of the world with 
the British fleet to guard the 
North Sea. The German air arm 
changed all this and as a result 
of the war the people of Norway 
realize more clearly than ever the 
value of democratic ideals and of 
international cooperation. 


“As a member of the Atlantic 
pact,” Lange said, “we in Norway 
feel that consolidation for defense 
is not an end in itself but rather a 
means to encourage Russia _ to 
abandon her present policies and 
settle conflicts around a conference 
table. We cannot accept the Cold 
War as a permanent or inevitable 
condition. It may take years to 
convince the Russians that it is 
better to talk than to shout.” 

The threat of the Cold War is 
as much political as it is a military 
threat, Lange pointed out. He 
warned that the nations of the At- 
iantic pact should not go so far in 
tneir military ettorts as .o jeopard- 
ize the economic and social stabil- 
ity of their democratic societies.” 

“We, in Norway, have lost faith 

in the policy of unfettered private 
enterprise,” he said. “We feel that 
enough controls are needed to 
provide for a high standard of 
public welfare.” 








In contrast to the Norwegian 
Foreign Minister’s support of his 
government's program of public 
welfare, an Oslo business man said 
in an interview with the writer that 
“in three years, nobody will want 
to work in Norway.” He blamed 
high taxes required to support the 
social welfare program as being 
primarily to blame for a lack of 
incentive on the part of Norwegian 
workers. 

“There is no incentive for me to 
expand my business, because the 
government would only take away 
in taxes most of any additional 
profit that I might make,” he said. 
“The same thing holds for the 
people in my organization. Some 
are even questioning the wisdom 
of saving their money for fear that 
it will be taxed away.” 

“We think that the Norwegians 
are doing a magnificent job of 
building toward economic recovery, 
in the face of great war losses and 
damage and extremely limited re- 
sources,” he declared. “Theirs is an 
achievement of which any people 
might be proud.—ELpon Rossins, 
advertising manager, John Bean 
Mfg. Co., Lansing. 





Pontiac Reports 
Engineering Site 
Progressing Well 


PONTIAC. — After a slow start, 
construction of Pontiac’s new en- 
gineering center is proceeding on 
schedule, it is reported by H. J. 
Klingler, general manager. 

Weather conditions delayed con- 
struction after a December ground 
breaking, but most of the struc- 
tural steel is now in place and roof- 
ing operations h..ve begun. 

The partial two-story structure 


|will provide 213,645 square feet of 


working area when it is completed 
in the fall, says Klingler. 


Jeepster in Museum 
TOLEDO.—A black Willys-Over- 
land Jeepster is being displayed by 
the New York Museum of Modern 


|Art and Woman’s Home Compan- 
|ion 


magazine together with an 
ultra-modern exhibition house. 
Nearly 300,000 people are expected 


ito view the model home, known as 


| tion House. 


the “Museum of Modern Art— 
Woman's Home Companion Exhibi- 


Ou to Thomson 
John N. Ott, Chevrolet dealer 


| in Ritzville, Wash., for 17 years, 


| 


has sold his business to Carey W. 
Thomson, Medford, Ore. 
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Vancouver Assn. 
Asks Department | 
Store Rating | 


VANCOUVER, B, C.—-Automobile | 
dealer establishments here are in| 
fact “automotive department) j 
stores,” according to representa- | 
tions made on behalf of 26 city) 
dealers in a brief to the Workmen’s | 
C_mpensation Board. 

The Vancouver Motor Dealers | 
Assn., represented by Clarke Simp- 
kins, objected to being classified 
for assessment purposes with 351) 
garages and filling stations plus) 
parking lots, motorcycle agenc‘es | 
and manufacturers of trunlits and 
bags. 

Simpkins said the firms he rep- 
resented sell new and used cars 
and parts, and conduct garage re- 
pats services only as an auxiliary of Downtown Mercury. Goad also owns 
service. . | Goad Motors in Birmingham, Ala. 

“An assessment of 1.2 percent is | id 
applied in all categories of auto-| 
mobile dealerships, including sales- | partment stores pay an assessment | keeping, sales and office staffs, are 
men, Office staffs, stockroom em-jof .5 percent. We understand that| being assessed for compensation 
ployes and executives, as well as|in department stores such occupa-| purposes on the same basis as ga- 
actual mechanics,” Simpkins told|tions as butchers pay .6 percent.” |rages in which all employes are 
Chief Justice Sloan. Simpkins maintained that auto- | mechanics, with a much higher ac- 


“By way of contrast, retail de-| mobile dealers, with large book-|cident rate. 


GOAD ACQUIRES THIRD MERCURY DEAL—The new Mercury dealer in Cincinnati is 
Downtown Mercury, whose president, Fred Goad (right), is shown shaking hands with P. D. 


ercury district sales manager. Looking on is Ralph Groomes, vice-president 


Warren, Lincoin- 
each-Mercury in Miami Beach, Fla., and Fred 
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Federal Control of Transportation Is Answer 
To Railroad Attacks, Warns Lawrence 


DALLAS.—Warning that a pro- 
longed fight between the different 


on their nationalization, as it did 


|in England, John V. Lawrence cau- 
|tioned Americans to wait until the 


facts are 
judgments. 

The managing director of the 
American Trucking Assns., ap- 


in before making any 


| pearing here before the annual 


convention of the Texas Motor 
Transportation Assn., said: “A 


| knock-down-drag-out, no-holds- 
| barred fight is the surest way to 


bring on transportation national- 
ization.” 

Speaking before a capacity lunch- 
eon meeting of the delegates, 
Lawrence stated that informed 
opinion in Great Britain holds that 
such a vicious fight between the 
railroads and other forms of trans- 
portation had been the biggest 
single factor in conditioning the 
British public to accept national- 
ization there. 


That fight had so alarmed and 
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Here’s the Primer that fills! 
Du Pont PREPARAKOTE 
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\ Especially formulated to work 
PAN with ‘‘Dulux’’ Enamels... 
— Preparakote is a quick-dry- 
ing primer with a 
adhesion qualities. It fills; can be — 
easily; holds firmly. Successive =. 
applied without waiting for each to as 
off. Saves you labor, time, and money! 
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Rugged BEAUTY 


DU PONT DULUX* ENAMELS stand weathering and hard knocks 
— give long-lasting good looks—need no rubbing or polishing 


ity and lasting beauty, too. It resists stains, weather- 


ing, and rough usage . . . comes in a wide range of 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 





You can do better refinish jobs on used cars and trucks 
faster . . . with “Dulux.” Its high initial lustre does 
away with the need for rubbing or polishing—saves 


time, cuts labor costs. ‘‘Dulux”’ means rugged durabil- 


attractive colors that keep their brilliant gloss longer. 
Order from your Du Pont jobber today. E. I. du Pont 
de Nemours & Co. 
Sales, Wilmington 98, Delaware. 


(Inc.), Refinish 


* REG. U. S. PAT. OFF. 


disrupted the confidence of holders 
of British railroad securities that 


|forms of transportation can bring they looked around for someone 


to bail them out. With the shat- 
tering of the confidence of all other 
private investors, they accepted the 
only other saviour they knew, the 
government, said Lawrence. 

“The trucking industry has 
been under the most vicious at- 
tack that any industry has ever 
made on another. So far we have 
launched no counter-attacks—and 
the railroads have many vulner- 
able spots—because we have not 
cared to join this mad race to- 
wards nationalization by those 
who cry to the heavens against 
it,” the speaker continued. 

These attacks, Lawrence said, 
centered on charges that trucks 
were subsidized and were breaking 
up our highways. He pointed out 
that the subsidy charge was based 
on incomplete and often biased so- 
called studies. The only complete 
and authoritative study ever made, 
that by the late Joseph B. East- 
man, federal coordinator of trans- 
portation, had held that trucks 
more than paid for their highway 
use in license fees and gasoline 
taxes. 


On road damage, these attacks 
rested on partial quotations from 
statements of opinion supported 
either in a minor way, or in some 
cases in no way whatsoever by 
facts. The speaker called attention 
to the fact that the last authorita- 
tive test under practical conditions 
that had been made on the effect 
of heavy vehicles on pavements 
had taken place more than 25 years 
ago with the cumbersome vehicles 
of those days. 


He said his industry welcomed 
the new tests, the first of which 
will commence in a few weeks at 
La Plata, Md., to be followed by 
three other tests in other sections 
of the country on actual highways 
|to be selected. In the meantime, 
he cautioned the people not to 
accept statements on this question 
until these modern tests had de- 
veloped the facts. 


. 
Automotive Sales 
. 
Drop Slightl 
Drop Slightly 
During April 

WASHINGTON.—Department of 
Commerce statistics show that total 
sales of retail stores in April 
amounted to $11,095,000,000, about 
equal to the figure for the same 
|month a year ago. 
| Among the durable-goods stores, 
|declines of about 4 percent were 
|reported by the automotive and 
| home-furnishing groups. These de- 
| creases in sales were attributable 
|in large part, it was stated, to used 
lears in the automotive group, and 
|to appliances in the case of home 
furnishings. 

After adjusting for seasonal fac- 
tors and differences in the number 
of trading days, dollar sales in 
April were fractionally below the 
value registered in March. Included 
on the downtrend from March was 
automotive. 


Mack Inaugurates 


Information Plan 


NEW YORK.—Mack Trucks, Inc. 
has opened three new departments 
to supply factual information about 
trucking in the public interest, ac- 
cording to E. D. Bransome, presi- 
dent. 

One department, trucking in- 
formation service, will give inform- 
ation to press, radio and television 


'editors on all phases of the truck- 


ing industry. 

A second department, trucking 
service bureau, will assist the en- 
tire trucking industry “to better its 


relations with the public,” Bran- 
some said. 
The third department is called 


“Better Living Through Increased 
Highway Transportation.” Its pur- 
pose, according to Bransome, is to 
serve the public by disseminating 
background material to group lead- 
ers and opinion molders of Amer- 
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Sales High in Phila. 


| truck sales in April were 22, 
against 26 in March and 19 in 
April of last year. 

New-car sales by makes during 
April were: Chevrolet, 25; Ford, 
19; Buick, 4; Oldsmobile, 5; Pon- 
tiac, 2; Studebaker, 1; Packard, 1; 
Cadillac, 3; Kaiser, 1, and Frazer, 3. 

New-truck sales were: GMC, 11; 
| Chevrolet, 5, and Ford, 5.—(George 
|M. Hunholz.) 

* 


By Norman Shigon 
Staff Correspondent 

The majority of Philadelphia 
dealers have expressed the opinion 
that they “never had it so good.” 
Demand is high, and turnover of 
stock is rapid, a survey reveals. 

A few Chrysler product dealers 
did complain that some of the 
orders they had on their books 
before the strike have now evap- 
orated. They also charge that 
they have lost many of their 
customers to dealers handling | Cleveland 
competitive products. | After a brief skid, sales of new 

Still, other Chrysler product deal- |C4TS in Cleveland jumped to 1,543 

ers said that their business now is | for the week ended May 20, and the 
very good. One of the latter group Federal Reserve Bank of Cleveland 
said that he is making money with | labelled it “the fourth highest week 
tradeins and is doing a bang-up | °f the year. : 

job selling new cars. Used-car sales, however, yielded 

Another Chrysler dealer said that | 9 bit to 2,457, or about 200 ve- 
business was “terrific.” He said| hicles below the same week last 
that he has not been soliciting) Year. There was little change in 
customers because he has such a| truck sales, according to the 
backlog of orders that he has not | Bank’s report, which listed 145 
been able to promise delivery be-| ®¢W trucks and 128 used trucks, 
fore August. the latter a 13-week low. 

He charged that ads placed by According to the Cleveland Press’ | 
Chrysler in local newspapers have fourth annual new-car sales analy- | 
been misleading the public by | 5!5, compiled by Harold Rosene, | 
promising immediate delivery. Greater Cleveland is in danger of 
This particular dealer said that losing its traditional spot as the 
demand is now higher than it has |fourth best new-car market. 
been at any time within the past |, Rosene’s report points out that 
two years. “serving .92 of the country’s popu- 
While most dealers have been !ation, dealers here are receiving | 
complaining that they have not|1.24 percent of total production, 
been able to secure enough used | highlighting the fact that more cars 


cars, a local auto auction reported |4Te sold here than in any of 23 


that prices have dropped $50 to $100 | States. 
ee PP “But before the war, when 


in the last half of May. The decline 
in prices was attributed to seasonal| dealers got all the cars they 
| wanted—and more —sales here 


fluctuation. 
the auction operator; #ccounted for 1.5 percent of the 


However, 
‘a that he thinks prices will| total. In 1941, the percentage was 
did say P 1.506, in 1940, it was 1.450. 


probably remain firm for about a; ** . 
month. At the end of that period,| “.--- Many dealers’ current order 
backlogs, ranging up to three 


he believes prices will slacken. 
Mae |months for some models, seem to 
es ‘ " |indicate that this market is as 
Cincinnati strong as ever. Local dealers are 
While new-car and truck regis-|confident they again can sell 1.5 
trations in Hamilton county (Cin-| percent of the cars, but they have 
cinnati) slumped somewhat in/|to buy them from the factories 
April, such sales in the first four | first.” 
months of this year were only| The report shows Chevrolet led 
slightly below the five-month fig-|in per-dealer sales, with its 18 out- | 
ures for last year. |lets averaging 721.9 cars. Cadillac 
In the first four months of this | was second with an average of 526 | 
year, 10,193 new cars have been sales for its two local dealers. | 
sold, against 10,505 in the first five |Others included: Chrysler, 422.8 per | 
months of 1949. The four-month dealer; Ford, 419.2, and Pontiac, | 
total for trucks this year was 1,477, | 393.1—(Sanford Markey). 


+ * 


against 1,485 in five months last | . « 2 
year. . 
Used-car sales are even better. Pittsburgh 


New-car registrations in the| 
Pittsburgh district during the week | 
;ended May 20 were the lowest since | 
the second week in January, it is| 
announced by the University of 
Pittsburgh. 

The decline in new-car sales} 
helped drive the business index for | 
the week down to 179.5, compared | 
with 183.8 in the preceding week, | 
and 184.5 in the same week of 1949. 

* 


* + 


In the first four months of 1950, 

11,686 used cars were sold, com- 

pared with 11,309 sold in the first 

five months of 1949. 

New-car sales in April amounted | 
to 2,560 units, while new-truck | 
sales during the month totaled 369 
units. 

New-car sales by makes in April | 
were: Ford, 728; Chevrolet, 697; 
Buick, 261; Oldsmobile, 208; Pon- 
tiac, 189; Studebaker, 107; Nash, 


84; Mercury, 62; Hudson, 61; Pack- Akron 
ard, 59; Cadillac, 38; Dodge, 11; New-car sales picked up in Sum- 
Lincoln, 11; Willys, 11; Kaiser, 9;|mit county (Akron) during the) 


week ended May 20 as 484 units| 
were delivered. In the previous 
week, the total was 424, while in| 
the same week of 1949, the count 
was 456 new cars. 

Used-car sales declined during 
the week to 569 units. This was| 
74 units under the preceding week’s | 
total of 643, but was still ahead of 
the comparable 1949 week when 532 
used cars were sold. 


Plymouth, 8; Chrysler, 7; DeSoto, 
4; Crosley, 3, and Frazer, 2.— 
(Emery Bacon). 
> * * 
Birmingham, Ala. 

Sales of new automobiles in Bir- 
mingham, Ala., continued at a fast 
pace in April. Although sales of 
Chrysler products were almost non- 
existent, the month’s total of 1,425 
units was only 154 under the March 
figure of 1,579 units. 

Used-car sales continued at a 
satisfactory pace, dealers said, 
with prices steady to higher. 

Sales by makes during the month 
were: Buick, 161; Cadillac, 25; 


. 


Columbus, O. 


New-car sales in Franklin county | 
(Columbus), O., in the first 15 days | 
of May totaled 991 units. This was | 
the second highest first-half of the 
Chevrolet, 401; Crosley, 1; Chrysler, |™Month total this year, trailing only 
1; DeSoto, 3; Ford, 386; Frazer, 10; | the 1,022 cars sold in the first half 
Hudson, 7; Kaiser, 4; Lincoln, 15; |f February. , 
Mercury, 103; Nash, 56; Oldsmobile,| _ New-truck sales in the same 
74; Packard, 21; Pontiac, 78; Ren- | period reached 121 units, and this 
ault, 1; Studebaker, 73, and Willys,| W®S the best first-half of the 
3.—(Stuart Riddle.) month total of the postwar | 

i 2 - period. Not since last November | 
| had new-truck sales in the first 

15 days of the month exceeded 


Westmoreland, Kans. 
the 100 figure. 





New-car sales during April in 
Pottawatomie county, Kans.,| New-car sales by makes in the| 
amounted to 64 units, compared | first half of May were: Buick, 95; 


with 62 in March and 52 in April, | Cadillac, 20; Chevrolet, 217; Chrys- | 
1949. New-truck sales were 21 in|ler, 7; DeSoto, 1; Dodge, 4; Ford, | 
April, against 29 in March and 15/236; Frazer, 13; Hudson, 70; Kaiser, | 
in April, 1949. 4; Lincoln, 11; Mercury, 45; Nash, | 

Used-car sales during the [39; Oldsmobile, 80; Packard, 30; | 
month declined to 83, after reach- |Plymouth, 4; Pontiac, 65; Stude-| 
ing 105 in March. In April, 1949, | baker, 49, and Willys, 1. 
98 used cars were sold. Used- | New-truck sales were: 





Autocar, 
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1; Chevrolet, 53; Diamond T, 1; | 
Divco, 2; Dodge, 5; Ford, 23; GMC, | 
10; International, 14; Studebaker, 
4; White, 6; Willys, 1, and miscel- 
laneous, 1.—(Bert Strang.) 

+ * a 


Baltimore 
Only two units separated new- 
car sales during April in Baltimore 
from those of March. In April, 
2,579 new cars were sold, while 
in March, 2,581 


against 308 in April. 

In Maryland, exclusive of Balti- | 
more, April new-car sales were 
4,247 units, against 4,724 in March. | 
New-truck sales totaled 972, com- 
pared with 624 in March. 


New-car sales by makes in Balti- | 159; 


more during April were: Austin, 2; | Pontiac, 212, and Studebaker, 131. 
Buick, 196; Cadillac, 29; Chevrolet,| New-truck sales in Baltimore’! 
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MODERN 
DESIGN... 


MATCHED LUGGAGE FOR MEN 
in Fine Top-Grain Cowhide 


New 1950 styling at new lower prices — 
that’s Contempo’s famous luggage line- 
up for this season. Each piece solidly con- 
structed of Top-grain Aniline Cowhide. 
Each bag designed for practical travel 
needs. The 2-suiter for extended trips; 
Companion for week-ends; the 18 inch 
bag for short business or airplane trips. 
Auto dealers, coast-to-coast are selling 
Contempo quality luggage for Extra 
Profit and an added service to customers. 
Try a sample set today. 
Satisfaction guaranteed. 


COLORS: Smooth Suntan or Ginger Cowhide 


Ladies ¢. 
3-Pc. 
set 


Speciall 7 
Priced 


§ 750 


LADIES POPULAR TRAVEL SET 
in Finest Top-Grain Cowhide 
Finest value Contempo has ever offered. 
Every detail luxuriously created. Long-bound, 
magnificently styled in popular Suntan Cow- 
hide. Lightweight and strong, all-plywood 
construction. Solid brass hardware; rayon 
moire linings, full shirred pockets. Order a 
set today. Judge for yourself if this is not 
the best value being offered anywhere. 


No. 600 — 3-Piece Set 
21” Dress Wardrobe, 21” O'nite, 26” Puliman 
YOUR DEALER'S COST................ $87.50 Set 
List Price, Including Fed. Tox...... $169.50 Set 


were delivered. | Council pariey was attended by, 


New-truck sales amounted to 439, | Seeber, 
| and Glayde Yoder, Mt. Sidney, Mont. 


922; Chrysler, 9; Crosley, 6; DeSoto, 
6; Dodge, 3; Ford, 505; Frazer, 9; | 
| Hudson, 49; Kaiser, 10; Lincoln, 21; 
Mercury, 180; Nash, 81; Oldsmobile, 


Get Acquainted with 


The Ultimate in LOW-COST Luggage 


39 





ASSN. PRESIDENTS CONVENE AT SALT LAKE CITY—The recent NADA Regional Advisory 
c. 


left to right: F. S. Markley, Ft. Collins, Colo.; H 


Kellogg, Ida.; Frank Streator, Salt Lake City; Clyde Guschewsky, Lander, Wyo., 


were: Autocar, 2; Brockway, 5; 
Chevrolet, 176; Diamond T, 5; 
Divco, 6; Dodge, 43; Federal, 10; 
Ford, 99; GMC, 21; International, 
|38; Mack, 7; Studebaker, 2; White, 
17, and Willys, 8.—(K. Savage). 


Plymouth, 4; Packard, 45; 





ontempo Quality eee 












No. 552 Two-suiter 
No. 551 One-suiter 





No. 550 Companion No. 518 Short Trip 


Your List Price 
Style No. Item Dealers’ Cost inc. Fed. Tax 
552 24” 2-Suiter $29.50 $59.00 
551 24” 1-suiter 28.50 57.00 
550 21” Companion 25.00 50.00 
22.50 


518 18” Overnight 45.00 













for... OUTDOOR 
PLAYTIME 


Imported 
English-Styled 
AUTO PICNIC BASKET 


For gay parties and picnics, 

this light, handsome basket 
comes completely equipped y. 
wih essential fittings. 
Included is a high quality 
one-quart vacuum bottle, 
finest stainless steel and 
plastic knives, forks, spoons, 
plates, tumblers, salt and peppers, 
and a large sanitary metal food box. 
Carefully packed one to a carton. 


No. 931/4 4-Party Basket 
Regular $29.50 Value................. 


$19.50 Complete 
Extra quart vacuum bottles (Sold only with baskets) Special at $2.30 each. 


No. 931/6 6-Party Basket 
Regular $37.50 Valve................. 


$24.50 Complete 


c---— Send Order Form Today w=. a» uw a 
CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 10, 
Please ship the following numbers. 


[) (enclosing check) C) (Ship C. O. D.) 
() (Ship Open Account. Bank references attached) 





Style No. Color Quantity Dealer's Cost 
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Highways & Safety... 
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| be taught how to use the streets 
| safely. 
7. There must be traffic admin- 


Mental, Physical Rolle |sicsinc'ietmesint sive 
In Accidents Cited 


Staff Writer 


AIN accident-causing attitudes 
+ among drivers and pedestrians | 
are arrogance, carelessness and| 
recklessness, Rog- 
er L. Morrison, 
professor of high- 
way engineering | 
and transport at| 
the University of 
Michigan, told 
the 20th annual 


By Tom Hewitt | 


NATIONAL SAFETY 
COUNCIL'S 


es 
ey her 





y 





= Michigan Safety 
ae conference in De- 


troit last week. 
Physical fac- 
tors which invite mishaps, said 
Morrison, are poorly-planned 
streets, bad lighting, sharp curves, 
vision obstructions and _ vehicles 
that are in poor condition. 





To remedy these faults and to 


gain maximum traffic safety, 
Morrison presented what he 
called his “seven points.” They 
are: 

1. Streets and highways must be 
made physically safe and efficient 
from an engineering standpoint. 

2, Vehicles must be kept in safe 
condition by periodic inspection. 

+ + + 


13 INCOMPETENT drivers must 
e 


* be eliminated, in so far as pos- 
sible, by strict operator’s license 
examinations and “safety respon- 
sibility” laws. 

4. There must be sound, adequate, 
enforceable laws and regulations 
for use of the streets. 

5. Traffic laws and regulations 
must be completely and impar- 
tially enforced by police and 
courts, 

6. Motorists and pedestrians must 
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Oldsmobile — Pontiac 


Hydra-Matic 








day—ready for installation. 


HOLLINGSHEAD 
MOTORS CO. 


Authorized Oldsmobile Dealer 


2550 $. Michigan Ave., Chicago 16 
Telephone: CAlumet 5-2000 


Largest Stock of Oldsmobile Parts 
in the Middle West 


FOR EXTRA RUSH JOBS 






GUARANTEED PERFORMANCE 
Completely reconditioned, run-in and block tested— 
guaranteed 90 days or 4000 miles. 

SAVINGS IN COST— Perfectly overhauled Hydra- 


Matic Transmission (any model) costs just $95. No 
worry, no trouble, no waiting. Write, Wire or Phone Today 


‘ PMCS Me uC 
IMMEDIATE SHIPMENT— 


Hollingshead Exchange assures a guaran- 
teed Hydra-Matic unit shipped the same 






















for Details 










If " : 
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tional activities, 
* * o 

\“ HERE is perhaps no single 

place where all seven of these 
requirements are fully in effect,” 
ithe professor said, “but it seems 
|doubtful that maximum possible 
traffic safety will ever be attained 
without them.” 

Another speaker on roads at 
the four-day parley, which was 
attended by 4,000 persons inter- 
ested in all phases of safety, was 
John C. Kohl, associate professor 
of civil engineering at University 
of Michigan. 





Discussing the inadequacy of our an 


present highway system, Kohl said 
;that many believe our 3,300,000- 
|mile road network should be com- 
pletely scrapped and rebuilt, But 
this idea, he pointed out, would be 
unsound since the cost would be 
prohibitive, 
* * + 
T IS Kohl's belief that existing 
road facilities should be revised 


before replacement of old or addi-| 
is under-| 


tion of new highways 
taken. 

“Get the most out of highways 
Wwe now have,” he said, “New 
facilities are not justified if re- 
vision can be done.” 

The problem at hand, Kohl point- 


ment, and any existing road ob- 
structions must be removed to 


achieve this goal. 
+ + + 


Can You Drive? 
Pa. Truck Assn. Backs 


Motorists’ Tests 


As part of their campaigns to 
take the guesswork out of driving 
ability, the Pennsylvania Motor 
Truck Assn. and the Philadelphia 
Inquirer are sponsoring a mobile 





driver clinic for the free use of | 
everyone in the city who wishes to | 


check his normal driving qualities. 
Driving capability can be meas- 

ured by scientific instruments con- 

tained in the mobile clinic. 


There is no obligation to anyone 
who wishes to take the five psy- 
chological tests, and no names are 
taken or records kept. Individual 
findings of the person examined 
are given at the end of the test, 


which requires about 10 minutes. 
* + ” 


Dallas Ford Plant Receives 


Award for Safety Record 

Employes of the Dallas Ford 
assembly pant have received the 
National Safety Council’s award 
for distinguished service. 

The award recognized the record 
of the employes in working 4,237,- 
992 man-hours between July 27, 
1948, and January 16, 1950, without 


a lost-time accident. 
* * * 


Miss. Bears Down 


On Truck Checks 


In compliance with a new statute 
enacted by the 1950 Mississippi 
legislature, the 18 state motor ve- 


hicle inspection stations which en- | 
force the state’s truck and bus tax | 
and weight laws have begun oper- | 


ating on a 24-hour seven-day-a- 
week basis. 


Thirty-eight new inspectors were 


assigned to the force to inaugurate 
the around-the-clock services. The 
inspection staff now totals 140 men. 
All of the new 
given instruction courses. 

The inspection stations check all 
incoming and outgoing trucks and 
trailers and buses for overloads 

| and for gasoline usage. Under 
| Mississippi law, all trucks and buses 
|} using the state’s highways must 
buy and pay tax on the equivalent 
amount of gasoline necessary to 


ed out, is safe, economical move- | 


| 
| 


| 


| 
| 


e 
the Phillis Wheatley high school, 
| Cullen is manager of Ivy-Russell Motor Co. 





Australian 


By H. Bowden Fietcher 
Staff Correspondent 

IDNEY — (UTPS) — Nuffield’s 
new 750,000-pound assembly 
|plant is now in operation and 
plans call for 28 cars being turned 
|out in each eight-hour working 
| day. 

A feature of the plant is the 
| roto-spray car painting installation, 


\which will paint a car in 17 min-| 


utes. It is said that this unit is the 
;only one of its kind in the south- 
'ern hemisphere. 

* * * 


| Auto Show 


HE Sydney Royal show, Aus- 
tralia’s premier motor exhibit, 
{was held here from Apr. 1 to 12. 
It is estimated that 500,000 pounds 
|worth of cars, trucks, tractors and 
|house trailers were on display. 

British cars dominated the 
show. Because of dollar limita- 
tions, American makes were not 
as prominent as in previous years. 


represented, and their growing 
popularity is indicated by 1949 reg- 
istration breakdowns, which show 
|that their number increased from 
|326 to 1,064 in the year. Italian 
| models increased from 305 to 883. 
+ ” + 


Registrations 


OPPING the list was Austin 
with 16,924 cars, followed by 
|Ford with 11,638. Standard had 
| 9,754 while Australia’s own Holden 
jhad 6,955 titlings. 

The tremendous switch from 
American to British makes is 
| shown by the fact that U. S, regis- 
trations in 1949 were only 9.5 per- 
cent of the total, compared with 
26.1 percent in 1948 and 54.1 per- 
cent in 1939. Total registrations 
last year were 86,117, 80 percent of 
|which were British. 

* * * 


|Boom Continues 
W bps continuing boom in the mo- 
| tor trade is illustrated by the 
|profits of 23 companies. They 
|showed an increase of 35 percent 








Detroit Dilemma 
| 60% of Jailed Drivers 
Are Under 30 


More than 60 percent of the traf- 
|fic law violators who have been 
sent to jail under Detroit’s new 


|years old, according to an analysis 
of court records. 

| In the first two weeks of the 
| program to jail speeders and reck- 
less drivers 
1163 violators were given straight 
jail terms in the Detroit house of 
| correction for periods ranging from 
five to 60 days. Of the total, 98 


d by George Cullen jr., of Ivy-Russell Motor Co., to Dr. J. 
and Steve Moten, 


Nuffield Completes Plant; Auto Show Held; 
U. S. Share of Sales Recedes 


French cars, however, were well | 


jing bit frozen. 


in aggravated cases, | 





HOUSTON DEALER BOOSTS DRIVER TRAINING—This dual-control Ford is being deliv- 


E. Codwell, principal of 


instructor, driver training program. 





Auto News 





| over the 1948 figures, the profits be- 
| ing 2,311,856 pounds last year, com- 
| pared with 1,706,616 in 1948, 
| House trailers are gaining in 
| popularity and 15,000 are esti- 
| mated to be in use throughout 
| Australia. Registrations of such 
units have increased more than 
50 percent in the last 12 months. 
There is a great run for house 
trailers from new settlers, partic- 
ularly British, who wish to travel 
around the country before settling 
|down. Sizes of the units range 
|from 12 to 15 feet long. 


* * * 


Oil Drilling Problems 


B O. RYLANDER, drilling super- 
* intendent for Socony Vacuum 
Oil Co., has arrived in New Guinea, 
to advise Australian Petroleum Co. 
on the troubles it is experiencing 
in its search for oil in that area. 
He will give special attention 


| to the sites where plastic mud- 


stone formations are proving dif- 
ficult for the drills to penetrate. 
On the Upoia site, the hole ran 
into plastic mudstone at 1,200 
feet but the hole was still deep- 
ened to 2,662 feet. 

Pressure drilling was then tried 
but the walls caved in, leaving 
2,400 feet of steel piping and drill- 
By fishing opera- 
jtions 1,770 feet of drill pipe has 
been recovered. Side tracking has 
been successful and the remaining 
pipe and bit were cemented off with 
the insertion of steel casing. 


Hu rricane E ngine 
Endures Willys 


‘Obstacle Course’ 


TOLEDO.—Willys-Overland Hur- 
|ricane F-head engines are subject- 
ed to dynamometer tests equal to 
7,500 miles of Indianapolis Speed- 
|way driving, says Delmar G. Roos, 
director of engineering. 

The four-cylinder engines, de- 
signed to give maximum horse- 
;}power at 4,000 r.p.m., are placed 





~ |on a dynamometer and run at 4,400 


|r.p.m. for 100 hours, according to 
| Roos. He noted that while the aver- 
| age motorist may drive more than 
|7,500 miles in a year, he does it 
at less than 45 miles per hour with 
only 3 percent of it above 55 m.p.h. 


Pilot models of the Hurricane, 
|an outgrowth of the Jeep Go-Devil 


inspectors were |traffic court policy are under 30/engine, have undergone exhaustive 


engineering research and develop- 
ment in both the laboratory and 
the field for the past two years, 
Roos said. 

The new high-compression en- 
|gine is said to provide increased 
fuel economy because it does not 
|require premium or _  anti-knock 
|types of gasoline. Design of the 


complete the trip on a mileage|were under 30 years of age, the| combustion chambers, intake mani- 


| chart through the state. 
| * * * 


|N. H. Toll Road Set 
|To Open June 24 


New Hampshire’s 17-mile coastal 
toll highway, from Maine to Mas- 
sachusetts, is nearing completion 
and is scheduled to open June 24. 

Tolls will be 15 cents for cars 


analysis shows. 
This is considered significant by 
|traffic authorities, particularly in 


| view of the fact that in last year’s} 


traffic fatalities in Detroit the “un- 
| der 30” driver was behind the wheel 
in approximately 50 percent of the 
| fatal accidents. 

Traffic Judges John D. Watts and 
| George T. Murphy, in examining 


and graduated up to 55 cents for| the records, asserted that the driver 


commercial vehicles. Tolls will be 
used to retire $7,500,000 in bonds 
which were issued to finance con- 
struction. The road is expected to 
be toll free after 24 to 27 years. 


in his twenties was still exhibiting 
|the characteristics of a youth who 
had not matured enough to accept 
the responsibilities imposed on him 
by his privilege to drive a car. 


|fold and the valve arrangement 
|provide unusual economy, Roos 
stated. 

Features of the new engine are 
the intake and exhaust valves. The 
intake is set in the head and the 
exhaust in the block of the engine. 
It has a compression ratio of 7.4 
|to 1, with a 7.8 to 1 optional for 
juse in higher altitudes. 

A fleet of Willys research ve- 
hicles has been driven more than 


| 50,000 miles in endurance tests but 
|this mark will be raised to more 


than 150,000 miles this month, ac- 





cording to Roos. 
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DISTRIBUTOR CAPS AND ROTOR IN NEW PLASTIC—U. S. Rubber's Enrup is said by 
the company to be longer wearing and less liable to crack than phenolic compounds 


now in use. 
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regulation seeking more rigid com- 
pliance with a 1944 Virginia law 
requiring full written disclosure of 
contract terms in installment sales 
of motor vehicles has been an- 
nounced by the state division of 
motor vehicles. 

The 1944 statute, which is Sec- 
tion 46-5382 of the Code of Vir- 
ginia, specifically sets forth the 
information that motor vehicle 
installment sales contracts shall 
contain. 

Provisions of the regulation is- 


Credit Men Urge 
U.S. to Balance 


1950 


More Rigid Compliance Sought . . . 


Va. Tightens Time Sale Law 


i | RICHMOND, Va.—Issuance of a|sued by State Commissioner of Mo-;tor vehicle installment sales con- 


tor Vehicles Crawley F. Joyner jr. 
are virtually the same as contained 
in the statute. 


Joyner explained that the new 
regulation is designed to bring 
about better enforcement of the 
\law. It was also noted that the 
regulation provides for penalties in 
cases of violations. No penalties 
were provided by the statute. 

In a notice to dealers concern- 
ing the new regulation, Joyner 
said: 

“Failure to comply on the part 
of any seller licensed under the 
Virginia motor vehicle dealer li- 
|censing act will subject said seller 
|to having the license revoked or 
| suspended.” 

Joyner said that any revocation 
|or suspension would be made under 





41 


tracts shall contain the following 
information: A description of the 
motor vehicle; the cash sale price; 
amount of cash down payment; 
amount credited any buyer for any 
tradein; amount of finance charge; 
cost of insurance, and summary of 
insurance coverage; amount of any 
Other charge, specifying its pur- 
pose; net balance due, and terms 
of the payment of such net balance. 

New legislation for the regula- 
tion of installment sales was pro- 
posed during the 1950 session of 
the Virginia general assembly but 
was rejected, largely because of the 
contention that such a law already 
existed. 


Dealer Sued for Selling 


Mortgaged Car as New 
LOUISVILLE. — A suit filed in 





U. S. Rubber Develops 
New Plastic Material 


NEW YORK.—Development of a 
tough new plastic which promises 
to become one of the basic raw 
materials of the rubber industry, 
was announced last week by U. S. 
Rubber Co. 

The new plastic bridges the gap 
which has existed between soft 
rubber and hard rubber for al- 
most a century, the company 
said. 

“It fulfills an urgent need for a 
high strength material which is 
resistant to abrasion and chemicals 
and at the same time can be pro- 
duced in varying degrees of flexi- 
bility ranging between elastic soft 
rubber on one hand and brittle 
hard rubber on the other,” a 
spokesman said. 

One of its outstanding uses, he 
added, is for the manufacture of 
high strength, low-cost gears to re- 
place metal gears in such applica- 
tions as heavy-duty lathes, house- 
hold applances, plating barrels, 
automotive timing devices 
dynamometers. 


Gears made of the new plastic 
reportedly have been operating 
for more than a year in applica- 
tions where conventional metal 
gears have failed within a few 
weeks. These gears were molded 
in one piece to very close toler- 
ances which eliminated the need 
for elaborate finishing operations. 


The plastic is said particularly 
suited for washing machine parts 
where its resistance to the newer 
type of synthetic detergents has 
given it an advantage over metal. 

Among the other promising ap- 
plications cited by U. S. Rubber for 
the plastic are: fuel pump parts, 
battery cases, dies and jigs, valve 


and | 


| 





| 





seats, buckets for carrying chemi- 
cals, plating barrels, filter press 
plates, 
tote boxes, bearings, electrical in- 
sulators, and various automotive 
parts such as camshaft timing 
gears, water pump impellers, ig- 
nition coil housings, distributor 
caps, low-load and low-speed bear- 
ings and bushings. 

“We believe this new plastic is 
one of the most significant de- 
velopments in the rubber indus- 
try since the war,” Ernest G. 
Brown, vice-president and gen- 
eral manager of the company’s 
mechanical goods division, said. 
“It has demonstrated remarkable 

toughness, resistance to abrasion 


‘and resistance to the deteriorating 


effects of oils, solvents, acids and 
mild alkalis. It is light in weight 
and extremely stable at high tem- 
peratures. It has good resistance to 
fire and its high dielectric strength 
makes it a good electrical insulator. 
It is thermosetting. 

“It has an impact strength which 
is superior to most plastic mater- 


|ials now being marketed and it can 
be molded economically in compli- 


cated shapes by either compression 
or transfer methods.” 

The new plastic will be marketed 
under the trade name “Enrup” by 
the company’s mechanical goods di- 
vision. 

It is now in production in two 
plants located at Fort Wayne, Ind., 
and Passaic, N. J. Ample manufac- 
turing capacity is available since it 


|can be produced on standard rub- 
|}ber processing equipment, accord- 


ing to Brown. 

It is available 
sheets, rods, tubes, 
and as molded parts. 
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SOUTHERN CALIFORNIA PLATING CoO. 


4444 SUNSET BLVD., LOS ANGELES 27, CALIFORNIA 


MANUFACTURERS OF .-AUTO 





ACCESSORIES. SINCE 1930 


photostat separator plates, 


Federal Budget 







balanced federal budget was urged 
in a resolution adopted by the Na- 
tional Assn. of Credit Men at its 
annual convention here. 

“We hold it to be a basic prin- 
ciple that a business enterprise, to 
remain on a stable credit founda- 
tion, must weigh its total appro- 
priations for expenses against an- 
ticipated income before authoriz- 
ing expense disbursements,” the 
resolution asserted. 

“We believe firmly that at no 
time in the history of our great 
nation is there more urgent need 
for our national government to 
emulate this practice.” 

Through other resolutions the 
credit executives deplored unspeci- 
fied recommendations of the Joint 
Congressional Committee on the 
Economic Report “which must in- 
evitably lead to ever-increasing 
government regulation, control and 
eventual ownership of basic indus- 
tries and resources of our country”; 
endorsed the work of the Citizens 
Committee for the Hoover Report, 
and urged Congress to restrict the 
expansion of loans through the Re- 
construction Finance Corp. or any 
new agencies. 

Also adopted were resolutions de- 
nouncing proposals for a 10 per- 
cent tax on corporation dividends 
and urging reduction of the capital 
gains tax from 25 percent to 10 
percent. 

A, J. Sutherland, a banker of San 
Diego, Calif., was elected president 
| of the association. 


World's Biggest 
Ford Installs Center 


For Teletype Relay 


| DEARBORN.—What is touted as 
ithe world’s largest single auto- 
matic teletype relay center has 
been opened by Ford here. 

The new equipment is capable 
of automatically relaying and trans- 
| mitting more than 12,000,000 words 





in the form of|a month over 18 duplex and 31 
gear blanks| simplex privately-leased circuits. 


The duplex circuit can send and 
receive simultaneously at 75 words 
a minute. The simplex circuit can 
either send or receive, but not si- 
multaneously, at the same rate. 

The new network, which links 
59 field offices directly with the 
Dearborn automatic relay center, 
eliminates the need of five major 
manual relays which formerly op- 
erated at Dearborn, Chicago, Louis- 
ville, Edgewater, N. J., and Kan- 
sas City. 


Insurance Firm Sues 


Illinois Club Founder 

CHICAGO. — Carl A. Barrett, 
founder and president of the Illi- 
nois Automobile Club, now in re- 
ceivership, and his secretary, Eve- 
lyn Marks, were sued by U. &.| 
Mutual Insurance Co., also in re- 
ceivership, for $217,500. 

The insurance company, an af-| 
filiate of the club, charged that) 
Barrett made “improper withdraw- | 
als” from its funds, causing the 
state insurance department to place 
both the club and the company in 
receivership. 

Meanwhile, an audit of the insur- | 
ance company’s books showed a} 
shortage of $401,000, according to) 
Robert Eardley, first assistant at- | 
torney-general of Illinois. The in- 
formation was submitted in the| 
suit demanding U. S. Mutual’s| 
liquidation. 


LOS ANGELES.— Return to q|authority of other sections o 


f the 


issue | Circuit court here charges Louis- 


ville Auto Sales with selling as new 
a car that had been mortgaged by 
a previous owner. 

The plaintiff, Albert Oschner, said 
a 1949 Plymouth club coupe bought 
last July for $1,890 has been taken 
from him by a finance company 
which holds a mortgage on the car. 
Of his loss, $837 has been returned 
by the auto firm, Oschner said. He 
is seeking the remainder. 


law giving him power to 
dealer licenses, 

The installment sales regula- 
tion declares that in all sales of 
motor vehicles, the seller is re- 
sponsible for and shall see to it 
that the prescribed procedure be 
followed. Joyner cited Section 46- 
507 as authority for issuance of 
the regulation. 

The regulation requires that mo- 


WINn-SHIELD 


BACK SEAT (Top Down) DRIVING 
COMFORT 
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EASY INSTALLATION 

FOLDS AGAINST BACK OF SEAT 
WHEN NOT IN USE 


: . STURDY, SAFE, SHATTERPROOF 
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$3495 


40% Off List, F.O.B. 
(List Price) 
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Milwaukee, Wis. 2% 
10 Days. Credit Extended 
to Rated Dealers. 


ALSO USEFUL AS A TABLE 
FOR ROADSIDE SNACKS 


2733 W. Wisconsin Ave. ' Milwaukee 8, Wis. 








Use It Anywhere —Just Plug In That’s All! 


True Portable 
AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

x} Installation 

ey Macton Turntables consist of only 
“7 Vv 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means affraction and more sales action. 


Many Other ATTRACTIVE Features: 
@ Collector Rings make possi- @ Interchangeable stee/ 
ble lighting inside the car. 4 ft. dia. at slight oddt. 
@Tokes 300 Watts te tional cost for Grates of 
‘ote. motors, accessories, ports, 
@ Absolutely Sofe. @ Unconditionally Gvaren- 







Only $495.00 


F.O.B. Port Chester 


Order Today or Write 
for eeeaaen © Capacity 4500 Ibs. teed 1 year. 
Representatives wonted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 Locust Avenve * Port Chester, N. Y 
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Municipal Buyers Urged to Improve Procedures. . . 





Better Government Relations? 


— government presenting a 
multi-million-dollar market, in 
which the automotive and related 
industries share, municipal pur- 
chasing agents throughout’ the 
country are seeking to improve 
their buying procedures, 

Besides their own efforts to im- 
prove relations with manufac- 
turers, they suggest that indus- 
try provide better training for 


Station Wagon 
Output to Be 
Hiked by Willys 


TOLEDO.—Willys-Overland pro- 
duced 30.1 percent of all station 
wagons manufactured in the last 
three years with 23 percent being 
made by one other automotive com- 
pany, according to figures released 
by the Willys statistical division 
last week, 

“Willys - Overland’s position as 
the number one producer of sta- 
tion wagons in the U. S. is reflected 
by the company’s decision to sched- 
ule more than 60 percent of its 
production in 1950 to this style of 
automobile,” Delmar G. Roos, first 
vice-president, said. 


The company began building its | 


all-steel station wagon in July, 
1946. To simulate wood, the com- 


of the technicalities involved in 
dealing with government. 

In commenting on the problem 
in the April issue of The American 
City, John F. Ward, acting pur- 
chasing agent of the city of Chi- 
cago and president of the National 
Institute of Government Purchas- 
jing, notes that a committee of the 
|institute went after the answers to 
the question: 

“Why do some manufacturers shy 
away from _ doing business with 
government?” 

* + + 

I" WAS found, he says, that the 

answers’ include “complaints 
about too much red tape, the re- 
quirement by government of bid 
deposits and performance bonds, 
and the fact that municipalities do 
not pay their bills promptly. 

“On industry's objection to bid 
deposits and performance bonds 


governmental purchasing agents 
eliminate bid deposits and per- 
formance bonds except on supply 
contracts, term agreements 
construction contracts, 
for alterations, repairs, 
ing and wrecking. 


“A movement is in progress to 
standardize forms for proposal and 
contract documents and to elim- 
inate as much red tape as is con- 
|sistent with law.” 


remodel- 


| dollar.” 


the committee recommended that | 


and | 
contracts | 
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New in Europe 


in a common language under- 
standable by both government 
| and industry. 

“Inspection and testing methods 
'will assure industry against com- 
petitors’ unscrupulous bidding. 

“Bills will be paid more prompt- | 
ly after receipt of merchandise. 

“The charge of political manipu- 
lation of bids will be eliminated.” 

“Buying from original sources | 
of supply is one of the fundamen- 
tal concepts of good buying prac- | 
tice,” he declares, “for without 
original sources of supply the best 
merchandise for the best price can- 
not be obtained for the taxpayers’ | 








NEW FIAT 1400—Attracting considerable attention on the Continent is Italy's Fiat, which 
has a four-cylinder, 45-horsepower engine. It is considered up-to-date even under U. S. 


®standards. It has unitized body construction. 

Better Rubber 
Said to Prolong 
Car-Tire Life 


DETROIT.--Car tires will give 
1,500 to 2,000 miles more wear be- 
cause of new advances which have 
been made in the blending of 
“cold” synthetic rubber and chem- 
| icals. 
| These advances were reported by 
three U. S. Rubber Co. scientists 
at the 117th national meeting here 
lof the American Chemical Society. 












ee eee 


In a technical paper delivered 
before the society’s division of rub- 
|ber chemistry, James W. Adams, 
.|W. Earl Messer and Louis H. How- 

land revealed the details of the 
first successful blending of new 
high abrasion carbon blacks and 


GOLIATH POWER PLANT—This two-cylinder, two-stroke valveless engine powers the new| cold” synthetic rubber in latex or 
front-wheel-drive Goliath, a German product. The engine is mounted across the chassis liquid form. 

ee ae | The process, which is known as 

masterbatching, is now being used 


Ward reveals that municipal pur- | 
chasing agents hope to improve | 
the relationship of government and 


pany introduced a three-tone paint 
job, 
Although first quarter figures for 
1950 show a slight decrease in the). : ‘ 
Willys total, Roos attributed this |'"4ustry to a point where: 
to curtailed production in early “Government will consolidate its | 
1950 while tooling and centraliza-|needs into bulk orders to attract | 
tion of body production was being | original sources of supply. 
earried out. The company now “Standard specifications will 
manufactures all of its bodies in| apply for items of common usage 
its Toledo plant. - —-- 
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Dealers See Strong Volume, Steady Prices . . . 
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Survey Finds U. C. Optimism 


(Continued from Page 1) 
apparently expect used-car volume 
to pick up during June, July and 
August. 

A few reports indicate that 
some dealers look for a brisk 
market in used cars throughout 
1950. In the main, however, deal- 
ers confined themselves to the 
summer months in predicting 
good times. 

Here are the reports from indi- 


vidual cities: 
+ * 7. 


Jefferson City, Mo. 
6 ar eso out of four dealers in 

Jefferson City predicted a gen- 
eral reduction in used-car prices 
this summer. 

John Vanosdoll, Vanosdoll Mo- 
tors, Inc, (Dodge-Plymouth), Jef- 
ferson City, looks for a general 
reduction in used-car prices this 
summer and late fall. 

“It wouldn't surprise me,” Vanos- 
doll said, “to see '38s, '39s and '40s 
selling for junk by this fall. With 

Chrysler back in production and 
new manufacturing records being 
made the stiff competition among 
new cars is almost certain to send 
used cars down.” 

Taking the opposite view was 
Vann Kerns, sales manager of Co- 
lumbia Nash Co., Columbia, Mo., 
who said: “If present economic 
conditions continue this summer, I 
expect no more than a slight sea- 
sonal drop in used-car and new-car 
sales, Our °37, ’38 and ’39 cars are 
in demand by workers who earn 
from $40 to $50 a week in prefer- 


ence to higher-priced ’48 and ’49 
models.” 
Harold H. Nelson, owner of 


Nelson’s Used Cars, Columbia, be- 
lieves “used cars are much higher 
now than a lot of people, includ- 
ing myself, expected. I expect 
prices to drop considerably this 
summer and sales to lag behind 
the present rate.” 

Somewhat the same sentiments 
were expressed by Kenneth Old, 
sales manager of Tiger Motor Co. 
(Pontiac - GMC), Columbia, who 
said: “If present new-car produc- 
tion continues . .. we expect a drop 
in used-car prices, and a slacken- 
ing in demand for both new and 
used cars. We may have to give as 
much for used cars as we do now, 
but we certainly won’t get as 
much.”—L. H. Hovck. 

* * * 


Chicago 


W and used-car dealers in Chi- 


N 








cago are more willing to talk | against 19,229. 


about current used-car prices and 
volume than to forecast prospects 
for the summer months. 

As one of them put it: “The used- 
car business should be good for 
the next six weeks, and then look 
out, because beyond then, I would 
not venture to predict anything on 
either prices or volume.” 

Another prominent new - car 
dealer pointed out that prices 
have been up, are now firm, and 
look as if they are due for a drop 
to the levels of last February. 
Volume has been satisfactory, he 
added, although below the pace 
of 30 days ago. 

“The market continues steady and 
the demand active for used cars, 
with prospects appearing satisfac- 
tory for the next 60 days,” said a 
third dealer. 

From a leading used-car dealer 
came the opinion that the recent 
Chrysler strike and labor unrest 
generally have had_ unstabilizing 
effects on used-car buying. The 
summer outlook, he said, will de- 
pend largely upon prices, explain- 


Vehicle Sales 
Continue High 
In Canada 


OTTAWA. — While registering a 
more moderate increase over 1949 
than in the two previous months, 
Canadian government reports that 
dealers’ sales of new vehicles dur- 
ing March this year were main- 
tained at a high level with a total 
of 34,492 new vehicles sold at re- 
tail compared with 24,637 vehicles 
in March, 1949. 

In the two preceding months 
this year, sales of new vehicles had 
increased 103.5 percent during Feb- 





ruary and rose 131.4 percent during 


January. 

Cumulative sales of such new 
vehicles in the first quarter of 1950 
totaled 90,582 units compared with 
50,625 units during this period last 
year. 

Sales of new cars rose to 26,952 
in March this year, against 16,970 
in March last year. However, new 
trucks sold in March dropped to 


7,519 against 7,594 last year, and) 


new buses sold decreased to 21 
against 73 units in 1949. 


In the first quarter of this year, | 


new cars sold rose to 71,071 com- 
pared with 31,222. However, new 
trucks sold reached only 19,427 


New Officers in California 





NAMED BY LOS ANGELES MOTOR CAR DEALERS ASSN.—New officers of the organ- 


ization are, seated left to right: 
rington (Chevrolet), vice-president; 
(Buick), secretary. 


Lonnie Hull (Dodge-Plymouth), treasurer; 
LeRoy Spencer (Packard), 
Directors are, standing left to right: Al Stuebing (Ford), 


Roy S. Car- 
and Ted Wessen 


president, 
Irvin Kaiser 


(Oldsmobile) and Clarence J. Dixon (Cadillac). 





HANDING OVER THE GAVEL—George Hodges (second from left), new president of the 
Kern County (Calif.) Automobile Dealers Assn., receives congratulations from Robert Hackett land used-car market was slow, due 
(second from right), retiring president. Looking on are Gerald Harris (left), vice-president, 


and Bert Kraschel, secretary-treasurer. 


\a “good-sized” 
|early fall, and a heavy drop in the 


ing that “if prices stay up, sales 
will be lower because of the ne- 
cessity for higher down payments, 
whereas if prices show a drop, the 
volume will increase and I hope 
this happens.”—Met Apams. 


+ * * 


Los Angeles 


—- predict business here 
will be extremely good until 
October. Orders on hand are the 
greatest in over a year. Used-car 
prices are strong and sales are ex- 
tremely good at this time. 


For about 10 days after the 
Chrysler strike was settled, sales 
took quite a drop because people 
expected the additional cars com- 
ing back on the market would 
make considerable change in the 
dealers’ attitude toward selling. 
However, there has been no 
change, dealers are way behind 
on orders and there are very few 
cars available for immediate de- 
livery. 

All in all, dealers anticipate sell- 
ing all the new and used cars that 
they can get for the next 90 days, 
jand there is no summer slump 
predicted.—Suiim Barnarp. 

+ o * 


Atlanta 


ARRING further strikes in the 
near future, Atlanta dealers 
foresee a bright future for the sum- 
mer months in both new and used- 
car business. 
A few, however, believe that 
used-car sales will begin to slacken 
considerably in July and August, 


|following a slight downtrend that 


has already begun. 
Many dealers are of the opin- 
ion that the current Atlanta trol- 


| ley strike will spur used-car sales 


considerably. However, no appre- 
ciable increase was noted in the 
first few days of the tieup. 
Tom Mitchell, head of Tom 
Mitchell Buick, said he believes 


|“. | | Used cars will definitely be 


on a slight downward trend during 
the summer months.” He predicted 
drop during the 


late fall. 

M. H. Sneed, sales manager of 
Beaudry, Inc, (Ford), said: “In 
July we'll probably deliver every- 
thing we can get our hands on. 
Demand should hold throughout 
the year for both new and used 
cars.” 

E. E, Lytle, sales manager of 
Victory Motors: “Everybody is 
looking forward to a very good 
year. I believe prices in both the 
|new and used-car market will hold 
| reasonably stable throughout 1950.” 
| Jack Briscoe, head of a Kaiser- 
Frazer dealership, said he believed 
there will be a “splendid” used-car 
market during the summer. “Prices 
will hold their own,” he said, “and 
I don’t believe anybody will be able 
to get prompt delivery on new cars 
|during the summer months. There 


* * * 


Portland, Ore. 


dealers are looking for an ac- 
tive summer in used cars. 
| Currently, there is a shortage of 
jused cars, and prices are above 
book values. Practically all Port- 
land new-car dealers may be said 
to be in the used-car business at 
lthis time. They expect to remain 
in it until they can get enough new 


jears to operate their new-car de-| 


partments in high gear, This may 
ibe another three to four montls 
|on the basis of percentage of new- 
|car allotments to this market. 
| Local used-car inventories are 
low—both in new and used-car 
establishments. Used-car dealers 
are spending considerable time in 
the field trying to get used cars 
| before new-car dealers get them, 
leaving their salesmen to run the 
lot. 

The larger used-car operators are 
buying all the cars they can get, 
in expectation that the market will 
remain firm all summer, Even the 
more conservative say the current 
firm condition of the market will 
continue for another 60 days, while 
some look for four more active 
months. 

Earlier in the spring, the Port- 








to the hard winter—the hardest this 





OUTGOING CONGRATULATES INCOMING—John Cahill (left center), retiring president 


of the Massachusetts Automobile Dealers Assn., congratulates Harold J. 
ht, are: Richard Brufee, second vice-president; Bill Plunkett, 


president. Others, left to ri 


Moye, newly-elected 


executive vice-president; Cahill: Joseph Hughes, first vice-president; Moye, and C. Norman 
Fay, assistant treasurer Other officers are R. H. Mixer, treasurer, and A. F. Brady, clerk. 


section has had for 50 years. This 
made money scarce as the severe 
winter virtually shut down logging 
work, the state’s principal industry. 
-ErNest W. PETERSON. 
* * * 


St. Louis 


“ THIS area new-car potential 
is good and looks good for some 
time to come. The strength and 
depth of the new-car market is 
more solid than most people realize, 
dealers claim, It even surprises the 
dealers, 

Used-car retail business, however, 
is soft and not nearly as strong as 
new-car buying. Maybe this is be- 
cause used-car prices have stiffened 
and are higher than they would 
be, because of strikes earlier this 
year, and the low used-car stocks 
of popular-priced dealers. 

Dealers point out that in 1941 
the average tradein value of a 

1937 model was about 30 to 33% 
percent of the new-car price. 
Now, with 1950 models, the aver- 
age tradein value of a 1946 model 
runs about 40 to 50 percent of 
the new-car price. 

When new cars become more 
plentiful, dealers expect to see used 

cars selling on a level similar to 
prewar patterns, i.e. on popular 
makes, ’46s will sell for about one- 
third of the price of 1950 models. 

There is a feeling this summer 
and fall will see this situation re- 
turned, and when it is worked down 
throughout the used-car stock, 
used-car retail will be stronger.— 
Sam X. Hurst. 


* + * 


Baltimore 
EW and used-car dealers in 
Baltimore are looking ahead to 
a busy summer in used cars with 
prices holding well until Septem- 





|may be a lull in the fall, but noth- | 
|ing drastic.”—JoHN H. GUNTER JR. | 


RTLAND new and _ used-car | 


ber, when the market is expected 
to slump. 

William B. Jones, general man- 
ager of Brooks-Price, believes “that 
used-car prices are going to hold 
up for the next four months. I don’t 
think there will be any drastic 
changes. But after September there 
will be a drastic drop in used-car 
prices.” 

Howard Stamper, sales man- 
ager of Boulevard Motors, Inc., 
said that although the used-car 
market “looks good, I wouldn’t 





Motor Truck Act 
Is Upheld in 


‘North Carolina 


RALEIGH, N. C.— North Caro- 
|lina’s motor truck act—and the 
| manner in which it is being applied 
|by the state utilities commission— 
|has passed its first court test. 
| The state supreme court held 
|that the commission was justified 
jin granting operating certificates 
{under the truck act’s grandfather 
clause to three Greensboro carriers. 
The certificates were challenged by 
I. M. Bailey, Raleigh attorney and 
former member of the commission, 
for three clients, Frederickson Mo- 
;}tor Express, Helms Motor Express 
}and Miller Motor Express. 

The trucking companies 
|}tended the commission had _in- 
fringed their rights by dealing too 
liberally with applicants for grand- 
father rights. At least four other 
cases were scheduled to come be- 
fore the supreme court next fall. 
More than 47 cases, all filed by 
Bailey, are pending in various 
;}county superior courts. 





i the appeals, upheld judgments 
issued earlier in Guilford superior 
court. 





con- | 


The supreme court, in deciding | 


want to make a prediction on it. 
So far it looks as though prices 
will hold up, and we'll have con- 
sistent volume turnover, I think 
the market will decline a little 
in the fall. 

Leslie Legum of Park Circle Mo- 
tor Co. said: “We have a very small 
used-car stock, below our normal 
capacity. Sales have been so brisk 
for used cars that our inventory is 
very low. We think prices will hold 
at least three months. We expect 
volume to hold very well, too, if 
we can get the used cars.” 

Vincent L, Schwing of Schwing 
Motor Co., Inc., said: “I feel used- 
car prices will be good because 
there is a scarcity of cars and pro- 
duction has been held up, Volume 
is still good in the used-car busi- 
ness. I think that will hold for the 
summer months, too.”—K. Savace. 





Quebec Dealers Seek 


More Ontario Buyers 

OTTAWA. — Dealers in Que- 
bec regions bordering on Ontario 
are campaigning to sell new and 
used vehicles to customers in the 
latter province, stressing in their 
ads that Ontario residents and 
companies do not have to pay 
the Quebec provincial sales tax. 

Prospective car or truck buy- 
ers have hesitated in getting 
their vehicles from neighboring 
Quebec dealers because they 
| feared they would have to pay 
the provincial tax. 











DO YOU 


NEED? 


PROVEN DEALER FORMS 


NEW CAR ORDER PADS 


“LET'S TRADE" PROPOSALS 
A Real Sales Aid 


SALESMAN’S DAILY 
ACTIVITY REPORTS 


USED CAR ORDER PADS 


**50-50"" GUARANTEE and for 
“AS-IS" SELLING 


USED CAR CONTROL RECORD 
and SALESMAN’S REPORT 


"MY DAILY WORK" 


Salesman's Pocket-size 
Prospect Book 


FREE SAMPLES 


On Request 


Modern Selling 
Methods 


P.O. BOX 666 LOUISVILLE 1, KY. 
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CAR DIAPERS 


| Protects Floors 





Does away with mess on show room floor, 
| Fits snug under car — catches all Grease 
| and Oil Drippings. Snap on easy, made 
of Grease-Proof Material, Guaranteed. 
Price only $12.00 each—3 for $30.00. 
State make of Car. Order Today. 

FRANK D, JACKSON, JACK-BILT CORPORATION 
906 Central Street Kenses City 6, Me. 
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tory, topping the 10,244 cars sold 
in the middle 10 days of April. 


* * + 


EPORTS of new-car sales in 

April from 26 states indicated 
that volume during the month fell 
below the March level, but was 
still very high, 

On the basis of reports from 
26 states, which normally account 
for 49.43 percent of national sales, 
the new-car sales total for April 
is estimated at more than 473,000. 

This would be some 20,000 under 


Ford Takes Look 
At Cornell Study 
On Crash Safety 


BUFFALO.—Ford is reported in- 
terested in a Cornell aeronautical 
laboratory research program aimed 
at finding ways of making auto- 
mobiles and airplanes so crash- 
resistant that the victims of crashes 
can walk away uninjured after 
crackups. 

A Ford engineer will come to 
Buffalo to meet with Edward R. 
Dye, head of the Buffalo labora- 
tory’s development division, who 
has been making crash studies. 

The story is that the subject of 
auto safety was brought up at a 
private luncheon for President 
Henry Ford II when he visited 
Buffalo a couple of months ago. 

The man who brought it up was 
President Lawrence D. Bell of Bell 
Aircraft, who still had painful 
memories of an auto crash in 
which he was involved last year. 

Dr. Clifford C. Furnas, director 
of the Cornell laboratory, carried 
on from there and wrote Ford 
about the lab’s project after he was 
back in Detroit. 

Ford agreed to send A. L. Haynes, 
one of Ford’s safety-engineering 
experts. 

The lab has said that its studies 
show it is possible to design crash- 
resistant automobiles or airplanes 
and that it now is a “matter of 
engineering a cockpit or compart- 
ment so that the shock of impact 
can be taken without injury.” 





New Car Sales High 
Seen This Month 


(Continued from Page 1) 
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the estimated total for March, 
which has already claimed the 
honor of second-best new-car sell- 
ing month in history. 

With two states — New Hamp- 
shire and Tennessee—still to re- 
port, new-car sales in March 
amounted to 480,857 units. The ad- 
dition of the two missing states 
is expected to drive the final total 
for the month well over the 490,000 | 
mark, 

* * * 


EANWHILE, new-truck sales 
continued to show high vol- | 
ume. This was particularly true of | 
truck sales in April. 
Reports from 27 states for April 
showed 47,966 new-truck sales, 
compared with 41,682 for the | 
same states in April, 1949. It’s 
estimated that new-truck sales 
for all states in April hit above 
92,000 units, against 78,857 in 
April, 1949. 
New-truck sales in the first four 
months of this year were up each 
month, and also topped the totals 
established in the same months 
last year. 











2 Committees Set 


By Indiana Chief 


INDIANAPOLIS. — Howard M. | 
Davis, president of the Automobile 
Dealers Assn. of Indiana, has ap- 
pointed membership and _legisla- 
tive committees. 

The former, under Vice-President | 
James H. Bryant, includes Chair- 
man Arthur M. Vivian, Richmond; 
A. J. Larson, Michigan City; Wal- 
ter J. Coyle, New Albany; Glen R. 
Pitman, Lafayette, and Fred F. 
Guy, Muncie. 

The legislative committee, piloted 
by Vice-President William H. Tal- 
bert, is chairmanned by George H. 
Ranes, of Terre Haute. Other mem- 
bers are W. T. Neal, Osgood; O. W. 
Hollowell, Greencastle; John R. 
Potzler, East Chicago; Frederick M. 
Sutter, Columbus, and C. H. Hilder- 
brand, Bedford. 





| Over 95,000 are 
| area. The largest plant is Dodge 

















DISCUSSING VEHICLE LAWS—The annual conference of region 3 of the American Assn. 
Among those who took 


| part in the program were, left to right: Earl T. Newbry, Portland, Ore., national president} second vice-president, and E. P. 


lof Motor Vehicle Administrators was recently held in Milwaukee. 


of the association; Norman Damon, Washington, vice-president of the Automotive Safety 
Foundation, and B. L. Marcus, president of region 3 and motor vehicle commissioner of 
Wisconsin. (Milwaukee Journal photo) 


Chrysler Marks 25 Years: 
‘14 Million Units Built 


(Continued from Page 1) 


to become Chrysler Corp. 


Since then, Chrysler’s yearly pro- | Dodge, DeSoto and Chrysler pas- 
duction in the U. S. has risen from|senger cars and Dodge trucks, 
133,357 vehicles in 1925 to more than 
1,200,000 vehicles in 1949, Its net 
worth has risen from $37,000,000 to 
more than $456,000,000 now. 

Its employes are 110,000 today 
as compared with 10,000 in 1925. 


in the Detroit 


Main, which employs 36,000. 
Yearly purchases from suppliers 
rose from $92,000,000 to more than 


$1,300,000,000. 


The first car to bear the Chrys- 
ler name was made in the fall of 
1923 by Maxwell and was intro- 
duced to the public at a private 
showing in the Commodore hotel 
in New York in January, 1924. 

This car was an immediate suc- 





Chrysler Corp.’s 
Output by Years 
Cars and Trucks 


Year 
1925 
1926 
1927 
1928 
1929 
193 


1931 
1932 
1933 

















USE 
BERGER 


RO) Cd abs 
SHELVING 


UY: 


Pao 
spAce ? 


@ Long and bulky parts both are 
safely and conveniently stored in 
space-saving Berger Steel Automo- 
tive Bins and Shelving. They're 
strong, durable, easy to alter and 
adjust with changing needs. 


Your local Berger Representative 
offers an exclusive parts department 
PLANOGRAPHING service that 
scientifically lays out your depart- 
ment to bring all parts into true 
sequence with your stocklist. He 
will furnish the factory-approved 
economical Berger standard steel 
units you need, and handle all in- 
stallation details. Call him in, or 
write for full information. 


| 1934 


(Dodge Army 
vehicles only) 
(Dodge Army 
vehicles only) 
(Dodge Army 
vehicles only) 
(Dodge 

vehicles only) 


Total U.S. 
133,357 
162,219 
182.388 


-... 889,525 


424,724 
253,630 
261,894 


-... 216,077 


435,097 
580,251 
820,858 


-... 1,033,640 


-... 1,044,767 
-.. 1,025,083 


173,614 
108,889 
82,111 


99,836 
673,915 


-.. 943357 
-.. 1,006,171 
».. 1,265,195 





pletely 
jlaunch a new company. 


formed it 


reorganize 


* * * 





This Berger Steel 
Automotive Shelving 
neatly disposes of tail- 
pipe and bulky parts | 
storage problems. It | 
keeps pipes off the floor, 
out of the way, yet 
readily accessible. Ex- 
tra large bins are just 
right for bulky parts. 





BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL 


CORPORATION U 


CANTON 5, QHIO 








of cars, the Maxwell 


Chrysler 6. 


Today Chrysler 

















Plants 
Floor Space (sq. ft.) . 
Employes 
Stockholders 
Suppliers 


Vehicle Production .. 
Net Worth 


Money Spent for Supplies ... : 


}cess and probably had a good deal 
j}to do with the decision of Mr. 
| Chrysler and his associates to com- | 
Maxwell 


and 


Veen the new company was 

consisted of four 
plants, with 3,600,000 square feet | gram. Chrysler delivered more than 
of floor space, and it built two lines | 25,000 tanks, 3 billion bullets, 18,000 


4 and the 


Corp. has 28 
| plants in the U. S. with 24,663,000! plies for the armed services. 


Chrysler Corp.'s Growth in U. S. 


1925-1950 


June, 1925 June, 1950 

dees 4 28 
eXPc teks 3,600,000 24,663,000 
10,000 110,000 

eee Res 6,500 66,777 
Puakies 800 7,701 


Sales Outlets for all Products . ; 


$92,000,000 (1925) $1,336,282,000 (1949) 

133,357 (1925) 1,265,195 (1949) 
2,616 11,831 
$37,033,000 $456,383,996 


| well Motor Corp. was reorganized ) square feet of floor space. Its pro- 


|ducts now consist of Plymouth, 


Chrysler marine and industrial en- 
gines, MoPar parts and accessories, 
|cycleweld and powdered metal pro- 
|ducts, and Airtemp air condition- 
| ing, heating and commercial re- 
|frigeration equipment. 
When Mr. Chrysler first be- 
came associated with Maxwell 
| Motor Co., Inc., that company 
owed banks $18,000,000, its credi- 
tors $35,000,000 and had a net 
worth of only $19,550,000. 


In March 1950, because of Chrys- 
ler Corp.’s policy of plowing back 
| into the business a large percentage 
| of earnings, and in spite of having 
| undertaken a large, though tempor- 
jary, debt when it purchased the 
|Dodge properties in 1928, it has a 
net worth of $456,383,996, and no 
debts. 





* * * 


1928, the same year 

|# Brothers Corp. was purchased 
jand became Dodge division, the 
DeSoto division was organized and 
|brought out the first car to bear 
{that name. Also in 1928 the Plym- 
|}outh Motor Corp. was set up as a 
division of Chrysler Corp. and the 
| first Plymouth was introduced. 


From the beginning, Chrysler 
Corp. invested and believed in 
engineering and research. The 
company completed its new lab- 
oratories in 1940. More than 2,600 
people in the corporation devote 
all their time to engineering and 
research work. 


The result of this continuous in- 
| vestment has been to introduce to 
|the automobile field improvement 
after improvement which eventu- 
ally has been taken up by the bal- 
jance of the industry. Some have 
become standard on all cars. Ex- 
amples of their pioneering achieve- 
ments are: four-wheel hydraulic 
| brakes, safety steel bodies, electric 
windshield wipers, high-compres- 
|sion engines, floating power engine 
| mountings, fluid drive, amola steel, 
|superfinish, scientific weight dis- 
tribution, safety rim wheels, water- 
|proof ignition systems and disc 
| wheel brakes. 





* * * 


| PYURING World War II the com- 
pany’s engineering and manu- 

facturing facilities played an im- 
| portant part in the armament pro- 


|B-29 engines, 1,000 units for the 
jatom bomb project, 460,000 Dodge 
| Army trucks and many other sup- 














Dodge | 










Vehicle Chiefs 
Elect Officers at 
Region 3 Parley 


MILWAUKEE.—E lected here 
to head region three of the Ameri- 
ean Assn. of Motor Vehicle Ad- 
ministrators was Annamae Riiff, 
South Dakota secretary of state. 
She succeeds Ben L. Marcus, 
Wisconsin motor vehicle commis- 
sioner, who was named to the exec- 
utive committee of the national 
association for a three-year term 

Other officers elected at the con- 
ference meeting of the 13-state re- 
gion were: Col. David Harrison, 
chief of the Missouri state patrol, 
first vice-president; B. B. McDon- 
ald, assistant director of the In- 
diana motor vehicle department, 


Lee, supervisor of drivers’ licenses 
for Minnesota, secretary-treasurer 

A resolution adopted at the meet- 
ing asked all states to require li- 
|}cense plates at each end of a ve- 
hicle. Wisconsin’s Marcus favored 
ja driver license committee resolu- 
| tion recommending a one-plate sys- 
tem. He said it would save his 
state $100,000 a year without im- 
pairing law enforcement. 

Marcus also rapped trucking 
companies that moved their regis- 
trations outside their home state 
to save on fees, To register a big 
tractor and trailer in Wisconsin 
costs from $600 to $900 but in IIli- 
nois the cost is about one-third as 
much, he said. 

Under reciprocity agreements the 
|trucks then enter Wisconsin free. 
|He said he would not recommend 
| the elimination of these agreements 
because it would “hurt too many 
{others but the matter is going to 
| be tested in court.” 


Auto Workers 
Safer by 25% 
During 1949 


CHICAGO.—Workers in the auto- 
mobile industry were 25 percent 
|safer last year than in 1948, the 
| National Safety Council reported 
last week. 

The auto industry ranked ninth 
| among all others with 6.35 disabling 
|injuries per 1,000,000 manhours. 

The accident frequency rate for 
jemployes in all industries submit- 
| ting company reports to the council 
was 10.14 in 1949—a reduction of 
|12 percent from the year before. 

The communications industry 
jagain led all other industries by 
turning in the lowest employe fre- 
quency rate. 

















‘7th Chicago Hertz Site 
To Cost $500,000 

CHICAGO.—The truck leasing di- 
|vision of Hertz Drive-Ur-Self last 
week announced the addition of a 
$500,000 unit to be built at 2424 S. 
Wabash Ave. 

Walter L. Jacobs, president, said 
that the new building is scheduled 
for completion about Oct. 1. 

The building will be the seventh 
Hertz unit here. 
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PLATED TO PREVENT RUST 
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Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
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Bees 
STUDEBAKER'S OVERSEAS EXECUTIVES—Regional 


representatives from four continents 
were called to South Bend last week by R. A. Hutchinson, president, Studebaker Export 
Corp., for conferences. They are shown above with home office executives looking over a 
service school cutaway display of the Automatic drive. Left to right: R. C. Knockaert, | 
special representative in charge of the European area; Charles C. Fagan, vice-president 
in charge of Africa and the Near East; W. F. Phillips, service school director; Pierre 
D'leteren, general manager of Anciens Etablissements, D'leteren Freres, S. A., manufac- 
turers and assemblers of Studebaker products in Brussels, Belgium; A. E. Albini, adver- | 


tising and sales promotion manager; R. Weaver, assistant to the president: Don Stack 
house, special representative in charge of India and the Far East; R. A. Hutchinson, pres- 
ident; J. T. Smith, special representative in charge of western South America; and A. H. 
Fleck, sales manager. 





Reuther Launches Drive | | 
For Annual Wage | 


(Continued from Page 2) 


could not reduce the lump pay janteed annual pay plans, most ex- 
sum allowed each employe. The |perts believe, is to extract an in- 


_ (| 180,000 Cars and Trucks Expected This Week . . . 
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Output Heads for New Peaks 


(Continued from Page 1) 


| 
before, which, on revision, included | 


147,581 cars and 29,911 trucks. 
7 * oa 
_— was the outturn that) 
wrapped up May as the best| 
production month in history. Pre- | 
liminary calculations show that! 


s|May output comprised 577,835 cars | 


and 119,458 trucks for a total of 
697,293 vehicles. U. S. plants ob-| 
tained their best previous month’s | 
volume in August, 1949, when 560,- | 
000 cars and 102,000 trucks were} 
built for a total of 662,000 | 

The May production’ record 
racked up in U. S, plants isn’t 
likely to live as long as its 1949 | 
predecessor. Prospects are that | 
it will be relegated a rating of | 


| second best well before June is 
| 


over. 
June schedules in U. S. plants | 
call for 634,000 cars and 127,000} 


trucks—a total of 761,000 vehicles. 


| Both potentials are far greater than | KAISER-FRAZER 


comparable 1949 efforts. 


This year’s truck production drew 
abreast of the 1949 pace last week. 


lump sum is a “floor” unable to 
be lowered because of idle time. 


direct control over maker produc- 
tion planning. 





The UAW chief also offered his| Pledging each employe an irre- | 
idea on how new-car prices could|ducible minimum pay each year 
be determined to fit in with a guar-|™ight force the auto corporations 
anteed annual pay scheme. He sug- to level out their production so the 
gested that cars be priced higher|P8y guarantees can be met, UAW 
during volume selling months and|©conomists reckon. 


be priced lower in the off-season. | = anak 


|By the end of this month, truck 
|assembly in U. S. plants should be 
running well ahead of 1949 and 
not too far off the industry’s rec- 
ord 1948 pace. 
+ * * 

ON THE passenger-car side, U. S. | 

plants have already turned out | 
half-a-million more units than at 


He contended the competitive na- 
ture of the industry would not be 
disturbed by wage guarantees. 

Reuther’s ambition through guar- 


Synthetic Fuels 
Can’t Compete, 


Dr. Wilson Says 


CLEVELAND. —In Cleveland to 
receive the American Petroleum 
Institute’s top honor in refining, Dr. 
Robert E. Wilson, chairman of 
Standard Oil Co. (Indiana), sharply 
denied rumors that motor fuel can 
be made from coal or oil shale to 
compete in price with gasoline. 

The certificate of appreciation 
for outstanding work in the field 
of petroleum refining was presented 
to Dr. Wilson at a dinner meeting 
by the division of refining of the 
American Petroleum Institute. In 
a press conference immediately 
preceding the presentation, Dr. Wil- 
son said: 

“So long as oil will run out of 
the ground as freely as it is run- 
ning now, processes involving coal 
and shale will have to undergo con- 
siderable improvement before they 
compete.” 

He challenged rumors implying 
that the oil industry seeks to ob- 
struct development of synthetic 
fuels. 

“Speaking for myself and Stand- 
ard Oil Co. (Indiana),” he said that 
“if a method is ever discovered 
for producing gasoline equivalent 
in quality and cost to gasoline from 
crude oil, we shall certainly put 
the new process into operation.” 





FOR MAILING FROM CAR — Postmaster 
John F. Fixa of San Francisco (left) ints 
out to John H. Shiner, president of Sunset 
Motors (Pontiac), San Francisco, advantages 
of this new service for the motoring public 
which eliminates the problem of hunting for 
orang space. A zone painted on the street 
eeps the space open for motorists, who can 
drive up and deposit their letters without 
leaving the car. 


‘T= pot continued to stew, 
meanwhile, in the Toledo UAW 
as a committee from international 
union headquarters held hearings 
there on the administrative prac- 
tices of embattled union Vice- 
| President Richard Gosser. 
| Two union regional directors— 
Michael Lacey and Ed Cote—were 
| delegated as committeemen investi- 
gating charges that Gosser mal- 
administered UAW affairs in To- 
ledo. 

Gosser earlier had agreed to 
make his first statement in depo- 
sition hearings growing out of 
| three fraud suits placed against 
him and his lieutenants in the 
union. The plaintiff is John Bol- 
man, a former official of Local 
12 who accused Gosser and sev- 
eral of his aides of mulcting 
funds from Local 12 coffers. 
Gosser conceived the area-pen- 
sion demand for the Toledo area. 
It has seemingly been tabled pend- 
ing outcome of the Gosser investi- 
gations and in the face of con- 
|certed opposition from the Toledo- 
}area industry. 


Closed-Shop Curb Issue 


In Tenn. Governor Race 


NASHVILLE, Tenn.—Tennessee’s 
anti-closed shop law is being in- 
jected as an issue.in the guber- 
natorial Democratic primary cam- 
paign. 

Outright repeal of the anti-closed 
shop law is advocated by State Sen. 
Clifford Allen, who currently is 
Gov. Browning’s chief opponent in 
the Aug. 3 Democratic primary. 


Gov. Browning earlier had de- 
clared he would not advocate re- 
peal of the anti-closed shop law, 
but that he believes closed shop 
and union shop agreements should 
be permitted where both employers 
and employes want them. He re- 
iterated that he would sign a re- 
pealer of the restrictive law if it 





is approved by the state legislature. 


An anti-closed shop law repealer 
attracted only scattered support in 
the 1949 session of the Tennessee 


legislature, which won’t meet again 


in regular session until 1951. 





Addes Does a Flipflop: 
From UAW to Auto-Lite 


DETROIT.—George F. Addes, 
former secretary -treasurer of 
the UAW-CIO, has turned in his 
union card for a sales job with 
Electric Auto-Lite in Chicago. 

Addes, a leftwinger politically, 
held the UAW executive post 
from 1987 to 1948, when he was 
defeated for reelection by Emil 
Mazey of the pro-Walter P. Reu- 
ther slate. Addes got his start 
in the labor movement as an 
organizer of Auto-Lite workers 
in Toledo. 


eee ee 


the same point in 1949, a record car 
year. 

Auto makers don’t expect that 
steel shortages will force them to 
slacken their pace. They say steel 
is in short supply in relation to 
scheduling, but that no emergency 
is in immediate prospect. 

Many plants, of course, are 
solving steel problems through 
expensive conversion programs. 
K-F officials admit that their 
steel procurement is being bol- 
stered by such action. 

In general, however, no particu- 
lar plant appears to have any seri- 
ous steel problem. But of all the 
companies, Chrysler Corp., which 
took all the steel it could get even 
while on strike, is believed in the 
best supply position. 

Anyway, there are no signs that 
any maker will soon curtail pro- 
duction schedules, which last week 
continued to hit new daily highs 
throughout the industry. | 

* ” * | 
(CHR TEER plants last week lift- 

4 ed daily operations to even 

The holiday week's! 











‘higher levels. 


joutturn in the corporation’s plants | 


|yielded an estimated 28,424 cars, 
compared with 34,901 the week be- 
fore. The latter effort featured 
Saturday assembly at Chrysler and 
DeSoto divisions, but only Monday 
through Friday work at Dodge and 
Plymouth. 

Ford had to work 10 assembly 
plants last Saturday to roll up an 
estimated 24,983 cars for the week, 
as compared with 33,254 the week 
before. Mercury built 32,051 cars in 
May, the best month’s total in its 
history. 

Saturday activity was resumed 
in General Motors plants last 


week and the corporation’s vol- 
ume was only about 12,000 units 





* 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 








Week Week dan. 1 dan, 1 
Ended Same Ended Total to to 
dune 3, Week, May 27, May, dune 4, dune 3, 
1950 1949 1950 1950 1949* 1950* 
CHRYSLER .......... 28,424 20,542 34,901 109,364 387,240 219,413 
SD vexecivsewne 3,468 2,733 5,184 15,819 50,646 30,255 
Pe sictseteaetee 2,632 2,093 3,909 11,654 38,730 22,422 
PE cretecettcacuss 7,920 5,618 9,815 31,597 89,898 62,811 
og 14,404 10,098 15,993 50,294 207,966 103,925 
DEE Sy ca Verdes buen 24,983 1,242 38,254 144,861 383,265 666,503 
SSS accutaredoese s 19,129 480 25,306 109,586 301,348 513,533 
PE: Séaveusseexss 614 440 741 3,219 13,549 14,934 
EE iin ving wae ¥:e's 5,240 822 7,207 32,056 68,368 138,036 
GENERAL MOTORS . 47,599 410,379 59,768 240,650 859,359 1,216,358 
Me < Sntetenenyes 7,780 6,958 11,201 45,978 170,788 221,145 
RRR RS are 1,874 1,486 2,551 9,449 37,245 36,417 
SURO oscvseccces 23,821 20,765 27,811 115,166 409,044 607,064 
Oldsmobile 6,126 4,856 8,139 31,778 115,531 161,758 
(. Re 7,998 6,314 10,066 38,279 126,751 189,974 
2,674 2,006 3,330 12,935 29,973 27,918 
ae 20, 61 45 1,542 5,258 9,670 
Si kk eeaaee's 2,654 1,945 3,285 11,393 24,715 18,248 
CROSLEY ........ 78 176 57 504 4,899 2,672 
BUUPEEEEES vecvessses 1,859 2,394 2,523 11,789 74,101 59,145 
ED ou 550 0 bis bea in.’ 3,014 2,719 4,421 20,416 61,355 90,133 
PACKARD .....sc00. 901 2,279 1,506 6,243 40,579 29,602 
STUDEBAKER ........ 3,936 4,143 6,392 26,530 92,714 122,577 
WILLYS-OVERLAND* 761 686 1,429 4,543 12,288 12,324 
Total Cars, U. S.....114,229 76,566 147,581 577,835 1,945,773 2,446,645 
*Station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 

















Week Week Jan, 1 Jan. 1 
Ended Same Ended Total to to 
June 3, Week, May 27, May, dune 4, June 3, 
1950 1949 1950 1950 1949* 1950* 
CHEVROLET .........- 6,511 6,024 10,767 43,1938 190,463 205,585 
OROGLEYW ...........-- 3 4 2 26 179 156 
SR oir sib a6 wiv. 39,004 64 41 79 324 1,570 1,646 
EL: oo Ge de'eeesw ois 2,882 2,280 3,088 9,852 15,325 19,884 
NED uae gee'se'e-s 30 2 54 178 671 717 
Se eee 5,078 140 7,700 32,986 86,816 153,115 
A eer eee 1,521 1,317 2,446 9,133 41,998 47,855 
INTERNATIONAL 2,296 2,722 2,776 11,850 60,957 48,407 
6S a Paha Nahas 181 107 223 927 2,900 4,649 
Ps Giaticis warn) hte 61 60 95 358 1,684 2,382 
STUDEBAKER ........ 648 1,198 1,097 4,259 33,567 22,558 
EE: waketesaeeees 238 131 288 1,240 3,953 5,438 
WILLYS-OVERLAND 681 740 1,015 3,944 26,183 15,641 
MISCELLANEOUS 218 273 281 1,188 7,285 5,538 
Total Trucks, U. S... 20,412 15,039 29,911 119,458 — 533,551 533,571 
Jars, Trucks ~~ ave 
oe " eae Leah a 134,641 91,605 177,492 697,293 2,479,324 2,980,216 
Cars, Trucks —_— er 
fee pie St aca asec 7,544 6114 7,316 32,294 1 13,820 150,705 
Grand Total, a 7 
y d Truc 
ue oe Canada ...142,185 97,719 184,808 729,587 2,593,144 3,130,921 





*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, Diamond T, etc. 


off that of the previous week, 
even though GM workers didn’t 
begin the week until Wednesday. 
GM’s May production showed 
240,650 cars. It is estimated that 
GM lost 20,000 cars in May be- 
cause of the railroad dispute. 
* * * 
kK: WHICH built more Kaisers 
last month than in any pre- 
vious month since September, 1948, 
moved daily schedules on these 
jobs up again last week. K-F’s 
lifetime output through last week 
included about 423,000 cars, com- 
prised of 150,000 Frazers and 273,- 
000 Kaisers. 
Edgar Kaiser, K-F president, 


STILL SELLING AFTER 50 YEARS—Upon completion of a half-century of selling, T. W. 


Van Dorn (right), salesman for Oestreicher, 
recently given a party by R. T. 


been with Oecstreicher since 1936. Durin 


Oestreicher 


Inc. (Dodge-Plymouth), Columbus, O., was 
(left), president of the firm. Van Dorn has 


the other years he sold many cars, including 


Ford, Maxwell, Stutz, Grant, Standard Eight, Lexington, Essex, Hudson, Overland, Columbia 


and Paige. 
in the showroom, 


All employes of the dealership were present at the party, which was held 
Van Dorn was presented with a briefcase. 


says his company is pointed to- 
ward the production of nearly 
180,000 cars in 1950. K-F turned 
out slightly more than 181,000 
cars in 1948 for its best 12-month 
period. So far this year the com- 
pany has built 27,918 cars, only 
55 less than in the same period 
of 1949. 

K-F this week should join the 
list of those producers operating at 
a pace greater than last year. 

Not on such a list is Hudson. 
However, this company is current- 
ly producing at its best rate since 
last August. 

o > o 
MAY production at Nash was 
the best in that firm’s history, 
totaling an estimated 20,416 units. 
To date Nash has built 90,133 cars 
in 1950, as compared with 61,355 
at the same point in 1949. 

Packard turned out a conserva- 
tive 6,243 cars in May, but this 
was its best monthly performance 
since October, 1949. New models, 
although not in the immediate 
offing, are expected to give new 
life to Packard scheduling. 

Studebaker took a long Memo- 
rial Day holiday, but still built 
an estimated 26,530 cars in May 
for the best production month in 

its history. Studebaker’s 1950 car 
output is running nearly 30,000 
ahead of 1949. 

Production of Willys passenger 
| vehicles is keeping pace with that 
of 1949, but commercial vehicle pro- 
duction is off some 10,000 units. 
Willys officials blame the decline 
on a less active export market for 
Jeeps, 
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Million Since August, 1939... 


Hydra-Matic Mark 
Attained by Olds 


(Continued from Page 2) 


neers began experimenting with 
automatic transmissions in the 
1930’s. In 1935 Oldsmobile engi- 
neers cooperated with those from 
other GM divisions in developing 
a semi-automatic transmission 
which included a clutch but had 
no fluid coupling. 

This transmission required one 
manual shift between second and 
third speeds, but it shifted auto- 
mactially through first, third and 
fourth speeds. There was an auto- 
matic downshift and rapid acceler- 
ation could be achieved by pushing 
the pedal to the floor. 

The GM safety automatic trans- 
mission was available as an op- 
tional installation on the Oldsmo- 
bile 1937, 1938 and 1939 models. Dur- 
ing that period 28,010 Oldsmobiles 
were so equipped. 

With the introduction of Hydra- 


Mexico May Build 
European Cars 


By Summer 


MEXICO CITY.— Assembly of 
several makes of European cars in 
Mexico and their distribution in this 
and other Latin-American countries 
is expected by industry observers 
to start this summer. 

It is understood that the “inva- 
sion” will begin with the British 
Hillman Minx being assembled at 
the Packard plant here and the 
French Renault being built at the 
local Nash factory. 

It is also believed that the Ital- 
ian Fiat and the Issota Fraschini 
will soon be put together in this 
country. 

The decisions to construct Euro- 
pean cars here were advanced by 
currency devaluation by Britain 
and other countries. 


Henry Ford il Lauds 


Jewish Aid Campaign 

LOS ANGELES. — Lending his 
support to the United Jewish Ap- 
peal campaign, Henry Ford II, 
president of Ford Motor Co., last 
week called for continued aid to 
“democratic movements wherever 
they can be found.” He addressed 
a UJA rally here. 

“There is a special bonus at- 
tached to the kind of giving that 
makes possible the actual saving of 
lives, the rehabilitation of broken 
bodies and spirits and the re-crea- 
tion of human beings,” Ford said. 
“And, there is a special bonus in 
the kind of giving that helps peo- 
ple who are already helping them- 
Selves.” | 


Dial, NeDermieh, Baxter 


Elected by Quincy Assn. 
QUINCY, Jerry Dial (De- 


Soto) was ees president of the|to be 1,465,000 tons, and _— pro- | 


Quincy New-Car Dealers Assn. at 
the group’s last monthly meeting. 


Other officers elected were: Dave | 


McCormick (Pontiac), vice-pres- 
ident, and Albert G. Baxter (Stude- 
baker), secretary-tr -treasurer, | 








FLYING TO FACTORY—One of the first | 
group of northern California Hudson buyers 


to take an all-expense-paid flying trip to | 
Detroit to receive delivery is Mrs. ; 
Damerow (left), San Francisco. Here! 
Mrs. Damerow: Ellis Brooks, San Francisco | 
Hudson dealer, and Grace Schmalz, emnere | 
tion agent for American Air Lines, go over | 
the flight route. Flights to the Hudson lelere | 
will leave each Sunday during the summer. | 


of 


| Matic Drive in 1939, Oldsmobile did 
away with the conventional friction 
jclutch and clutch pedal. Hydra- 
|Matic is a planetary transmission 
|controlled automatically by hy- 


planetary assemblies of the 


ternal-gear type. 

Wartime experience with Hy- 
dra-Matic in tanks and military 
vehicles resulted in improved 
endurance and performance 
which were translated into Hy- 
dra-Matic for passenger car use 
| after the war. This has helped 
minimize repair costs for cus- 
tomers, reports the firm. Then 
Oldsmobile engineers did further 
experimentation to obtain greater 
smoothness and eliminate noise, 
two considerations which did not 
have much military significance. 

The clutch plate was changed 
from bronze to a cork and krefelt 
(composition) combination, making 
for smoother operation. A damp- 
ener also was provided, increasing 
the length of life and reducing 
noise. 

When Oldsmobile perfected its 
eight-cylinder high - compression 
Rocket engine, some changes were 
made in Hydra-Matic to accommo- 
date it to the more-powerful engine. 

Changes also were made in the 
transmission valve mechanism. A 
larger front pump with modulated 
line pressure is now utilized, im- 
proving shift smoothness, especially 
at part throttle. Better acceleration 
also was achieved. 

Original oil capacity of Hydra- 
Matic was 10% quarts and it was 
necessary to change oil after the 
first 5,000 miles and then drain and 
refill every 10,000 miles. Oil capacity 
now has been increased to 11% | 





draulic means and combined with | 
a fluid coupling. It comprises three 
in- | 





| ous display of the 1951 K-F lines. 
sedans and utility models, 
| hattan ee. 


Safety Training 
Called Essential 
By English 

CHICAGO. — Urged to 
| safety and efficiency, operating spe- 
cialists heard Henry E. English, | 
president of the American Truck- | 
ing Assns., call for more intensi- 
fied work among the state asso- 
ciations, 


English, president of the Red 
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quarts and it is recommended that 
the oil be changed every 15,000 


| miles. 


‘Natural Rubber’s 


High Price Held | 
Threat to Use 


NEW YORK.—There is no short- | 
age of natural rubber, but unless | 
its price becomes “more realistic” 
in the near future, there will be a 
decrease in the use of it, according 
to Harvey S. Firestone jr., chair- 
man of Firestone Tire & Rubber. 

Firestone, who arrived here last 
week from Europe, said that “the 
usual seasonal increases in the out- 
put of natural rubber should result 
in a supply sufficient to meet re- 
quirements during the second half 
of this year.” 

He reported that a study by the 
International Rubber Study Group, 
in which 17 nations participated, 
showed that world consumption of | 
natural rubber in 1950 is expected | 
|duction is estimated to be 1,605,000 | 
tons. 

The present high price of natural 
rubber, which is more than 10 cents 
|a pound in excess of synthetic rub- 
|ber, is resulting in the increased 
juse of synthetic, Firestone said. 

He pointed out that synthetic 
rubber has established a permanent 
place for itself in the transporta- | 
tion field because of its satisfac- | 
tory performance for America’s car 
owners. He said the rubber indus- 
try was optimistic about its out- 
look for the remainder of the year. 





Holiday Drivers Praised 


And Berated by Critics 

WASHINGTON.—The nation’s 
motorists drew praise last week 
from the American Automobile | 
Assn, for their record over Me- | 
morial Day weekend. Careful 
driving actually saved “42 sta- 
tistical” lives, the AAA said. 

The AAA statement was in | 
sharp contrast to that of the 
National Safety Council, which 
assailed “slam-bang driving” as 
having resulted in a “Memorial 
Day massacre.” A nationwide | 
compilation revealed 340 traffic 

} 








fatalities during the 4-day 
period. AAA said that normally 
there are 90 deaths a day. 











Kindly Acknowledge 


Advertisers avaiting themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants heve been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


WANTED—AUTO EXECUTIVE. A leading 
new car (General Motors) dealer in a 
principal midwestern city offers a rare 
opportunity for a man thoroughly experi- 
enced in automobile sales management. 
This is a position with heavy responsi- 
bility and equal compensation. It should 
be attractive to a top-flight auto execu- 
tive. The man who can handle it will be 
No, 2 man in the organization. He must 
be able to take complete charge of a sales 
force and must be a keen appraiser of 
tradeins. The position offers an attractive 
salary plus bonus, with an opportunity, 
after qualifying, to buy an interest in a 
now closed corporation out of his earn- 
ings. Contact—Edde K. Hays, 209 §S 
LaSalle St., Chicago, III. 

COMBINATION GENERAL and Sales 
Manager. Want prewar and postwar ex- 
perience Salary plus agreeable percent- 
age of net, 200 car Dodge-Plymouth 
Midwestern town 25,000 Income well 
diversified. Write letter of experience in 
dealerships, Box 4092, c/o Automotive 
News, Detroit 26. 


ESTABLISHED DeSOTO - PLYMOUTH 


DEALER needs experienced service man- | 


ager for body and service departments in 


progressive city of 40,000 located in South | 


Central Washington. Must be aggressive, 
experienced producer, now in Pacific 
northwest or from Montana or the Da- 
kotas. Excellent proposition for right 
man. Give full details, age, marital 
status, experience and reference authoi- 
zation in first letter. Box 4078, c/o Auto- 
motive News, Detroit 26. 


GENERAL and SALES MANAGER com: | 
dealer | 


bination needed by ‘‘Big Three’’ 
in southern Ohio city of 50,000 popu- 
lation. Must be familiar with used car 
values, capable of appraisals, hiring and 
training salesmen, Attractive proposition 
to man that can qualify, This position 
will be filled within thirty days. Reply 
by letter giving references and complete 
information, Box 4073, c/o Automotive 
News, Detroit 26 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/, cents per word for one 
insertion or two insertions of the same 
copy at 12%, cents per word. Cash in 
advance. 









OFFICE MANAGER-Accountant, 
perience all 
The right hand for the dealer who would 
like to be relieved of detail. Box 4086, 
c/o Automotive News, Detroit 26. 

CHEVROLET PARTS MAN available, Ten 
years’ 
accessory 
Box 4075, 
troit 26 





Best of references 
De 


manager. 
c/o Automotive News 


the standard Frazer sedan, 


improve | 
the trucking industry’s record for| done in the state associations, Eng- 


AUTOM(C 


Top ex- | 
phases of dealer operation. | 


experience as Chevrolet parts and | 


KAISERS AND FRAZERS AT BOSTON SHOW—Ample space was available for advantage- 
Exhibits included the Henry J., Kaiser two and four-door 


Frazer convertible and Frazer Man- 


| Ball Motor Freight Lines, Inc., Dal- 
|las, spoke at a combined luncheon 
|of the spring meeting of the ATA 
aie of safety supervisors, 
| equipment and maintenance, and 
| terminal operations, 

“The real basic work” has to be 


| lish said, in fostering the re-train- 
jing of drivers to maintain their 
| standard of highway courtesy and 
proper handling of equipment, in 
spreading new techniques of equip- 
ment maintenance, and in improv- 
ing terminal operating practices. 





‘Load Crackdown 


Ups Truck Fees 


In New Jersey 


TRENTON, N. J.—New Jersey's 
campaign for more stringent en- 
forcement of truck weight regula- 
tions is producing an increase in 
truck registration fees, according 
to State Attorney-General Theo- 
dore D. Parsons, who reported 6* 
truck overloading convictions for 
April. 

Parsons said motor-vehicle agen- 
cies throughout the state have 
noted a tendency by truckers to 
register their vehicles for heavier 
loads than they formerly listed. 

In other years, when enforcement 
of weight limits was spotty at best, 
the truckers were able to save sub- 
stantial sums through under-regis- 
tration, since gross weight is the 
basis for truck fees, it was de- 
clared. 

The new enforcement drive was 
launched at the height of a contro. 
versy in the state legislature over 
enactment of a bill to increase 
truck fees by $2,000,000 a year and 
to impose new axle load limits. 


Hudkins Joins Peninsula 

W. F. Hudkins, former San Fran- 
cisco assistant zone manager for 
Nash, has become manager of Pe- 
ninsula Motors, Burlingame, Calif. 
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POSITION WANTED 
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|NEW AND USED, general or sales man- 
ager experienced in all phases. Familiar 
with all problems connected with owner- 
ship, selling, servicing, new and 
| car merchandising, repairing and recon- 
ditioning, advertising and budget plan- 
ning. Married, 15 yrs. training and 
schooling in automotive business. Four 
years’ experience as general and sales 
manager combined, Will work anywhere 
in U.S.A. Available immediately. Box 
4104, c/o Automotive News, Detroit 26 


GENERAL | MANAGER tor all departments 
of your business. Are you looking for a 
reliable and experienced man who has 
successfully operated General Motors and 
Chrysler dealerships in Detroit and Chi- 
cago regions and has an outstanding 
record as a sales producer, organizer and 
profitable operator? If you want a man 
with these capabilities, reply to Box 
4103, c/o Automotive News, Detroit 26. 

GENERAL MANAGER AVAILABLE. 40 
years old, 19 years’ experience including 
salesmanager, Ford dealer, used car 
dealer, Lincoln-Mercury dealer and dis- 
tributor. Prefer 
Open for proposition. Box 4089, c/o Au- 
tomotive News, Detroit 26 

| SALES MANAGER, 27 

| Chevrolet-Buick-Oldsmobile. 

Hard worker, strong personal 

Directed sales competitive market. 

money, Keen used car specialist. 

Convince you am man needed. 

change, dealership small, Lower half 

U.S.A, Can bring efficient parts man- 

ager. Available immediately, Box 4101, 

c/o Automotive News, Detroit 26. 

SAL ES_ MANAGER New or used cars 

College graduate, married, age 36. Re- 
cent successful ‘‘Big 3’’ dealer with vast 

experience and ability to train and or- 
ganize a sales force Can install and 
manage a good used car reconditioning 
program. 
tradeins, 

c/o Automotive News, 





150 to 250. 
closer. 

Made 
Write. 
Desire 





Qualified references. Box 4093, 
Detroit 26. 





| GENERAL MANAGER. 41 years "old, 20 
years’ experience in the automotive field 
as manager, salesmanager, used car 
dealer, mew car dealer. Have had ex- 
perience in all three major lines. Can 
take full charge on salary plus percent- 
age or working interest. Box 4088, c/o 
Automotive News, Detroit 26 





Experienced in all 


continuous years | 





used | 


| 
| 


locating Pacific coast. | 


Fully competent in estimating | 


20 | 


CLASSIFIED WANT AD DEPARTMENT | 


name and addres 


Dollor 


DETROIT 


DEALERSHIP AVAILABLE 


DEALERSHIP 


Now Handling Plymouth-DeSoto 





One of the largest distributorships 
in lowa. Excellent business city. 
Building in finest location. Modern 
showroom, complete up - to - date 
service department with excellent 
lease. This business must be sold 
by July 15th. Owner retiring. Will 


|take approximately $50,000 to 


handle at actual inventory cost 
prices. It will pay you well to in- 
vestigate this offer at once. Must 
qualify with factory. All replies 
confidential. Write Box 4049, c/o 
Automotive News, Detroit 26. 





FOR’ SALE. Midwest dealership, now 
handling leading independent automobile, 
also Massey-Harris and New Idea farm 
implements. Brick building, adequate 
parts inventories, shop and office equip- 
ment. Entire setup $24,000. Can arrange 
terms. Box 4097, c/o Automotive News 
_ Detroit 26 


DEALERSHIP IN 


SOUTH, county seat 
town of nearly 10,000 in county of 60,- 
000, now handling Oldsmobile. Building 
8,500 square feet floor space with ample 
used car lot. Will inventory and no dead 
stock, Available with or without farm 
implement agency. Owner has other in- 
terests Rent or buy building Must 
have factory approval, Ideal location 
and setup for medium size dealership 
Reply Box 4098, c/o Automotive News 
Detroit 26. 





| UNUSUALLY WELL EQUIPPED independ- 


GE NERAL MANAGER 
details of large operation Successful | 
record pre and postwar Available on 
short notice Personal and bank refer- | 
ences, Prefer New England or Western 
Penn, Write Box 4094, c/o Automotive 
News, Detroit 26 


PARTS MANAGER 5% years dealership, 
| parts store. Efficient stock control man, 
$26,000 business. Age 25, married, re- 
liable, aggressive. Can bring salesman- 
ager, years’ experience. Lower half 
| U.S.A Available now. Box 4100, c/o 
| Automotive News, Detroit 26 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





| 








ent repair shop in an up-and-coming 
section of U. S.; established 25 years, 
good organization, ideally arranged and 
located for dealership. Dealership avail 
able. Will sell business and lease build 
ing Box 4102, c/o Automotive News 
Detroit 26, Mich 

| FLORIDA DEALERSHIP FOR SALE. 


Popular make. Also has franchise for one 
of leading truck manufacturers. Estab 
lished business. Sales last year $375,000 
Modern showroom and service depart- 
ment, Good lease on building. Wonderful 
location on west coast of Florida, Fast 
growing community. Consider partner 
ship. Buyer must qualify with factory 
For further information, write Box 4082 
c/o Automotive News, Detroit 26. 


now handling Chevrolet 
Located center four indus 
Pennsylvania. Building over 
floor space, including modern 
apartment. Modern shop. $15,000 will 
handle deal. Buyer must qualify. Box 
4091, c/o Automotive News, Detroit 26 


DEALERSHIP, 
Small town. 
trial cities. 
4,000 feet 
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AUTOMOTIVE NEWS, JUNE 5, 1950 


DEALERSHIP AVAILABLE 
,EALERSHIP, handling Chrysler Plym- | 
outh, Rocky Mountain region. Trading 
area 40,000. Sales last year over 500,000 
net $30,000. Will sell at inventory to 
qualified buyer. Modern building, used 
car lot, for sale or lease. Box 4077, c/o 
Automotive News, Detroit 26. 

DEALERSHIP WANTED 
DEALERSHIP WANTED. 100 to 300 car 
dealership. Must be one of ‘‘Big Three.’’ 
Prefer New England or Western Penn. 


__USED CAI 


AUCTION 


—Ai— 


Write Box 4095, c/o Automotive News, 

Detroit 26.0 HORSEHEADS, NEW YORK 
WANTED. 100-150 unit Ford, Chevrolet 

or Dodge deal. Prefer West Coast or EVERY FRIDAY 

southeast United States, No real estate 

Write Box 41096, c/o Automotive News, 


Detroit 26 

GM OR FORD DEALERSHIP WANTED 
150-250 car contract in California. Ex- 
cellent personal and bank references, All 


DANVILLE, PENNA. 


replies strictly confidential, Write Box 

4076. c/o Automotive News, Detroit 26 EVERY WEDNESDAY 
JUST SOLD small town deal. Want deal- 

ership in town over 50,000 Ford pre- 


You will always find real action at 
both these auctions. 


with factory. An- 
Hudson, Macon, 


ferred Can qualify 
swer confidential. W. C 
Miss. 

BIG THREE DEALERSHIP WANTED 
within 75 miles New York city. Ham- 
mond, 54 Riverside Drive, New York, 
We Os 

BUSINESS OPPORTUNITIES 

\UTOMOTIVE MANUFACTURING 
NESS, located in Middle West, needs 
additional working capital to realize 
profit possibilities Will sell all or any 





R. D. WEST, Prop. 


Tex Rickard 


E. Johnson 
Auctioneers 


Jos. 


BUSI- 


part, with or without services of present 
owners. $25,000 upwards needed. Write ANNOUNCING 
Box 4105, c/o Automotive News, De- 
oe 
troit 26 OPENING SALE 
TRUCK SALES-GARAGE, Now have 


franchise General Motors trucks; Indiana 


ony, sales £00,000, oon Sunes ‘ae | Witla AUIO 
modern equipped, complete service, main 

highway, property optional, low price 

Apple Company, Brokers, Cleveland AUCTION 
Ohio. 

AUTO SALES WESTERN PENNSYL- 

VANIA. Now have franchise General e . 

Motors car, fast selling truck; modern Wichita Falls, Texas 
equipped, complete service, parts, attrac- 

tive salesroom, two-story brick building, TUESDAY, JUNE 6, 1 P.M. 
8,000 square feet, seven living rooms, 

excellent personnel; sell with property RAIN OR SHINE 

a Company, Brokers, Cleveland, And Every Tuesday Thereafter 


NEW MODERN PLANT 
DEALERS ONLY 


ESTABLISHED TRACTOR and implement 
business. Popular make Two county 
franchise, 25,000 population, Northwest 
Washington. Write Box 4099, c/o Auto- 
motive News, Detroit 26 


DEALER SERVICES 


Top-Notch Auctioneers 
Elie Lam, Owner 


INVENTORY SPECIALISTS. Parts and 
accessories inventories taken accurately, SHEPPARD FIELD CUTOFF 
economically and quickly in Michigan, Phone 3-2171 
Illinois, Indiana, Ohio, Pennsylvania and 


New York. Talbot's Automobile Dealers 
Inventory Service, 4690 Newport, Detroit 
13, Mich. Phone Valley 2-9377 

UTO EMPLOYMENT SPECIALISTS 
Serving both employers and employes 
Sales, service, parts, office and manage- 
ment. Inquiries solicited Cardinal 
Agency, 505 5 Avenue, New York City 





> 


Philadelphia's 3 
BIG DEALER AUCTIONS 


of TUESDAY THURSDAY FRIDAY 
Complete 1950 Texas 12 NOON 12 NOON 8 PM. 


New and Used Car Dealers 
PRICE... . $50.00 
Capitol Information Service GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


101 East 10th Street 
AUSTIN, TEXAS 
PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 





DEALERS LIST 





USED CARS FOR SALE 





ATTENTION DEALERS 
1949 
Chevrolets - Fords -Plymouths | 


Make us your headquarters for whole- 
sale buying when in Philadelphia. 


We always have a large supply of 
low mileage cars on hand. 


Phone 
R. A. R. Inc. 


42nd & Sansom St. Phila. 4, Pa. 
EVergreen 2-2300—1. E. Spatig 





ATTENTION DEALERS 1 1 1 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 


Excellent Bodies -:- Good Motors 
All Cars Formerly .Used for 
Cab Service in Phila. 

Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. e 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


Write Stop In 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 








AKRON'S 
AUTO AUCTION 


EVERY THURSDAY 1:00 P.M. 
DEALERS ONLY 
Auctioneers: 

“Col.” Carl E. Marker, Jimmie Leichty, 


Harvey Boyer 
BUY AND SELL WITH 


"Mac" 
The Liberal Scotchman 


H. C. TURNEY AUTO SALES 


156 E. Center St. 
Akron, Ohio Blackstone 3127 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 





AUTOMOBILE 
AUCTION 


28 Miles From Chicago Loop 
Yq Mile East of Illinois State Line on Route 30 
EVERY FRIDAY — 11 A.M. | 
175 Car Average | 
We have actually sold an average of 93 | 
cars per sale since the day we started. | 
Strictly Wholesale | 
Dealers Buy — Dealers Sell 
GEORGE LAWSON and BUD FENNEMA 
Owners 
Dutch Stuart, Auctioneer 


Dyer Auto Auction 


PHONE 4111-4051 DYER, INDIANA 
Res. Lansing, Ill. 730 or 107R 





EXCESS SHOP EQUIPMENT? 


Why not sel/ that extra equipment now 
standing idle in your shop? 


An advertisement in this section is the 
answerl 


See rates at start of this section. 


AUTOMOTIVE NEWS 














PHILA., PENNA. 


o 
47 
SHOP EQUIPMENT FOR SALE MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co,, Inc., 300 Commerce S&t., 
Lynchburg, Virginia. 


NEW IMPROVED MODEL 
Automatic 1951 BraKinGs 


USED CARS FOR SALE 











Indiana's Oldest Auto 


AUCTION 


Held in a Big Cool Building 
In the Heart of Downtown 





FOR SALE 


Fifty-one parts storage and display 


INDIANAPOLIS, INDIANA tables in A-1 condition. Sacrifice Gametes . 
Every Wednesday—12 Noon price $25 each for immediate sole. | Guide Cables. & Brake” Hook-Ust *54* 
RAIN OR SHINE ° . case 
150 to 200 Lustine-Nicholson | -_— ae ooo = 
Cars Pass Through the Auction Block Chevrol + a lage aa eg i aes x 
85% to 90% e 'Protecto Covers ..... $6.95 


Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Early! 
CALL LINCOLN 7447 


DEALERS ONLY 
When Buying or Selling . . 
Wise Choice Is 


5710 Baltimore Avenue 
Hyattsville, Maryland 


‘Tailor Made, lots of 6 $5.95 
am, Carrying Bag .. $1.00 


RED ARROW — TOW GUIDE 
FULTON — VELVAC 





. Your 


BEAN FRONT-END MACHINE Bean 
wheel balancer Both lik w, Less WE STOCK PARTS 
CLARKE AUTO AUCTION than one year old, Real bargaine Miami 


1125 N. MERIDIAN ST. 


Motor Sales, 
ton, Ohio 
| ANTIQUE CARS FOR SALE 


| FOR SALE. 1920 Chevrolet ‘‘490"" touring, 
1,283 miles; practically a new car, 1923 


1701 North Main St., QUICK-TOW, Bumper- 


to-Bumper Tow Bar... 


Day- 


$47 














Tow Bar Sales Company 
Exclusive Factory Distributors 


AUTO AUCTION 


TIM ANSPACH Chevrolet ‘‘Superior’’ touring, 8,960 miles, 
1920 Maxwell touring, 8,756 iles 22 
1175 Washington Ave. Studebaker ‘Big "Six"? touring, “93.740 ey Nertes: DO 3a373 
ALBANY, N. Y. miles. 1923 Franklin sedan, 40,000 miles, S 
enters Celt 1923 Ford sedan, 1926 Ford coupe. 1927| 40 SO CLINTON ST., CHICAGO 6, ILL. 
(For Dealers Only Ford roadster 1930 Lincoln cabriolet, | Denver: KE 2323 — Los Angeles: OL 9782 
EVERY MONDAY... 12 NOON 42,673 miles. Original tires, ‘‘inter-com”’ 
Member of N.U.C.D.A. and N.A.A.P.A. system and tire inflater All in first 
class condition Mostly one previous 
owner Wonderful for sport, hobby or 
advertising Storage space necessitates YOU CAN PAY MORE 
selling H. D Tip Chisholm, Ashe- 
CHEVROLETS . PLYMOUTHS boro, N. C BUT CANNOT MATCH 
Gq FRANKLIN SEDAN, 1930 model ‘145.’ 
One owner Original condition Harbor WwW 
100 cars available Motor Sales, 341 Devoe Ave., Bronx 60 The NE V Type 


N. Y. 


formerly used for Public Service MOTO-MATIC 


1917 CHEVROLET ‘‘490"’ touring car in 


Priced for Dealers 





excellent condition Robert M Matz, 
DUKE MOTORS || 222i": TOW - GUIDE 
458 10th Ave. Tel. LOngacre 3-3822 ; : ant one ; 
NEW YORK REWARD—STOLEN CARS Trade Mark—Patented 
STOLEN—'49 FORDLINE Tudor sedan ‘ 
No, 98BA-783425, birch gray, last De Tows and Guides Motor Cars 
cember Reward Wilson Motor Com 
KEN SCHAEFER'S pany, 5433 Leary Ave., Seattle Twin Leaf Chain Couplers 


The Only Indiana 
AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 


| WANTED 
Fits. MA Aase*tiecom san] AUTO LITERATURE 


| Smith's “Marketing of Used Automobiles” PILOT DISTRIBUTING CO. 


Write Box 3879 | 
c/o Automotive News, Detroit 26 i BATTLECREEK 9, MICHIGAN 


MISCELLANEOUS No Adapters Are Necessary 


FACTORY $32.50 EXCISE 


NET TAX INCL. 
WRITE TODAY FOR LITERATURE 
FACTORY SALES DIVISION 








915 N. 











WHEELING ILLINOIS 


AUTO AUCTION 
Every THURSDAY Noon ge 


Pe eee THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


Oldest Dealers Auction in Cook County 
—DEALERS ONLY— 











(Chicago). 35 years experience in the Auto- 
motive Business. 
Al Kellum—Auctioneers—Joe Ostergrant 





PARTS FOR SALE 


FOR SALE Harley-Davidson parts. Send ° 
for list. Best offer. Ira C. Shick, Inc (in the Heart of the Nation) 
Kenton, Ohio 

TIRES FOR any car since 1900. Robert -125¢ 
B. Chase, Earlville, N. Y Phones: E -5209 


OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 


| WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne 








BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


| ROBERTSON BUICK CO. 
“EDGE OF THE LOOP" 


1000 S. Wabash Avenve 
CHICAGO 5, ILL. 


ind 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 


Every Friday 
Phone 3188-4 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Murfreesboro, Tenn. 


Every Thursday 


Phone 111 


| 








Member 





For Sale 
NEW BLOCK ASSEMBLIES 
For 1935-1936 Passenger Cars and Trucks 














(Chevrolet Part No. 607877) r j 
Less Than Dealers’ NET—$99.50 | ~€ e 
Ruby Downtown Chevrolet | 
807 North Broadway | 
Milwaukee, Wisconsin | 
| i ws ¢ w 
CCEASORIEW VGN GALE Send Automotive News to Address Belo | 
CONVERTIBLE TOPS, auto seat covers | for One Year $8 CJ or Two Years $14 [] 
headlinings Custom tailored made to - . 
masnewre S0r 3000-0000 care, Cotenan for which check is attached [[] or send bill [_] | 
materiais on reques oston ig ck 
Products Co., 278 Cambridge St 3oston | | 
Mass Nash Rambler seat covers avail | 
able | AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH 
TRUCK EQUIPMENT FOR SALE | | 
WRECKER. HOLMES Traffic King on || Wes ccc ieecreeesneeeee sens ea ce eeenscanneend eed cecnstcedoererheennes | 
Chevrolet 2-ton chassis Used two years | 
Perfect condition Bargain Leader | | 
Chevrolet Co Inc 120 Westfield Street | COOH H Seem ee HEHE HOSES SESE SESH EEE EEE ESE EEE SESE SEE ESESEEEOS 
West Springfield, Mass | | 
FOR SALE 1 new cab assembly for | Ter eT eT eT TC TT TTP TEU U CPC CPULIPrrereir Tre ryt re erie | 
W -series Dodge truck Year 40-'46 | 
Liberal discount Dickinsor Bros Co | ie AC Re A eh Be hte Zone No 
Van Wert, Ohio | | 
caus cca ee wnn else aawks Raceeepneees DOS i ccvcean deen 
PICKUP BODIES | 
¥%,-ton, standard type, with wood floor, new | TRADE CONNECTION: | 
in prime, somewhat weather beaten—$45 d | 
New Chevrolet pickup fenders to fit bodies Car Dealer () Truck Dealer [) Manufacturer (] 
$10 a pair. Also | used %4-ton stake body in . 2 
s ealiaek aa eahiteacae Jobber () insurance (] Financial () Supplier 1 | 
| 


VACHA MOTOR SALES 
13300 Lorain Avenue Cleveland |! 
Phone Orchard 1|-4336 


—_ 


Ohio 








Did you recognize (1. to r.; top to bottom ) the famous Motion Picture Execu- 
tive Anita Colby, famed Author and Radio Commentator Mary Margaret 
McBride, Author Fannie Hurst, Designer Elsa Schiaparelli, noted Newspaper 
and Radio Reporter Louella Parsons? 


Or did you recognize only the anonymous private secretary among these 


illustrious women? 


If so, it’s rather curious. For you’ve seen and heard about the other five 


women in magazines, newspapers, on the air—even in newsreels! 
But you've met Tillie the Toiler only in the Comics! 


Is there any more graphic way of demonstrating the tremendous editorial 
impact of PUCK, the only national comic weekly? Doesn’t it show how 
PUCK’s all-star cast of characters has woven itself into America’s life... Jiggs, 
who “sold” corned beef and cabbage; Popeye, who made spinach a top 
favorite; Dagwood, who helped the U. S. Atomic Energy Commission explain 


nuclear energy? 


Do you wonder that such hard-headed firms as Procter & Gamble Co., 
Philip Morris & Co., Ltd., The Quaker Oats Co., Seven-Up Co., and many 
others spend millions of advertising dollars in PUCK, The Comic Weekly? 


Educators speak of comics as “a social force” that constantly helps shape 
our manners, morals, and thinking. Shrewd business men speak of the comics 


as a tremendous “sales force”! 


w 


‘ 
’ 
« ¥ Ay ’ 


How many of these career women do you know? 





PUCK, The Comic Weekly, distributed with 15 great Sunday newspapers, 
from coast to coast (and its two advertising affiliates), reaches more than 
18,000,000 adults (and their youngsters) in 7400 communities where 83% 
of all retail sales are made. 


Year after year readership reports show PUCK delivering 3 to 5 times 
more thorough readers of advertising per dollar than top weekly magazines. 
If yours is one of the 2 out of 3 companies that showed less profit last year, 
you are bound to have a keen interest in the unique booklet: “Getting More 
Out of The Dollar!” 





. e fs y $ e 
The Only NATIONAL Comic Weekly — A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 





